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EDITORIALS—Now Is the Time to Buy 


Issue: 


The Para- 


mount Issue--Why Coal Troubles Multiply— 


There Are Plenty Indeed. 
Catalog Is Jobber’s Salesman’s Greatest Help 
K. G. Merrill 
Mill Supply Interests at Chicago’s Big Pageant 
New Common Law Trust Plan 
Elton J. Buckley 
Morgan T. Williams 25 Years in Bond Service 


Mill Supply House Cash Books and Journals 
G. W. Hafner 


Outgrew Quarters in First Year of Business 
Approaching New Prospects 

Frank Farrington 
Story of How Manufacturer Moved a River 
Chandler & Farquhar to Move 
Experts Approve Pyrene for Electrical Fires 
Jobbers Testify to Value of MILL SUPPLIES 
Report Need of Better Salesmanship Abroad 


New Products and Improvements of Interest 


General News From the Field (Six Pages) 
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A New “Genuine Detroit” Product 


The “Detroit” Force Feed Oiler Model JTS provides automatic, positive 
and dependable lubrication for all types of steam engines, gas engines, 


pumps and air compressors. 


An extra large filler, exact oil delivery, accurate regulation, simple 
mechanism, positive adjustment, better sight feed and convenient flushing 
device are some of the distinctive features incorporated in its design. 


This oiler is a standardized product made in one feed, two quart capac- 
ity, with shaft extending through the oiler permitting it to be driven from 
either right or left end and is furnished complete in packing 


stantial installation. 


and prices. 


case, as illustrated, with necessary fittings for easy and sub- 


A heating coil is mounted inside of the tank, with con- 
nections provided for circulation of steam, exhaust gases, 
etc. This keeps the oil warm and fluid, permitting the oiler 
to be used on all classes of work and under the most severe 
weather conditions. 


It is a ready seller and profitably carried in stock by job- 
bers and dealers in Mill Supplies. Write for Bulletin No. 12 


Detroit |UBRICATOR (COMPANY, 





DETROIT.U.S.A., 

















Sell 
Themselves 


SAGINAW 








Design 
Material 
Workmanship 
Finish 
Reputation 
Service 


MANUFACTURING COMPANY 


SAGINAW, MICHIGAN 
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“Behind the 


Scenes’ with 
Chicago Belting 


NTELLIGENT buyers are beginning to look back of belt- 
I ing to the methods and ideals of the company making the 
belts. 

For two generations the Chicago Belting Company have 
manufactured leather belting that has been representative of the 
finest traditions of American belt making. 

They have developed the scientific production of leather 
belting to a high degree of perfection. They have produced 
_ 3 standardized qualities of 11 7F 
UR belt shop superintendent himself selects every known and proved utility. 





piece of leather that goes into each roll of ‘ ' 
Chicago Belting. When the leather comes to him it Chicago Belting belts ise 
has already passed several tests and has been care- purchased because they are 
fully graded as to qualities. His is the final inspec- dependable and efficient in 
tion before the leather goes to the belt pressman to aid 
be “‘built-on the belt press’ into Chicago Belting. the transmission of power. 

Chicago Belting Company Their high quality means —_ 

119 North Green Street economy to the belt user—as they last so o hone that fewer belts 
Chicago, Ill. are needed. 





Chicago“Belting 











They Win and Hold Trade 


Capital Push Brooms are not made to meet competition in price, but to beat all competition in service. 
In price competition goods, materials are not selected for long wear and best service, and the center 
rows are scattering and open with less than half as much material as a Capital Push Broom contains. 


In the Capital, you will find only the highest grade materials put to- 
gether with the most painstaking workmanship. They are made to 
give complete satisfaction in service—to win and hold trade. 


Real Sales Co-operation 


We maintain a service organization which gives real cooperation in 
selling the Capital Line of Brushes and Brooms. The Capital Line 


sells easily and makes permanent customers. With the genuine qual- 





G ine Afri B : é : ; 3 
a aa ity of the goods and this effective selling cooperation, you can make 


big profit with the Capital Line right from the start. 


The leader of our complete line 
of Push or Street Brooms If interested in a real money-making proposition, 
write for further information. 


mg ion re Indianapolis Brush & Broom Mfg. Co. 


26 Brush Street, Indianapolis, Ind. 








For All Industrial and Trade Uses 
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“SATISFIED” 


That Is What You Will Say After Trying 


C.D. RAILROAD UNIONS 


The Unions With the Brass Vaive Seated Disc 


NO GASKETS REQUIRED 
DURABLE, ECONOMICAL AND SAFE 


ILLINOIS MALLEABLE IRON Co., CHICAGO, ILL. 


Manufacturers of a Complete Line of MALLEABLE AND 
finest, sel eatin aialaians itty CAST IRON PIPE FITTINGS Write for Catalogue 


Furnace Malleable Iron 














. DELTA EILES 


The Highest 
Grade File Made 


“The File You Will Eventually Use’’ 





DELTA FILE WORKS, PHILADELPHIA, PA., U.S. A. 
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ARMSTRONG 


IMPROVED CHAIN PIPE WRENCH 


ass * - - «6 oe 
Pooh te we, e 








HE Armstrong Improved Chain Pipe Wherever they are used, Armstrong Chain 

Wrench is so designed as to embody the Wrenches have proven that they truly are a 
best features of its type and to eliminate some better wrench. In oil field work, where tools 
of the weak points which extensive use and must do the toughest work and without care, 
exhaustive tests have developed in other they are receiving the highest praise. 
makes, especially the tendency of the jaws to : 
work loose on the bar with resultant “spread- When next ordering chain wrenches, specify 
ing” of the rear end of jaws and “wedged” or Armstrong, and supply your customers with 
“jammed” chain. Every chain is proof tested. a better wrench. 


Send for supply of printed matter. 











pr Armstrong Bros. Tool Co. 


2 “The Tool Holder People.” 
305 N. Francisco Ave., Chicago 
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THIS TRADE-MARK IS THE 





SIGN OF “TOLEDO” QUALITY. 








This name and trade-mark are recognized by 
users of pipe tools to represent the last word in 


pipe threaders and pipe cutters. It has achieved ee 99 t 
that reputation only after years of honest effort j 
building a perfect product, and appears only on 

genuine “Toledo” tools and dies. REGISTERED 


Plumbers, steamfitters, engineers and all users 
of pipe tools are looking for the ““Toledo” name 
and the “Toledo” trade-mark on the pipe thread- 
ers, pipe cutters and extra dies they purchase, to 
assure themselves “Toledo” quality. Be sure you 
are prepared to meet that demand by having only 
genuine “Toledo” goods in stock. 


THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, O. 
New York Office: 50 Church St. 
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“Chicago Rawhide”’ 





The Hoover Line for Jobbers is a Builder 


for Complete Details. 


Lace Leather and Cut Lacing i of Profits and Good Business. Write us 


““SELECTED™ Cut Lacing 
anne tenet mecenAmend, Gmntitte & 














Made 
from the 

best green 
salted Packer 
Hides. Strictly 


RAWHIDE Leath- 
er for Belt Lacing purposes. 
By all means sell a high grade Belt Lacing because 
there is nothing so costly in power transmission as 
poor belt lacings. We know from experience that a 
dealer who will carry a stock of our “Chicago Raw- 
hide Selected’’ Mechanical Belt Lacing will double his 


sales in this line in one year. 


“CHICAGO RAWHIDE” Lace Leather and Cut Lac- 
ing will give double the service of the ordinary chemi- 





























cal rawhide or surface tanned leather. The World’s Largest Plant Manufacturing 
OUR PRODUCTS Steel, Brass, Bronze, Monel, Aluminum 
include “Krome” and Indian Tanned Lace Leather and Cut ; and H ollow Balls 
Lacing—Rawhide and “Krome” Fiat Beltings, also Round | 
and Twisted Belting—Rawhide Hammers and Mallets— 4 
—— Packings, Cups and U Leathers—Leather Special- 4 
es, eto. / 
If made of leather for hanical purposes, we make it. | HOOVER STEEL BALL CO. E 
Write for Dealer's Terms Ann Arbor, Mich. H 
The Chicago Rawhide Mfg. Co. Chica GO eeceeceneereeneernennnneenzene 80 N, Market st. Ef 
P H BUPA NER cocoa chee caseeesnsecsee BO dle Bld ; 
1301 Elston Ave., Chicago for en dea 2 mts Edgehill Road Hf 
New England Branch: LEWIS E. TRACY CO., H Chattanooga... eee seeeesseeeeeeeeesenees Sanford Bros. eI 
127 Broad Street, Boston / 5 
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23,000 Items 


WALWORTH is the oldest house 
of its kind in the country. That, in 
itself, is not a very important fact to 
you as a dealer. But it does mean 
that Walworth was founded when 
the industries it now serves were in 
their infancy. And it means today 
that Walworth, by keeping abreast 
of these industries, now manufac- 
tures a line which is complete in 
every item that they require. 


The Walworth catalog offers you 
23,000 items. Every one of them is 
manufactured and inspected to meet 
a single standard of quality. The 
Walworth line is as remarkable for 
its uniformity in this respect as for 
its completeness. You may know 
only a few Walworth products. But 
we are willing that you—or your 
customers — should judge the de- 


Walworth Mfg. Co. 


Boston New York Chicago 
Philadelphia Seattle Kewanee, IIl. 





| pipes 





pendability of the rest of the line 
from whatever you or they may 
already know of the Walworth 
standard of quality. 


When you deal with Walworth 
you gain the advantage of simplify- 
ing many details. You order from 
a single complete list of products. 
You receive shipments from a single 
source. And your responsibility to 
your customers is backed by Wal- 
worth’s undivided responsibility to 


vou. 


Has your experience with Wal- 
worth proved to you the complete- 
ness of the Walworth line and the 
co-operation of Walworth service? 
If it hasn’t, why not get in touch 
with our nearest sales office? They 


are listed below. 


Boston, Mass. 


Plants in Boston and Kewanee, III. 


WALWORTH INTERNATIONAL CO, 
NEW YORK, Foreign Representative 








a 


WALWORTH 


Valves, Fittings.Iools for Steam.Water. 


Gas, Oil and Air 
ae 


Portland, Ore. 
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Power Transmitting Appliances 











Style ““O” Ball Bearing Friction Clutch Pulley 


A FRICTION CLUTCH PULLEY designed 
and guaranteed to carry any belt load at any 
speed without bearing troubles. 

THE STYLE *“‘O” BALL BEARING CLUTCH 
PULLEY is simple in construction, easy to install, 
and requires less space on shaft than ordinary 
clutches. Ball Bearings are dust-proof, and the 
lubricant chamber needs refilling but two to four 
times a year, according to conditions. 


This is only one of many trouble saving special- 
ties of our complete line. 

Mr. Dealer, does your source of supply offer 
you a Complete Line of Power Transmitting Ap- 
pliances—with many money making specialties— 
such as Chicago Line Dealers enjoy? Ball bear- 
ing Specialties are in demand and profitable for 
a dealer to handle. 

If interested, send for special Ball Bearing 
Booklet and prices. 


Chicago Pulley & Shafting Co. 


MAIN OFFICE 
40 So. Clinton St., 
Chicago, Ill. 





FACTORY: 
Menomonee Falls, 
Wisconsin 
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Light Weight 
and Strength fe . a 
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Those same two qualities which are so 
earnestly striven for by automobile man- 
i ufacturers also decide the supremacy of 
a belt pulley. 


Light weight to insure against friction 





and to effect economy in power trans- 
mission. 


Strength to transmit the very heaviest 
loads and for durability. 





“The Reeves’’ Wood Split Pulley is 


about one-third the weight of a cast iron 


If it is a question of doing 


a quick, profitable job, the 
pulley of equal size; it is about one-half New Clark Automatic is right there 


with the answer. 
as heavy as a steel pulley. 





It is compact, light, evenly bal- 4 
As for durability, many of the very anced, and yet so strong and durable 
fj R ll AT : that it will stand more and harder 
rst eeves pulleys are still going strong use than is expected of a tool of this 
—transmitting power year in and year kind. 
out without apparent deterioration. And Whether your requirements 
“The Reeves’’ Wood Split Pulley has are for production work or the varied 


demands of the garage, machine | 
canal iin iit shop or metal works, let us tell you j 
BON” ELECTRICAL How and Why you can use the Clark 


been manufactured for thirty-five years. 


EQUIPMENT is de- Automatic Profitably. 

° . ° signed by the originator t 

Such Service Spells Satisfaction of portable electric Write for catalog of CLARK 

drills to reduce produc- EQUIPMENT—a complete line of 

tion costs. motors, dynamos and drills, buffers, 

grinders—both portable and bench type 
Sold exclusively thru —with built-in motors. | 
jobbers and dealers ' 

* 
Jas. Clark, Jr. Electric Co. 
INCORPORATED 


Factories and 


General Offices LOUISVILLE, KY. 















Reeves-Bond Sales Co. 


39 So. Clinton St. Chicago, Ill. 
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AT LAST—A Friction Clutch 


that WILL NOT BURN OUT 





- 
L] hi a 


‘ 


[Hf 
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he “Universal Giant” always has been looked 
T upon as the highest development in the field 
of Friction Clutches. BUT NOW for heavy 
drives—for places where you thought NO Friction 
Clutch could be used—even where others have 
failed ABSOLUTELY—we can furnish one that 
WILL stand up—that WILL carry the load—that 


WILL NOT BURN OUT—because the discs are 


IN LIN ta 


covered with VY-BURN” FRICTI 


You should know more about it. 


T. B. Wood’s Sons Co., 


= 


Chambersburg, Pa. 
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| . Hammer Profits 


There is something more than a cash profit 
in every Pexto Hammer you sell. 


The unusual quality, adaptability, long life 

eas and beautiful finish guarantee a satisfaction 

a and approval that will return a good will profit 
of considerable value. 


\ They are forged from special steel and tem- 
pered to an extreme toughness. The handles, 


which are shaped to fit the hand, are made 
from selected second growth white hickory. 





Pexto Hammers are the result of expert 
workmanship, unusual care and _ inspection 
from beginning to end. 


The finish, style and balance are all that is 
expected in a Pexto tool. The line is com- 
plete and covers practically every style of 
hammer in common use. 


a ees PPP PNY SOOT 


Pexto hammers are guaranteed and stay sold. 





WORTH WHILE TOOLS 





THE PECK ,.STOW & WILCOX Co. 


CLEVELAND, OHIO—U. S. A. 
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Plumbers Rely on O-B Gate Valves 


Years of uninterrupted service have led 
plumbers to rely on O-B Gate Valves. 


And there’s a reason. 


They are built of the very best of mate- 
rials. Trained chemists and_ technical 
workers watch over the manufacturing 
processes. Modern methods are used 
throughout. 


Cash in on the Plumbers’ goodwill. 


Stock up your shelves with O-B Valves. ; 
O-B No. 20 Line Sectional View 
Gate Valve O-B Gate Valve 


the Ohio Brass co. 


Mansfield: Ohio.US.A. 


NEW YORK, 50 Church Street PHILADELPHIA, 710 Witherspoon Bldg. CHICAGO, 343 So. Dearborn Street 
WM. P HORN CO., Pacific Coast Agents San Francisco Portiand Seattle Los Angeles 
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We: 





American Injector Co. 


steam 


GEARS 


orn running; correct in design, 

accurate and true to pitch, Caldwell 
gears are bound to please you. We make 
all types — machine-molded, cut tooth, 
mortise gears, worm gears, etc. Learn 
more about Caldwell-Link-Belt Service. 







DETROIT ,z MICH. 
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Get Our Prices 
Before Putting in 
Your Stock Order 


AUN 


Let us figure with you next time you are 
in the market. 


H. W. CALDWELL & SON CO. _uink-Eett Company, owner 


Dallas, Texas, 709 Main Street—Chicago, 17th Street and 
Western Ave.—New York, Woolworth Bldg. 


Engineers’ 
Red Book 
Free for 


Asking 
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The “Unsurpassed” Mill Supply Catalog 


J. WALTER MILLs 
Vice-President 
Rhode Island Supply 
and Sprinkler Co. 


























RHODE ISLAND 


SUPPLY&SPRINKLERCO, 








Catalogue-F. 




















ae 


| RHODE ISLAND SUPPLY Anp SPRINKLER Co. & 


INTERNATIONAL AUTOMATIC SPRINKLER EQUIPHENTS 
PPE VALVES FITTIROS ons MOLL SUPPLIES Cooryet ny ine MECHANICAL TRaNSanS SiON 0 POWER 


Operating RHODE ISLAND SUPPLY «xv ENGINEERING CO. THE COLUMN al UN IT CATALOG 


CONTRACTING ENGINEERS 











mee ‘ r— PROVIDENCE Aug. 12, 1952, | NATIONAL STANDARD SIZE 
ae i oe a As issued by a satisfied Mill 
i és y Supply customer of 
paeey eee aes Wynkoop Hallenbeck Crawford Co, 
New Yor: City. 


All Contracts Coatiagent Upon Strtbon Accidents or Delays Beyond Our Control 
All Quotations Subject to Immediate Acoeptance 


Centlere 
Now that ovr labers have reached conclusion ani the 1923 cataleg:e 
cf % R. 3. Suppl Sprinkler of our custcrers e 





Fause to review the werk that & 
tae protleze of composition ard compilaticr that Lave confrented us 
eynpatketic assistance which we received from you ie epparent in the desigr 
end general uniforeity, which seers tc us is noteworthy throughout the 
catalogue. 

Ve have bad cany kind words of approval from our custorers, and we 
tere pleasure in advising you of the general eatisfaction that we feel, bet! 


nm the satiefactcry ousiness relationship ahich we have had ari the pleasing 





Catalogue shich you have produced. 


Fespectfully, 


R. I. sim. porvrrrr oar, 


baz . Ge Mp 


Vice-Prest. 





Tersety 
w Bie a 





Your catalog in the National Standard Size, Column Unit, would be equally 
satisfactory both to you and your customers. A request from you will bring a 
representative who is thoroughly versed in the building of Mill Supply catalogs. 


WYNKOOP HALLENBECK CRAWFORD CO. 
“Printing Headquarters” 
Compilers and Printers of Mill Supply Catalogs 


THE COLUMN sa UNIT CATALOG 
NATIONAL STANDARD SIZE 


80 LAFAYETTE STREET NEW YORK CITY 
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Ferry Bright-Finished, Heat-Treated Cap Screws 








Ends Properly Pointed 
for Production Purposes 


Engineers and buyers of Screw Machine Products have long 
desired Screws that are properly pointed for production pur- 
poses. 


2S ae ee eae 2 Sena, 


The exacting care that is taken in pointing Ferry Process Screws 
is an important Ferry feature. Perfect uniformity of finish 
always assures you of a screw that fits snugly wherever it is placed. 





Send for the Ferry Bright-Finished, Heat-Treated Cap Screw 
illustrated above—check its many features with other makes. 
You will be pleasantly surprised at the superior quality and work- 
manship. 





Let us quote you prices on your requirements. 
“If It’s Upset, It Must Be Heat-Treated” 
The Ferry Cap & Set Screw Co., Cleveland, O. 





PROCESS SCREWS 


RAURTAT + RRA CNR MEE) ORT SR OREO Teg SINE TOS sere —EE 
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Richardson’s own quarries at Flex-a-Tile, Georgia, now 
provide for Flex-a-Tile House Tops a fine grade of natural 
brown slate—mellow, rich, fadeless—a color that cannot be 
obtained from any other manufacturer. 
























The Flex-a-Tile Weathered Brown shingle is being produced 
only in a new super-giant size (10x14), because this size means 
economy in application, and because it makes possible the 
extra strength and weight its appearance deserves. 


Only in Flex-a-Tile does the dealer obtain a base of 
tough, durable Richardson Felt—foundation of good roofing— 
which has been a standard Richardson product since 1868. 

Because of a nation-wide sales organization and a liberal 
advertising policy, Flex-a-Tile finds a ready sale. 

Write today for samples and prices. 


Address Dept. M 


ke RICHARDSON COMPANY 


Melrose Park, Lockland, New Orleans, 
(Chicago) Illinois (Cincinnati) Ohio Louisiana 


Slate for the “Weathered Brown” 
shingle comes in its natural color 
from the Richardson quarries at 
Flex-a-Tile, Georgia. 
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We Have 
Something Valuable 


to Give You! 


We take it for granted that the owner of every shop, garage or in- 
dustrial plant which has problems in welding or cutting metals is 
vitally interested in the prevention of waste thru proper use of his 
oxy-acetylene apparatus. 

Therefore you will be keenly interested in the EVEREADY WELD- 


ING INSTRUCTION BOOK. y 
A copy of this 55-page text book is available for you. It was written Pd 
especially for the operator. It not only comes to you free but we are 7 
willing to spend money to get it into your hands. 3 ff 
It is not a book telling you WHAT TO BUY. It is a compact of / 
volume, written by experts telling you HOW TO DO WELDING. SS 


if ee 
EVEREADY 
US os ie 








wv Ro 
Oxy-Acetylene Welding and Cutting Outfits w/e - oe 
” : e r . : ° Aad ; . 
OXWELD ACETYLENE COMPANY ~ tA oo me SS 
Newark Chicago San Francisco Ys a a : Rl 0 Pa og 7 
WORLD’S LARGEST MAKERS OF OXY|- ACETYLENE 7 “8 SF SF OD «oe SF - 
WELDING AND CUTTING APPARATUS AND SUPPLIES Pi as - 5 My Se 4 - 
Sold by Active Jobbers Everywhere = xs ra" ra & Ny : 
The Line of Dependable Turnover rf > a o > a Oe : 
———— rai 
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Largest Manufacturers 
of Asbestos Textiles 
in America 


TULA 


I! 


(is 



















































be 7 
In every industry, wherever asbestos packings are used, GARCO pack- : 
id ings long ago established a reputation for service and dependability. 
| : Packing users who seek something better, specify “GARCO.” Jobbers ; 
| & and dealers who place quality above price, sell— 
| —__ * 
| 3 
4 
——J Asbestos Products : 
| RODUCT Pasko 
Locomotive Throttle and Air 
| Pump Packings 
‘ : . High Pressure Piston Packing 
There are cheaper packings: there are packings which - eae 
manage to “get by,” but when it comes to a REAL job, Medium and Low Pressure 
e ° ° ackings 
| long and economical service—the wise purchaser natural- Pevtinet Wale Blnes ; 
ly turns to GARCO Asbestos Products. Flax Packings | 
High, Low and Medium Pressure : 
Sheet Packings | 
Gaskets and Gasketing Material 5 
; GENERAL ASBESTOS AND RUBBER COMPANY Asbestos Wick and Rope 4 
Main Offices and Factories: Shectite Seater Geed 
Charleston, S. C. Asbestos Textiles 
Branches: Cloth Yarn Cord 
i New York, 296 Broadway Chicago, 14 North Franklin St. Carded Fibre Braided Tubing 
j Pittsburgh, 311 Water St. 
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GRATITUDE! 


This unsolicited communication from a flour mill in trouble hits 
the spot— 


“We know that you dropped everything; and to take up 
a job of that kind and get it out in a hurry as you did 
yesterday, can mean a good deal of interruption with 
your regular work, and possibly some work that was 
badly wanted also. 


What you were willing to do for us and what you did 
yesterday means a great deal to us, and we wish to 
express our genuine gratitude.” 


Whether staple, out-of-stock or “brought out” orders, we can 
give you what you need in transmission devices on short notice. 





Everything in Line Shafting Equipment 


The Medart line embraces everything required in the mechanical 
transmission of power—Medart is the only organization in the 
world exclusively producing line shafting equipment in its 
entirety and its continuous expansion since 1879 indicates defi- 
nitely the high standard of excellence to which every Medart 
product must conform. 


Get Catalog No. 43 


Write today for our new catalog No. 43—send your specifications 
for our Engineers’ estimate. 


Office 


THE MEDART COMPANY 
(Formerly Medart Patent Pulley Co.) 
General Offices and Works: St. Louis, U. S. A. 


and Warehouse: Cincinnati Offices: Chicago and Philadelphia 











——— 
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V-groove Friction Clutch, with 
Steel-rim Split Pulley. The ponte ge wp 
original Be a Ble face pulley. Bone thas’ 60-000 — 
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‘Engineer's Favorite” Flue Cleaner ath “Favorite” Flue Blower 


“ Buffalo” Glass Body 


“Hart” Oil Pump 
Cylinder Oil Pump 


“Sherwood” Screw 
Feed Grease Cup 





“Sherwood 
Grease Cup 


es 
‘Felthousen” Glass 
Body Hand Cylinder 
Oil Pump 


Gravity 
Oil Cup 


“‘Niagara”’ 
Plain 
Grease Cup 


Sight-Feed 
Oil-Cup 


A Complete, Dependable 
Line of Engineering 
Specialties 


It’s because all the Sherwood Engineering 
Specialties have demonstrated their worth in 
actual service over a long period of years that 
jobbers are selling more and more Sherwood 
Products every week—every month. 


Once a “Hart” Oil Pump, a “Buffalo” Injector 
or any other Sherwood Specialty is purchased 
by an engineer, the way is opened for additional 
business because the initial sale almost always 
results in standardization on Sherwood. 


Sherwood offers jobbers sales co-operation and 
advertising co-operation—including catalog 
pages and direct-by-mail literature—that results 
in increased business. 


If you are not handling the Sherwood line, we 
will gladly tell you why we believe it will be to 
your advantage to centralize your sales efforts 
on Sherwood Engineering Specialties. 


SHERWOOD MANUFACTURING COMPANY 


BRASS FOUNDERS AND FINISHERS 
Sole Manufacturers of Sherwood Engineering Specialties 


BUFFALO, N. Y. 











“Eagle” Ejector 


oe 


“Sherwood” 
Double Tube Injector 


“ Buffalo” Automati~ 
Injector 


i 


“Pelthousen” Daca Oil 


Sieieniean % a 3 pints, 
brass or glass body 


Have you received a copy 
of the Sherwood Book? 
It is well worth reading. It 
describes all Sherwood 
products including inject- 
ors, ejectors, oil pumps, 
flue cleaners—a complete 
line of power plant equip- 
ment ranging from fusi- 
ble plugs to grease cups. 
Write your name and ad- 
dress on the margin of 
this page. Forward it to 
us, and we will send the 
Sherwood Book to you 
by return mail. 
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This {2-inch Whitman & Barnes ‘“Her- 
cules” high speed drill recently surpassed 
ten contenders in a remarkable drill test 
conducted at the Leetsdale, Pa., plant of the 
Riter-Conley Mfg. Co. 

Nothing could more clearly illustrate the 
absolutely unique strength and refinement 
of this drill than the fact that its record 
should have been 50% higher than its near- 
est competitor. 





“#boce Ark S 
sletzl te Jug 2: Fone mh 


LOL Bamoks « 


RITER-CONLEY MFG. Con 
_LEETSDALE, PA. 








NT eanatt 








EOIN FRILL T P 





What has just happened at the works of Riter- 
Conley indicates the amazing differences in qual- 
ity which can and do exist among the better 
makes of drills. 

Judged from a standpoint of holes per drill— 
holes per hour or holes per grind, “Hercules” 
maintained a most decisive margin of superiority 
over the best of ten competitors. 

The further fact is, however, that there are < 
number of publicly conducted as well as private 
tests where the results have been no less striking 
and significant, and where it has been demon- 
strated, with the same decisiveness, that Whit- 
man & Barnes qualities are not to be duplicated. 

We recognize the bluntness of these statements, 
but we are always ready to verify them by any 
means you may suggest. 

“W & B” Warehouses 
64 Reade Street, New York City 


565 W. Washington St., Chicago, Ill. 
139 Queen Victoria St., London, E. C. 4 


Whitman & Barnes 


AKRON, OHIO 
Manufacturers of TWIST DRILLS AND REAMERS Exclusively 























Strength Comes First 
in Belt Lacings 


Strength ahead of all else— 


Then come ease and speed of application, efh- 
ciency in service, range, permanence and cost. 


On every count Alligator Steel Belt Lacing wins. 
It is The Strongest Belt Lacing On Earth. 


Applied in an average time of only three minutes. 

Teeth penetrate lengthwise of the belt and clinch 
down flat. “Every Tooth A Vise.” Long burden- 
bearing belt fibres uninjured, and tightly bound in 
equal service. A size for every thickness of belt. 

Rocker steel hinge pin endures in any service 
where the belt will run. 

An Alligator joint is flexible and separable, and 
smooth on both sides of the belt. 

In cost, Alligator Steel Belt Lacing is reasonable 
although it pays both dealer and jobber a legitimate 
profit. 


It will pay you to carry a suitable assortment of 
sizes at all times. 


Literature, colored metal display card and job- 
bers’ names upon request. 


Flexible Steel Lacing Company 
4600 Lexington Street, Chicago, Illinois 
In England at 135 Finsbury Pavement, London, E. C., 2 
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—saving mus¢le and perspiration because there is no “unwinfling at end of 


each cut 


—saving time} because lifting off is faster than backing off | 











—saving trouble in fitting because the sharp, newly-cut t hteads are not 
blunted by dragging the dies back over them. | 


The salesman who) will point out just these three facts about Bull-Dog Die- Stocks to his next die- 
stock prospect willl have convincing proof of their selling-force. 


THE OSTER MANUFACTURING co. 
Cleveland, Ohio 


Pipe- Threading Specialists for more than a Quarter-Century and makers bf 
Bu}l-Dog Die-Stocks and Oster Combination Power-Driven Threading Machings. 


BULL- DOG 


OS . ER DIE-STOCKS 






Eleven handy 
tools, plain 
and_ ratchet 
types, each 
threading 4 to 
8 pipe - sizes. 
For example, 
No. 102 
threads 
4%, %, Va, VM, 
1 and 1% 
inch pipe. 
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Making Good Pipe Better 
For Every Wrought Pipe Service 








“NATIONAL Welding- 
SCALE FREE Pipe, showing 


Ordinary black butt-weld clean, smooth surfaces of 
pipe, showing character- this modern product. 

istic coating of welding 

scale. 


HE. constant search for and the thorough development of opportunities for im- 

proving the product has always been a basic principle underlying the manu- 
facture of “NATIONAL” Pipe. Constantly, the aim has been to make the pipe 
better, then better, then better. 


From the mining of the ore, on through every mill operation, no phase of produc- 
tion is overlooked in regard to improvement possibilities. 


To be in advance is the watchword—even in advance of actual needs or demands 
of the trade. 


One of the most important improvements that has been made in recent years in 
pipe manufacture is the Welding-SCALE FREE process. This process is applied 
to “NATIONAL” Butt-weld pipe, sizes!" to 3”. 


Removing the welding-scale gives the pipe clean, smooth surfaces for galvanizing, 
minimizes friction losses, reduces any tendency to corrosion and practically elim- 
inates trouble caused by the lodging of scale in valves, etc., or by the collection of 
scale in pipe lines. 


‘‘National’’ Bulletin No. 7 describes and illustrates the Manufac- 
ture of “NATIONAL” Welding-SCALE FREE Pipe. Write for copy. 


NATIONAL TUBE COMPANY, PITTSBURGH, PA. 


DISTRICT SALES OFFICES IN THE LARGER CITTES 


ATIONAL’ 
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What’s Bred in the Factory 
Is Eventually Told on the Motor 


We aspire to make the finest motor pulley in the 
world, and we pay the price in material and work- 
manship to do it. 


Each LIMESTONE Motor Pulley is twice inspected 
and checked. Each one is 100% before it leaves 
us. 


Such quality, coupled with LIMESTONE’S un- 
precedented twenty-four hour shipment of both 
stock and special sizes, has built up a reputation 
and a volume of business which the discriminating 
dealer cannot afford to ignore. 


THE OHIO VALLEY PULLEY WORKS 


Incorporated 


MAYSVILLE, KENTUCKY, U. S. A. 











Especially the White Star Valve 


CONTROLS ALL LINES ABSOLUTELY 


WHITE STAR GATE VALVES 


[Iron Body—Bronze Mounted—Rising Stem 
Discs and seats of non-corrosive White 


“POWELLIUM NICKEL” 
Steam working pressure up to 150 and 250 Ibs. 
DEPENDABLE SINCE 1846 


Order from your dealer 
Write us for circular 


The Wm. Powell Co. 


CINCINNATI, O. 
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NOW IS THE TIME TO BUY 

Unless all signs fail, everything for which the 
mill supply dealer is in the market is going to very 
soon carry a higher price tag. Under such condi- 
tions the far-sighted man will buy in advance of 
his immediate needs. Not only is the jobber bound 
to buy from now on on a rising market, but the 
manufacturer will meet with the same conditions 


in contracting for his iron and steel, his copper 


and brass and other metals, as well as for his coal, 
coke and fuel oil. His labor, common and expert, 
will probably cost him more, owing largely to the 
fact that the United States Steel Corporation has 
advanced common labor 20 per cent, and will ad- 
just the pay of all other employes equitably. The 
independent steel makers are following suit. 
Then the railways are offering shopmen seventy 
cents an hour, and competitors for this class of 
labor will soon have to raise their wage scales to 
meet this situation. 

Pig iron and coke have advanced noticeably in 
price, with finished materials but little behind. 
There is no doubt that distributors of machine 
tools, of factory, mine and steam supplies, belting 
and transmission generally have been carrying the 


smallest stocks possible, and that can only mean 
congestion in the steel mills and all factories when 
the real buying starts—and orders are on the way 
now. Get vour orders in early, gentlemen. 





THE PARAMOUNT ISSUE 

The paramount issue in this country today is 
whether or not organized labor shall dictate to all 
industries how and when they shall operate. Our 
chief executive and congressional politicians are 
hound to shirk the direct issue and minimize the 
danger, while every year sees the lines more 
sharply drawn by a single class, far in the minor- 
ity, and with the cards always stacked against the 
people as a whole. 

President Harding was for weeks reported to 
have on his fighting ‘clothes, as a result of organ- 
ized labor outrages in the coal regions and railway 
centers, and to be ready to go before congress and 
demand legislation that would protect all men who 
desired to work, whether in coal mines, in ma- 
chine shops or on trains. 

On Friday, August 18, he addressed congress, 
vigorously stated facts, made many inevitable de- 
ductions, and then demanded too little of congress, 
and in most eases failed to ask for immediate or 
drastic action. He related the government’s 
efforts to settle the coal and railroad strikes, and 
admitted it was without power to enforce its de- 
mands. Speaking of the critical situation in the 
coal fields, he said: 

‘‘The simple but significant truth was revealed 
that, except for such coal as comes from the dis- 
tricts worked by non-organized miners, the coun- 
try is at the merey of the United Mine Workers.”’ 

The president admitted there were 200,000 more 
coal miners than were needed to produce the coun- 
try’s maximum requirements, but offered no sug- 
gestions as to how this condition was to be over- 
come. He asked for authority to create a commis- 
sion to investigate all phases of the coal mining 
industry, to the end that it might intelligently 
advise operators and miners, but did not ask that 
teeth be put in the law to force the commission’s 
findings and recommendations on either miners 
or operators. The president then said: 

It is fundamental to all freedom that all men have 




















unquestioned rights to lawful pursuits to work and to 
live and choose their own lawful ways to happiness. 

Men who have refused to strike and who have braved 
insult and assault and risked their lives to serve a public 
need have been cruelly attacked and wounded or killed. 
Men seeking work and guards attempting to protect lives 
and property, even officers of the federal government, 
have been assaulted, humiliated, and hindered in their 
duties. 

Strikers have armed themselves and gathered in mobs 
about railroad shops to offer armed violence to any man 
attempting to go to work. There is a state of lawlessness 
shocking to every conception of American law and order 
and violating the cherished guaranties of American 
freedom. 

At no time has the federal government been unready 
or unwilling to give its support to maintain law and 
order and restrain violence, but in no case has state 
authority confessed its inability to cope with the situa- 
tion and asked for federal assistance. 

It is not my thought to ask congress to deal with these 
fundamental problems at this time. No hasty action 
would contribute to the solution of the present critical 
situation. There is existing law by which to settle the 
prevailing disputes. There are statutes forbidding con- 
spiracy to hinder interstate commerce. There are laws 
to assure the highest possible safety in railway service. 
It is my purpose to invoke these laws, civil and criminal, 
against all offenders alike. 

These conditions cannot remain in free America. If 
free men cannot toil according to their own lawful choos- 
ing, all our constitutional guaranties born of democracy 
are surrendered to mobocracy and the freedom of a hun- 
dred millions is surrendered to the small minority which 
would have no law. 

He spoke of the shocking crimes at Herrin, IIl., 
‘‘which so recently shamed and horrified the coun- 
try. In that butchery of human beings, wrought 
in madness, it is alleged that two aliens were mur- 
dered,’’ and asked for legislation which would 
permit the government to protect aliens, and pun- 
ish those who might abuse or murder them. 

No request was made for laws that would pre- 
vent strikes or lockouts in basic industries, even 
while admitting that the railway labor board had 
no authority to enforce its findings. He depre- 
eated any effort to crush the labor unions, while 
admitting unutterable crimes were committed in 
their names, and again asked the railway execu- 
tives to forget their solemn promises to men who 
remained at work, and advised them to restore the 
strikers to the positions they abandoned, even 
though it threw out of work loyal men who 
‘*braved insult and assault and risked their lives 
to serve a public need.”’ 

Meanwhile the strike of railway shopmen con- 
tinues, and as this article is written (August 26) 
the railway executives still refuse to restore the 
strikers to the positions they abandoned. 

The president’s address will satisfy a lot of 
people, including some politicians and organized 
labor in general, but it lacked the straightforward 
bravery of a Roosevelt or a Cleveland, and leaves 
the man cold who demands that every man he pro- 
tected in his right to earn his living free from the 
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domination of any labor union or other organi- 
zation, and that solemn promises made, whether 
by railway corporations or individuals, be kept to 
the letter, and not voided to meet any emergency, 
publie or otherwise. 

Labor unions have in many cases served a 
splendid purpose, and as long as they are law 
abiding should be fostered and protected, but 
there is no better time than now to teach the labor 
leaders that they must abstain from murder and 
organized lawlessness or meet the crushing defeat 
they now invite. Petting murderers, assaulters, 
coercive picketers, bombers and destroyers of 
property because they object to other men taking 
their places on various jobs has about run its 
course. 





WHY COAL TROUBLES MULTIPLY 

The publie was recently told the striking coal 
miners were about to return to work. The settle- 
ment was reached at Cleveland, with only a small 
portion of the country’s coal tonnage represented. 
For nearly five months the miners have 
been on strike. Immense reserves of coal have 
been used up. The public has paid the price by 
buying high-priced coal. The operators alone 
come out of the fight with direct profit. Despite 
the loss of millions of dollars in wages, the miners 
claim a victory, because they return to work un- 
der the 1921 wage seale and ‘‘check off’? system, 
to be effective until April 1, 1923. <A fact-finding 
commission representing operators and union 
miners is to make a survey of the entire industry 
with a view to improving working conditions, but 
neither side will be bound to accept any findings 
of this commission. Machinery is provided for 
negotiating but not arbitrating the wage scale 
in the future. In other words, nothing is settled. 
It’s simply an armistice, with the battle to be 
renewed in the spring. 

The Cleveland compromise affected only the op- 
erators actually signing the agreement. In the 
anthracite fields both miners and operators re- 
fused to be bound by the settlement, and no union 
hard coal is being mined. In Illinois the soft coal 
operators have surrendered to the union demands, 
and mines have been reopened under a truce to 
continue until April, 1923, when the battle is to 
be resumed. The miners rejected the arbitration 
of all disputed points. 

The troubles that infest the mining and market- 
ing of coal are perfectly manifest, always present, 
and ever productive of strikes, shut-downs and 
lockouts, with never a sensible, national plan 
being presented to secure a basically sound foun- 
dation for securing justice for the worker, the 
operator and the publie. 

The reasons for these perennial clashes are 
many, the principal one being that the publie is 
disorganized and indifferent, and the union work- 
ers and operators well organized and ruthlessly 
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selfish, with the result that all mining troubles are 
finally settled after the public has paid the costs 
in the way of increased coal bills. 

The public should understand that the main 
issue is not primarily one of wages, but the result 
of disputes over the basis upon which operators 
shall deal with the miners both as to wages and 
conditions of work. These differences are most 
numerous in the soft coal field because of the vast 
number of small mines and the small number of 
skilled men needed to operate them. Operators 
declare that not more than 10 per cent of their 
workers are skilled miners. 

The United Mine Workers of America, a union 
of nearly half a million men, originally demanded 
a national agreement covering all fields, both bitu- 
minous and anthracite, despite the fact that min- 
ing and living conditions in various fields differ 
widely. The operators very naturally contend for 
separate agreements by districts or states. The 
union leaders also demanded a complete unioniza- 
tion of all coal fields, placing this great basie in- 
dustry completely in the hands of union labor. 
Incidentally, they demanded a six-hour day and a 
five-day week. Later the national agreement was 
modified to cover a four-state field, with the settle- 
ment in that field to practically dominate the con- 
ditions of all agreements in other mining fields. 

The final demand of the unions, of even greater 
importance than the wage schedule, is the mainte- 
nance of the ‘‘check off’? system. This is an ar- 
rangement whereby union dues and assessments 
are collected from the miners by the operators 
through the simple process of withholding such 
dues and assessments from the pay envelopes. 
The contention of the operator is that this ar- 
rangement has enabled the miners to accumulate 
larger sums than they could otherwise have accu- 
mulated, which sums have been used for unioniza- 
tion of the industry and the maintenance of 
strikes. The miners contend that the ‘‘check off”’ 
is a legitimate means of collecting dues and is 
based on long practice which originated in Eng- 
land. 

It is estimated the union collects approximately 
$15,000,000 through this system. The miners de- 
mand an increase in pay and shorter hours of 
work, so as to take care of the vast surplus of 
labor in the industry, supplying all of them with 
a living wage. There you are. 





THERE ARE PLENTY, INDEED 


A prominent manufacturer of products sold ex- 
clusively through the jobbing trade, in a recent 
bulletin to his dealers, calls the attention of his 
jobbers to the kind of plants, factories and shops 
in which his particular line should be standard 
equipment. He adds the following advice: ‘‘ Check 
over the list. How many have vou seen? Get 
after the others. The hunting is good in these 
woods.’”’ 

The advice is aptly captioned, ‘‘There are 
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plenty of them.’’ The manufacturer who com- 
piled the list happens to make electric drills. Yet, 
in his search for prospects for his products, he 
has run practically the entire gamut of productive 
industries. His survey proves that for this single 
line alone, electric drills, there is a field that is 
enormous in proportions. There is hardly a single 
mill supply jobber in the country who couldn’t 
find customers for this specialty. 

Moreover, this list merely covers possibilities 
for this one line. It would seem to be good busi- 
ness for all mill supply houses to check over the 
list for their own use, and to make similar lists 
for each of the products which they carry in stock. 





INVOLUNTARY SERVITUDE 
From Power, August 22. 

When a ship’s crew mutinies and refuses to do the 
work for which its members have severally assumed 
the responsibility, it is a serious offense, punishable 
by the law of all civilized nations. 

A failure to perform their functions endangers the 
ship and all aboard of it. If they have a grievance, 
there are other ways of righting it. 

When a country is in peril or wants to go on a 
marauding expedition and issues a call to arms, every 
qualified citizen must respond no matter how little 
sympathy he has with the movement. He must leave 
his family to shift for themselves, and for less than 
a laborer’s pittance make his obeisance to a line of 
petty officers, undergo the most binding servitude 
under the strictest of discipline, and offer his breast 
to shot, shell and bayonet because of a common 
danger or to gain a common advantage. If he muti- 
nies, he is “shot at sunrise.” 

But an organization of men who have assumed the 
responsibility of mining the coal upon which the 
industries, the transportation, the comfort and event- 
ually the lives of the people depend, even to the extent 
of contending with force of arms against the right of 
anybody else to do it, and an organization of those 
who have been entrusted with a portion of the work 
of maintaining our national system of transportation 
have mutinied. 

They have entered into a nation-wide conspiracy to 
hold up the rest of the country. Already their action 
has occasioned many deaths. Industries are paralyzed, 
the railway system is demoralized, train schedules are 
broken, locomotives and rolling stock are out of order, 
with all that these conditions involve in wasted time 
and increase of peril to the traveler, delay in ship- 
ments, the halting of the revival of business and the 
threat of famine in food and fuel. 

[ yield to nobody in sympathy for the workingman. 
I believe that the man who is able and willing to work 
should be assured of a living and more. He should 
be relieved of the fear of unemployment, of a sense 
of servitude instead of co-operation, and be able with 
thrift to look forward to a comfortable old age. 

But I do not believe that the workingman or any 
other man or set of men has a right to upset the social 
and industrial system of the country and subject his 
fellow countrymen to loss and peril, at least upon any 
issue that has been made apparent as yet. 

In the last analysis, against whom are they striking 
anyway? 
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Catalog Is Jobber’s Salesman’s Greatest 


Help 


Many a Sale is Made by Calling the Prospect’s Attention to Some 
One of the Thousands of Items Carried by the Mill Supply House 
K. G. MERRILL, 

Vice-President, M. B. Skinner Co., Chicag 


Every manufacturer knows that by far the com- 
monest expression from a mill supply jobber’s sales- 
man, upon his being urged to give attention to some 
particular line, is this: “You must appreciate that 
there are 10,000 articles in my catalog and it is very 
dificult to give any attention—any special attention 
to any one of them.” It is the purpose of this short 
talk to attempt to show that the catalog is the sales- 
man’s greatest asset, and the larger the number of 
articles shown in it, the greater assistance it is to 
him. Everyone knows that business has been through 
the most extraordinary ups and downs during the last 
five years, and one might almost coin an epigram 
concerning the effect of these conditions on business 

“the less the articles carried, the more conditions 
were felt; the more the articles carried, the less con- 
ditions were felt.” 

Take a specialty salesman with five or ten lines. 
If he cannot sell one of these, he’s through. On the 
other hand, a mill supply salesman has 10,000 articles 
to choose from, before he has exhausted all possibili- 
ties of a sale. That is the prime reason why the mill 
supply salesman has the greatest chance to make a 
sale of any salesman making calls today. 

One commonly hears mill supply salesmen say—l 
speak from twelve years’ experience in traveling the 
country talking with mill supply salesmen and work- 
ing with them—talking along this line, “I sure envy 
so and so, he has just three or four lines to think 
about.” 

Let me say that “so and so” is the most unfortunate 
man on earth. Let me further say that a mill supply 
salesman is the most fortunate man on earth. Figure 
the different conditions surrounding a sale. There is, 
of course, our old friend Supply and his partner 
Demand, but both of these are children of old man 
“Seasonableness.” That is the greatest single factor 
in the mill supply business, so far as sales are con- 
cerned, and there is where the wide variety of lines 
carried enables the alert mill supply salesman to keep 
his business up the year round. Everyone knows that 
business slumps during July or August, as compared 
with November, for intance, and yet the alert mill 
supply salesman knows that there are certain people 
who are busier during the month of July than any 
other time; in other words, the ice plants, refrigerat- 
ing plants, packing plants, ice cream factories, laun- 
dries, bottling works, and so on. These people are 
so busy they cannot stop to shut down a second, for 
two months at a time. It is necessary for them to 
get all manner of supplies immediately and in large 
quantities to keep their plants running to stall off the 
prodigious loss that a few hours shut-down would 
mean. 

Therefore, the salesman who uses his head will take 
his catalog under his arm and call on every plant of 
this character during July or August, and select such 
articles from his catalog as are concerned with refrig- 
eration and make sale after sale. Along comes Decem- 


ber, just before the holiday slump. Everyone is say- 
ing, “\Ve do not feel like buying just now, it is too 
near inventory time,” yet the power plant is encoun- 
tering the difficulties that always arise when steam is 
turned on for heating purposes the first time through- 
out the plant, the tactory and the office, and is in 
immediate need of new valves, new pipes, new radia- 
tion, packing, regulators and a hundred other things 
connected with the heating and ventilation of a large 
plant during the winter months. 

In this connection let us not forget the green house, 
which is one of the largest buyers of pipe and pipe 
supplies in any locality. Pipe hangers, valves, pipe 
clamps, repair clamps, pipe and fittings, are always 
in line along about the first cold weather. Such exam- 
ples could be carried on indefinitely. 

A salesman from a stationery house came in to 
see me one day. | was ina hurry and did not care to 
see him, so simply said, after speaking to the head 
stenographer, that 1 needed no typewriter ribbons 
nor carbon paper. Instead of leaving, he pulled out 
his catalog and said, “I cannot believe that it is possi- 
ble for me to go through this catalog—it will only 
take me thirty seconds—and not find something in it 
that you want. Do you mind if I try?’ Interested, 
I said, “Yes, go ahead and call them off.” Mind you, 
he did not give any words of explanation, praise, or 
any sales talk in connection with any of the articles 
he read off. He simply went through his list—com- 
pletely—and reeled off his clips, pencils, erasers, pens, 
mucilage, rubber bands and so on, some of which were 
articles that I do not think I buy oftener than once 
a year, but before he was through with his list I had 
checked off four items that we were out of, and had 
unconsciously been doing without, merely because it 
was too much trouble to make up an order for them. 

It is the same way with the power plants; there are 
literally hundreds of things that are too small a matter 
for the engineer to make up a separate order for, and 
he figures that he ‘will add them to the next order 
he makes out, and then he forgets them. Their lack 
is not a thing of monumental interest, the engineer 
gets along somehow, but the ‘fact of the matter is, if 
the article is called to his attention, he looks up smil- 
ing and says, “Yes, put me down for one of those, I 
have been trying for two months to remember to 
order one.” 

So let us echo the stationery salesman’s remark 
you as a mill supply salesman never call on a man 
who is not in need of at least one of the ten thousand 
articles you are handling. If you can hold his atten- 
tion long enough to flip page over page, call off the 
names of as many articles as he will listen to. You 
will get some kind of an order every time you call. 

Carry your catalog and wear it out evenly from 
cover to cover, make a practice of carrying some good 
specialty with you every call you make and you will 
soon obtain that enviable reputation—“every call that 
man makes, he makes a sale.” 
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Mill Supply Interests at Chicago’s Big Pageant 


Several Manufacturers and One Jobber Represented the Trade with 
Exhibits that Proved Great Attractions for Half Million Visitors 


Chicago’s Pageant of Progress, an annual industrial IX. C. Atkins & Co. had a very complete and attrac- 
and educational exposition held on the mammoth _ tive exhibit of saws, ranging from delicate little jew- 
Municipal Pier of the great metropolis of the Middle eler’s saws and the smallest hack saw blades, four 
West, closed August 20, after a run of three weeks. inches long, up to a saw thirty-six inches in length. 
While the attendance fell short of that at last year’s In addition there were circular saws for cutting all 
; kinds of wood, metal, bone, ivory, brass, copper, and, 
in fact, all kinds of wood and metal. An unique fea- 
ture of the display was the company’s trade mark, 
standing six feet high, containing 192 colored lights, 
the lights flashing on and off, giving the appearance 
of a huge circular saw rotating in the air. In addi- 
tion, there was a “mysterious saw,” which sawed 
through a board across two sawhorses without any 
apparent effort. On the extreme right of the booth 
was another unique feature, four little blue devils, 
each with a hammer. Two of the blue devils struck 
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pageant, due partly to the tie-up of local transporta- 
tion facilities by the strike of workers on both surface 
and elevated lines during the opening week, neverthe- 
less, the exposition was a great success when judged 
by the number of exhibits and the interest shown in 
them by the half million visitors. 

The mill supply interests of Chicago were repre- 
sented at the pageant by Crane Co., Chicago Pulley 
& Shafting Co., E. C. Atkins & Co., Simonds Mfg. 
| Co., Armstrong-Blum Mfg. Co. and the E. L. Essley 





a hack saw blade with their hammers and broke it, 
and the other two tried in vain to break one of the 
Atkins hack saw blades. Every thirty seconds this 
act was put on, and proved a big attraction. Repre- 
a ee §6=6 senting the company at the exhibit were T. A. Carroll, 
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; aan : ‘eS / manager of advertising and sales promotion; S. M. 
ee eo aod } §«6©6 Perrigo, Chicago branch manager; A. Mertz, Lewis 
Okey, William deR. Knight, A. T. Marceau and, last 
ioe , . but not least, John E. Johnston, one of the company’s 
i 2 Be men from Indianapolis, who played popular airs on an 
S ive | 
fl # y 
RDG) =| Seve ; 
| 
Machinery Co., all of whom had attractive and inter- | 


esting exhibits. 

Crane Company’s exhibit was in two sections, one 
half devoted to plumbing fixtures and _ fittings, anid 
the other half to the company’s line of valves, fittings, 
steam traps, bends and other steam supplies. 

The feature of the Chicago Pulley & Shafting Com- 











pany’s exhibit was a large ball-bearing pulley in mo- Atkins silver steel hand saw during the closing two 
tion, driven by a thread attached to a motor, and typi- weeks of the show. ; 
cal of the ball-bearing specialties which the company The Simonds Mfg. Co. booth was well arranged 


manufactures, all of which were shown in the exhibit. to show the company’s full line of saws, including a 
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metal saw machine at work. This booth was shared 
with the Armstrong-Blum Co., which exhibited one ot 
their machines. The E. L. Essley Machinery Co. 
booth contained a number of machines of various 
kinds which are carried in stock by this well-known 
Chicago supply house. 

The entire exhibits at the pageant were arranged in 
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four rows on the pier, and covered a floor space of 


three and a half miles. In addition to the exhibits, 
the program of the show included sports, fireworks, 
aquatic and aeronautical events, combined to give the 
people of the Middle West a good time and an oppor- 
tunity to keep in touch with new methods and prod- 
ucts of the industrial world. 
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New Common Law Trust Plan 


May Be Acceptable Substitute for Partnership and Incorporation 
ELTON J, BUCKLEY 


I want to say something in this article about a new 
method of transacting business which is attracting 
the increasing attention of lawyers all over the coun- 
try, and through them the attention of business in- 
terests, both large and small. The plan is a successful 
and very advantageous substitute for both partnership 
and incorporation, and is adaptable to all kinds and 
degrees of business except the one-man type and very 
small enterprises. 

The plan is called the “common law trust,” and it 
shouldn’t be called new at all, for it is really quite old. 
It has been only recently, however, that it has been 
thought to be adaptable to ordinary business. It is 
not founded on any state or national law, but on the 
old unwritten common law right of men to transact 
business through trustees. 

i said the common law trust was an acceptable sub- 
stitute both for partnership and incorporation, mean- 
ing that it will operate equally as well, without the 
disadvantages to which partnership and incorporation 
are subject. What are those disadvantages? Well, 
the chief disadvantages of partnership are, first, that 
your partner is your legal agent and can make con- 
tracts which will bind you; second, that you are per- 
sonally liable for the firm debts, even to the limit of 
your personal fortune, and, third, that you can’t sell 
your interest without your partner’s consent. 

The disadvantages of putting your business in the 
form of a corporation are even more numerous. The 
first is not the heaviest, but is still a disadvantage, 
particularly before a jury if you are engaged in litiga- 
tion. It is the prejudice that a lot of people have 
against corporations; second, the inconvenience and 
expense of doing business in other states. Wherever 
you go you must register and pay fees and taxes; 
third, the espionage that both the state and the nation 
exercise Over corporations nowadays; fourth, the ne- 
cessity of filing periodical reports of various kinds; 
fifth, the excessive taxes which corporations usually 
have to pay; sixth, the heavy bonus fees that have to 
be paid for the privilege of doing business as a cor- 
poration; seventh, the fact that you are limited as te 
what business you can do by the limitations of yout 
charter. 

Every one of these disadvantages is overcome by 
doing business as a common law trust, and at the 
same time it retains every advantage that can come 
either from partnership or incorporation, including 
personal immunity from firm debts. 

[In a nutshell, the idea of the common law trust is 
based on the theory that business men may do busi- 


ness through trustees, under the common law, without 
state leave or leave from anybody; that they do not 
need to be incorporated and that when the thing is 
once functioning, neither the owners of the business 
nor the trustees are liable for the debts of the busi- 
The only liability is against the capital of the 
business, as in a corporation. 

Common law trusts are organized something after 
this proposition: Say that four men want to do busi- 
ness together. Ordinarily they would form a partner- 
ship or incorporate. Two of the number are to be the 
active heads. The whole four transfer to these two 
the property, capital or what not, which constitutes 
their contribution to the firm capital. The two then 
execute a declaration of trust, setting forth that they 
hold what has been transferred to them in trust for 
the whole four. The trustees run the business either 
themselves or through somebody whom they appoint. 
Each person, in exchange for what he puts in, gets 1 
“beneficial share,” which can be sold like a share of 
stock. 

The declaration of trust must be filed like any other 
declaration of trust, but outside of this there are no 
reports to be filed, or anything else done which an 
individual wouldn’t have to do. Up to now there are 
no restrictive laws against common law trusts, and no 
laws taxing them as associations. They pay precisely 
the same taxes as an individual. They can go from 
state to state exactly like an individual, without pay- 
ing any bonus or entrance fees, or any foreign state 
taxes. All contracts made by the trustees are made 
in such a way that the other party can’t come either 
on the trustees personally or on the owners of the 
business; he must look to the capital for whatever 
claim he has, exactly as in the case of a corporation. 

The cost of forming a common law trust is but a 
small fraction of the cost of forming a corporation in 
most states. In Pennsylvania, for instance, the cost 
of incorporating a $10,000 corporation can be as much 
as $500, depending, of course, on the work to be done. 
The cost of forming a common law trust in the $10,000 
class would be nothing like that, and the taxes would 
be smaller from the start. 

Any business that can operate as a partnership or 
corporation can also operate as a common law trust, 
more efficiently, more economically, more comfortably 
and more safely than in either of the other ways. 
Some of these days the legislatures may decide to 
hamper or restrict this easy and economical method 
of doing business, but not one of them has done it vet. 
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Morgan T. Williams 25 Years in Bond Service 


General Manager of Bond Foundry & Machine Company Was Presented With 
Handsome Tokens by Employees and the Company in Recognition of Esteem 


Morgan T. Williams, general manager of Bond 
Foundry and Machine Co., Manheim, Pa., concluded 
on July 1, 1922, twenty-five years of active service in 
the employ of that company. During this time he 
has witnessed, and to a large extent has been instru- 
mental in, the growth of the company from an infant 
industry occupying a small frame building to a manu- 
facturing establishment occupying a series of brick 
buildings and with distribution to all parts of the 
world. 

Mr. Williams entered the employ of Charles Bond 
when a young man. As the business grew, he was 





WILLIAMS 


MORGAN T. 


advanced from time to time until, in 1905, he was 
appointed general manager. 

[In recognition of the anniversary the employes of 
the company presented Mr. Williams with a hand- 
some mantel clock, the presentation being made at 
an impressive ceremony staged at the plant in Man- 
heim. George C. Noros, sales manager of the com- 
pany, assembled all of the employes at the entrance 
of the works, and in their behalf made a fitting pre- 
sentation speech. He was followed by Charles Bond, 
president of the company, who, after recalling some 
of the interesting experiences which he and Mr. Wil- 
liams had encountered during the quarter of a cen- 
tury of association, concluded with the presentation 
of a diamond and platinum scarf pin as a token of 
the company’s esteem for its general manager. 

The Charles Bond Company began business in 
July, 1888, Charles Bond being the sole proprietor. 
The business was located on Hope street, just above 
York street, Philadelphia, and the staff consisted of 
Mr. Bond and one boy. At the start the company 
did a merchandising business only, specializing in tex- 
tile supplies, consisting principally of articles used on 
looms and spinning frames. Other lines were added 
from time to time, and about the time Mr. Williams 
became connected with the business, power transmit- 


ting machinery was included in the company’s line. 

A few years after the opening of the business, it 
had outgrown its quarters and Mr. Bond moved to a 
new location on Lehigh avenue. Subsequently an- 
other change was made, this time to Arch street. 
Following this removal, Mr. Bond decided to add 
manufacturing to his merchandising business, and 
began making transmission machinery in one of the 
buildings at the rear of 520 Arch street. 

Soon the facilities for manufacturing became inade- 
quate, and the decision to move the transmission 
department to the country was reached. H. H. 
Shenck, a knitting manufacturer who was a customer 
of Mr. Bond, learned of this decision and persuaded 
him to look over property in Manheim, with the result 
that satisfactory arrangements were concluded and in 
1905, with Mr. Williams as general manager, the 
Bond Foundry & Machine Company became a Man- 
heim industry. As the business increased, new build- 
ings were added, and in 1912 an up-to-date foundry 
was placed in operation. 

At first the company made hangers, pillow blocks 
and collars. Later the patented “Spiro” compression 
coupling was added to the line, and afterwards the 
“Lytestrong” pressed steel shaft hanger. Next a com- 
plete line of stationary and swivel truck casters was 
placed on the market, and recently the company per- 
fected and placed on the market a roller bearing. 

In 1910 the company started a Canadian branch 
plant in Alexandria, Canada, and in 1918 moved this 
plant to Toronto. The Christiana Machine Company, 
Christiana, Pa., was purchased in 1916, and about the 
same time the Charles Bond Company acquired the 
entire interests of the J. & G. Rich Company, Phila- 
delphia. In 1921 the Bond Foundry & Machine Com- 
pany opened a New York City branch. A few months 
ago the company, in conjunction with the Reeves 
Pulley Company, Columbus, Ind., formed a new Chi- 
cago sales branch, known as the Reeves-Bond Sales 
Company, Mr. Williams becoming vice-president of 
this organization. 

Mr. Williams has been a familiar figure at the con- 
ventions of the supply and machinery dealers’ asso- 
ciations, and has a wide acquaintance with both manu- 
facturers and jobbers throughout the country. 

A Manheim newspaper, commenting on his service 
with the Bond organization, says: “Men celebrate 
deeds and events. Service has become the watch- 
word of all successful business enterprises. Service 
is the secret of success of the employer as well as the 
employee. Co-operation on the part of the employer 
as well as the employee means success for both. Co- 
operation and service have been the elements that 
entered into the successful careers of the Charles Bond 
Company and M. T. Williams, the managing director 
of their plant here.” 

Continuing the newspaper states: “The growth of 
the business here is known to the community in gen- 
eral. From a small frame building it has developed 
into one of the big industries of the town, housed in 
a series of brick structures. Much of this 
has been due to the untiring efforts of Mr. Williams.” 
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Dodge Srended Split Iron Pulley 


Dodge Wood Split 
Pulley 








The line of least | 


resistance 


When you have the name Dodge 
on the transmission products you 
sell your sales talk to a prospect is 
half delivered. This means quick 
volume sales, quick turnover and | 
steady profit. No time lost in talk- 
ing quality — the name Dodge | 


stands for quality the world over. ~~ 





Dodge Ball and Socket . a 
Drop Hanger The Dodge line is unquestionably 


the line of least resistance from the 
dealer’s standpoint, consequently it 

| is the line for you to sell. 

A continuous record for quality 

| products extending over a period 

| of over forty years is your assur- 
ance that in selling a Dodge prod- . 
uct you are establishing a relation- | 
ship with the buyer that will lead to 
repeat orders. 

| The Dodge line of power transmis- 

/ sion equipment includes every- 
thing for the mechanical transmis- 














Dodge Pressed Steel 
Hanger 


. ° Oneida 4-Point 
sion of power. This means more | ion Mane 


} 
| 
. 
| than merely pulleys, hangers, bear- | 
| ings, etc. It means wood, iron, | 








Dodge Iron Center Wood Rim Pulley Keystone Split Steel Pulley 








32 When writing to Advertisers please mention Mitt Suprriss 

















Everything for 
the 
Economical Mechanical 
Transmission of 
Power 





Dodge Short Head 
Hanger 





iron center wood rim and steel pul- 
leys, steel and iron hangers, plain, 
ring oiling and capillary bearings— 
all Dodge products — made by 
Dodge and measuring up to a single 
high standard of materials and 











| | 
| 
| workmanship. 
° “ , Dodge C i ] 
| The privilege of selective specifica- | oe gee 
Dodge Ball and Socket ‘ d , ‘ | 
Adjustable Pillow Block _ tion means a great deal to you in | 


helping to satisfy individual prefer- | 
ences. It means time saved in | 
arguments for and against various | 
| types, you can concentrate on | 
Dodge as representing the best | 
money value in transmission appli- Site: iiiiliaie 
ances regardless of type. Bearing 
Dodge dealers benefit from the Dodge | 
message: “Buy from your dealer when- 
ever possible.” The Dodge dealer organi- | 
zation includes five hundred of the largest | 
mill supply dealers in the country—they | 
handle Dodge products because they are | 
business builders and money makers. 





Block 


Write us today for proposition. You will 
find it interesting. 


Dodge Sales and Engineering Co. 
General Offices) Mishawaka, Ind. 
Works: Mishawaka, Ind. 

Dodge Rigid Post New York Boston Philadelphia Pittsburgh 
Bearing Cincinnati Newark Atlanta Chicago 


Minneapolis Houston Seattle San Francisco 
St. Louis 





Dodge Ball and Socket 
Bracket Hanger 
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Dodge Solid Friction Clutch Dodge Split Friction Clatch 
With Iron Pulley With Iron Pulley 
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PYOTT rev race PULLEYS 


ANTICIPATE YOUR REQUIREMENTS 
Special Prices on Quantities 
Break Down and Express Orders Shipped from Stock. 


Write for Catalogue No. 22 


PYOTT FOUNDRY CO. 
CAST IRON PULLEYS, SPROCKETS axoF LY WHEELS 
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328 N. Sangamon St. Chicago 

















Edgemont Clutches 


for Heavy and Light Service 


Edgemont Friction 
Clutches and Cut-Off 
Couplings are sold 
under this 


GUARANTEE 






We Guarantee all 
Edgemont Friction 
Clutches and Cut-Off 
Couplings to be first 
class in every particu- 
lar and to transmit the 
full power for which 
they are listed, and to 


operate satisfactorily. 


EDGEMONT : 
If any clutch or coupling 
LIGHT DUTY does not come up to our 
representations, we will 
LINE-SHAFT replace it free of charge 
SELF-OILING or refund the money paid 


for it. 
CLUTCH PULLEY soi 
DEALERS — We have a 
rood proposition for you. 
Write for it. 








THE EDGEMONT MACHINE CO., INC. 
DAYTON, OHIO 

















JOHN A. CAMM BECOMES JOBBER 


Resigns as Sales Manager of Kearney & Trecker Corp. to Head 
The Western Iron Stores Co. 

John A. Camm, for the past eight years sales manager 
of the Kearney & Trecker Corporation, Milwaukee, 
manufacturer of milling machines, has resigned to 
become president of The Western Iron Stores Co., 147 
W. Water St., Milwaukee, machinists’, mill and factory 
supply jobber. He has already assumed his new position 
and is planning a program of business expansion for his 
company. 

Mr. Camm is well known in the machinery field. He 
served his apprenticeship with the R. K. LeBlond 
Machine Tool Co., Cincinnati, and afterwards became 
foreman for the Lodge & Shipley Machine Tool Co., 
the Cincinnati Planer Company and the Boye & Emmes 





JOHN A. CAMM 


Machine Co. Later he became superintendent of the 
Kearney & Trecker Corporation, being advanced to the 
position of sales manager eight vears ago. 

In a statement to MILL Supp ties relative to his plans 
for the future, Mr. Camm said: “It will be our inten- 
tion to install a complete line of machine tools for 
distribution in the state of Wisconsin, in addition to 
remodeling and expanding our Supply business in order 
to take care of a rapidly growing trade. Plans are 
already under way for remodeling our store and also 
expanding it.” 

The Western [ron Stores Company started business 
in a modest way twelve years ago and has grown so 
rapidly that it has found it necessary to change quarters 
three times. At present the company occupies the build- 
ings on the southwest corner of West Water and Syca- 
more streets, Milwaukee, covering a total of 31,500 
square feet of floor space, all of which is devoted to 
machinery and supplies. 

The company was incorporated in 1909 with a capital 
of $100,000. It employs five salesmen and its territory 
includes the states of Wisconsin, Michigan and Minne- 
sota. It carries an average stock valued at $17,000. 

The present officers of the company are: John A. 
Camm, president; C. F. Zimmerman, vice-president ; 
R. M. Friend, treasurer; Paul Durant, secretary ; Walter 
Kithier, asst.-secretary; John W. Horne, supervisor. 
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Mill Supply House Cash Books 


and Journals 


Illustrating Most Efficient Method of Keeping Records of Cash 
Receipts and Disbursements, General Journal and all Expenses 


G. W. 


HAFNER 


G. W. Hafner, Inc., Industrial Engineers, Chicago 


It is a well-established principle in modern accounting 
procedure that all cash received should be deposited in 
the bank, and that all disbursements should be made by 
check, except those that must be paid in currency, for 
which a “petty cash fund” should be established. 


If considered desirable, a customer’s ledger sheet may 
be maintained with Cash Sales; that is hardly worth 
while, however, since the individual debit and credit 
entries, through the Sales Analysis and Cash Receipts 
Record, for the cash sales transactions of each day, 


The cash book is a journal devoted exclusively to cash 


receipts and disbursements, and 
therefore, since there are two dis- 
tinct transactions involved, it is 
considered desirable and advisable 
to keep one book for the entry of 
receipts of cash and another book 
for the entry of disbursements of 
cash. 

The division of the cash book 
proper has a number of distinct 
advantages. For instance, it 
enables a clerk to post from the 
Cash Receipts Record at the same 
time that another clerk is writing 
up the Cash Disbursements record. 

Again, cash receipts generally 
far exceed cash disbursements in 
number of items, hence, if but one 
book is used for all cash transac- 
tions, there is a great deal of 
wasted space on the disbursements 
side. 

Another reason for keeping 
separate books for cash receipts 


and cash disbursements is_ that 
thereby the two records dealing 
with cash transactions are made 


Shortly before this fourth article of 
the serics on mill supply house account- 
ing had been placed in the hands of the 
printer, inquiry was made among a large 
number of jobbers in different parts of 
the country to determine to what extent 
the readers of Mit. Suppties are prof- 
iting from the articles. At the present 
writing it is impossible to predict the 
results of this inquiry. It ts hoped, how- 
ever, that the replies received will prove 
that the expenditure involved in securing 
Mr. Hafner to develop this system of 
accounting for the benefit of the mill 
supply trade, will not have been in vain. 

In the previous articles we have had 
a detailed accotint of the fundamentals 
of bookkeeping, a complete system of 
purchasing department records and meth- 
ods of control over merchandise, and a 
system of keeping mill supply house 
credits. The method of keeping cash re- 
ceipts and disbursements, as illustrated 
im his article, is another step in the de- 
velopment of the complete system, the 
remaming phases of which will be pre- 
sented in the succeeding articles of the 

All jobbers who are using, or are 
contemplating using Mr. Hafner’s sys- 
tem, are earnestly requested to advise 
Mitt Suppuies of this fact in order that 
the proper estimate of the value of the 


will entirely balance each other. 


The “Discount Allowed” column 
is to be used only for the entry 
of amounts of discount deducted 
by customers. 

All other entries will be made 
through the two “General Ledger” 
columns. For instance, assume 
that in paying an invoice for 
$1,000, the customer made a 
deduction of $100 for, say, short- 
age or poor quality, and $18 for 
cash discount of 2 per cent on the 
balance, the entries in the various 
columns would show as follows: 


Debits: 
Net Cash Received.................... $ 882.00 
Discount Allowed. ..............- = 18.00 
General Ledger (with the 
word “Allowances” written 
in the “Account” column... 100.00 
Credits: 
Accounts Receivable ................$1,000.00 


In order to illustrate the use of 
“General Ledger Cr.” column, let 
us assume that cash is received in 
payment of a note due in the 
amount of $2,500, on which inter- 
est has accrued to the extent of 


‘xceptionally flexible and adequate 
or their purpose. A means is pro- 
ided for every possible entry 
dealing with the transformation of cash. Thus, a column 
is provided in the Cash Receipts Record for cash dis- 
counts taken by customers, while the “General Ledger 
Dr.” and “General Ledger Cr.” columns present a means 
of properly transcribing any conceivable sort of entry 
affecting cash receipts. The Cash Disbursements Record 
is, likewise, ruled up to give ease and celerity in handling 
all disbursements of cash. 

All cash received is to be entered in the Cash Receipts 
Record (figure 13), the net amount of each receipt 
being entered in the column headed “Net Cash 
Received,” and credited to accounts receivable or to 
any other account to which it belongs. 

Remittances from customers are to be entered in the 
“Accounts Receivable” column in gross; that is, the total 
credit to be given to the customer, irrespective of the 
amount of cash discount taken, or other deductions 
made. 

All receipts for cash sales will be entered in the “Cash 
Sales” column, and all collections from C. O. D. transac- 
tions in the column headed “C. O. D.” 


series may be deduced. 


$17.50. In this case the following 


amounts would show in_ their 
respective columns : 
Debits: 
Net Cash Received ..... $2,517.50 
Credits: 


General Ledger (with the words “Notes Receivable” 
written in the “Account” column).......................-. 
General Ledger (with the word “Interest” written in 
the “Account” column . eT ee eee 17.50 
Each item in the two “General Ledger” columns will 
be posted separately to the debit or credit, as the case 
may be, of their respective accounts in the General 
Ledger. The totals of all other columns will be posted, 
to the debit or credit of their respective accounts, at the 
end of the month. The total of the “Accounts Receiv- 
able” column will be posted to the credit of Accounts 
Receivable account; the total of the “C. O. D.” column, 
to the credit of the C. O. D. account. The total of the 
“Discount Allowed” column, to the debit of Discount 
Allowed account; the total of “Net Cash Received” 
column to the debit of “Cash on Deposit.” Where more 
than one bank is dealt with, the detail for each bank 
will be accounted for by the use of “Bank Statements,” 
illustrated by figure 14. These bank statements also 


2,500.00 





coe a 


cerncenasme 














HULL QUPPLIBS 














FRICTION 
BOARDS 


GRAY 
Steelite—Sheets 34x44—F SF 


Numbers 4 to 18 





Prompt Shipments 





SPECIAL GRADES AND SIZES TO ORDER 
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We Can Supply It 
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provide a means of determining the net balance on hand 
at each and every bank. 

Each entry in the “Accounts Receivable” column will 
require to be separately posted to the credit of individual 
customers’ accounts in the customers’ ledger. 

Under the heading “Deposited In” appear two columns, 
headed respectively, “Bank No.” and “Amount.” These 








of the “Net Cash Received” column is posted to the 
“Cash on Deposit” account, and the actual deposits must 
agree therewith. 

It is advisable, in order to maintain a thorough check 
and control over cash receipts and disbursements, to 
force all such transactions to pass ultimately through the 
bank. This is accomplished by establishing an “Imprest 





Fig. 1S cR -_ 


CASH RECEIPTS RECORD 


RECEIVED FROM Accounrs] 
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~~ 





The actual size of the 


are provided to take care of those concerns who have 
more than one depository. In the column headed 
“Amount” will be shown the total of the deposit made 
each day, or periodically, opposite which, in the column 
1 Pe » Y ht . er ra 

headed “Bank No.” is noted the number of the particular 
bank in which the deposit was made. Deposits may be 
a number of banks on the same day, in which 


made in 
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sise of the Bank Statement ts 101%4x10" and contains 


allowance for 31 days’ entries 


case the amounts deposited in the several banks would 
be shown opposite their respective numbers. 

_ Daily, or at stated intervals, if daily depositing is 
tmpracticable, all cash received should be deposited in 
the bank. Especially at the-end of the month is it 
necessary to deposit in the bank all cash, since the total 
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) DiscounTt NET CASH [CURRENT] BANK] A oun Ly 


Cash Receipts Record Book sheets is 11x17" 


.”’ which is a 


Fund” or “Petty Cash Fund fixed sum; 
say, $100.00, more or less, held in the office for the pay- 
ment of petty purchases. 

When any payment is made from the “Petty Cash 














i FIG. 15 
NO. DATE eS 
CASHIER FUND RECEIPT eed 
Pay 
FOR AND 
CHARGE TO ACCOUNT 





APPROVED BY RECEIVED PAYMENT 














Receipt slips is 2x6 


he Cashier Fund 
lund,” a “receipt” or “voucher” (figure 15) is made 
out, and is temporarily counted as cash on hand, thus 
keeping the balance intact. Thus the fund of $100.00 
might be accounted for by $67.50 in vouchers and the 
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The actual size of the Petty Cash Summary sheets ts 6x9" 
balance of $32.50 in actual money. 

From time to time, therefore, the “Petty Cash Fund” 
must be replenished. When this becomes necessary, a 
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An Attack on PYRENE 
that ended ina 
Great 
Tribute 


Pr pee New York City officials accused Pyrene of suffocating passengers 
OPERATE. in a recent fire in the subway. As a result, many false and mis- 
WORK LIKE A PUMP . . 

=e leading statements appeared in newspapers all over the world. 














The Verdict of the New York State Transit 


Commission, supported by Experts of The 
~~ A U. S. Bureau of Mines: 


“Our study of the results of the use of gas was generated through the appli- 
Pyrene in this instance conclusively cation of Pyrene. 

shows that its use was in no way dan- 
gerous or even discommoding. 








A thorough search for a suitable 
substitute for Pyrene as a fire extin- 


Smoke and fumes generated by the guisher in similar circumstances has 
fire were principally from burning in- yet disclosed none as good or better. 
sulation, paint and other organic mat- The use of sand or powder as fire 
ter. extinguishers is impracticable as all 

The vapors and fumes from the the electrical equipment is either 
Pyrene were so diluted due to the ven- hung on a vertical wall, underneath 
tilation or draughts about the fire as the car floor, or from the ceiling. 
to be negligible. While they might break an arc they 

would not extinguish a fire in such 

There is no evidence that poisonous locations.” 


Thus it has again been demonstrated that Pyrene is the only universal 
extinguisher for use in the home, automobile, garage, motor boat, fac- 
tory, railroad, and particularly on electrical, oil and gasoline fires. 


PYRENE MANUFACTURING COMPANY 
520 Belmont Avenue, Newark, N. J. 


CHICAGO KANSAS CITY ATLANTA SAN FRANCISCO 











There is a Pyrene Product for Every Class of Fire Protection and Industrial Safety 
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check is drawn, to the order of the cashier or to cash, 
for the exact amount as shown by the total of the 
vouchers. The check is then cashed, and the proceeds 
placed in the fund. 

At this time a “Petty Cash Summary” (figure 16) 
should be made up, showing the number and amount 
of each voucher. The aggregate amount of all vouchers 
and the total amount chargeable to each expense or other 





FIG. 17 





and the voided check filed with the cancelled checks 
subsequently returned from the bank. 

The “Discount Earned” column is to be used only for 
cash discounts deducted in payment of accounts. 

All payments to trade creditors are to be entered, in 
gross, in the “Accounts Payable” column. 

Where an invoice covering an expense item is paid, 
when such invoice has not originally been entered in the 
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The actual size of the Cash Disbursements Record Book sheets is 11x17" 


account for which payment was made. The “Petty Cash 
Summary” is then to be treated as a purchase invoice, 
and entered in the “Expense Journal” (figure 21). 

There are many instances where a number of different 
“Petty Cash Funds” may be maintained; as, for instance, 
different funds established for various cashiers. The 
principle and procedure is the same for many accounts 
as for one. 

The Cash Disbursements Record (figure 17) is to all 
intents and purposes, precisely like the Cash Receipts 
Record (figure 13) in its operation, save that each is 
the exact antithesis of the other; where one records the 
receipts of money and shows its transfer to the bank, 





Expense Journal (see figure 21), the entry would be 
made in the column headed “Expense Control.” 

All other entries will be made in the two “General 
Ledger” columns. All entries in the “General Ledger” 
columns must be separately posted. The totals of all 
other columns will be posted to their respective accounts 
in the General Ledger at the end of the month. 

The columns headed “Disbursed From” are used in 
the same manner for withdrawals from banks, as the 
“Deposited In” columns in the Cash Receipts Record are 
used for bank deposits. 

There are numerous systems of voucher checks in 
use in the mill supply houses, and it is inadvisable to urge 














the bank. 


“7 day ” 
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Ga es : : Fig. 19 
GENERAL JOURNAL ' 
eR EET — = . — 
| accounts ACCOUNTS |, EXPENSE CONTROL /GENERAL | 
PAYABLE |V¥ Ceiwapie | ¥ . acer! Amount [V1 eneae 1% 
The actual size of the General Journal ts 11x14" 
the other deals solely with itemized withdrawals from that they all be discarded in favor of one particular | 
system. Some jobbers use merely the old fashioned | 
The net amount of each check is to be entered in the check and stub, entering upon the stub all necessary | 
column headed “Checks.” Check number is to be shown — information relative to the voucher for which the check | 
opposite each withdrawal, in column headed ‘Check is drawn. Others use a special voucher check, perforated } 
No.”, and the date of withdrawal in column headed _ in the center, with the top half used to enter the details | 
of the voucher, and the lower half for the check proper; | 
If for any reason a check is rendered void, the number in most of these checks, a duplicate file copy is kept. 
4 . . . ~ . . . | 
of the check should be entered in its numerical order, the For those who desire a single check system, without 
word “Void” written in the column headed “Paid To,” duplicates, a highly efficient form is a check upon the | 
i 
—— cae aes a J 




















mill means money lost. How can 
we prove it? Here's how: 
Suppose a given driven pulley runs 
340 R. P. M. in an unloaded 
' state; when the belt carried full 
i load, though it makes only 320 
R. P. M., the combined per- 
centage of creep and slip is 5.9 
per cent. 
Here’s the way we figure it: 
Sit 340—320—20 
| | Wil 20*340— 0.059 
v Taner 0.059 9.9% 
YOUR BELTS» — UR BELTS” | ‘ “— , 
| ee a When this creep and slip is on a main 
i Stan ; drive belt, it means that the owner 
| i s | Ret is losing 5.9 per cent of his coal pile. 
| os + Thus if he spends $10,000 for coal 
| B E LT WA X » annually, $590.00 is wasted. 
| l!]| WATER.p OF : 
1 ot -PROOF OIL-PRO 7 
FHT) TERRROOF —ou-PROOF Tg, CANTOL BELT WAX 
: Fy hat he WATER fill shoroughly penetrate and, a ‘ will prevent belt creep 
a a) renal stely nae liPDings saves power . = and slip. It is made 
| t | Sewoealy a beat yt Fatit brush, or a swab of cloth. A thin even wen ue from the Candelilla 
| E.C. ATKINS & COMPA Cactus plant; a pure 
tee Anca omianousen 0. vegetable wax. <A 
i vara wg NATURAL  PRE- 
SERVATIVE FOR 
| BELTS. 
| ~ MILL SUPPLY JOBBERS 
We have a special message for you; 
| Write for it today. 
; 
E. C. ATKINS & COMPANY 
Home Office and Factory, INDIANAPOLIS, IND. 
Canadian Factory Machine Knife Factory f 
Hamilton, Ont. Lancaster, N. Y. 4 
Atlanta Chicago : Memphis Minneapolis | 
New Orleans New York City Portland, Ore. San Francisco 
Seattle Vancouver, B. C. Sydney, N. S. W. Paris, France ' 
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Belt creep and slip in factory or 
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face of which is a small panel on which the details of 
the voucher are carried, including space for the number 
of the voucher, the date, amount, discount taken, and 
net amount paid. The stub corresponding to the check 
allows space for entry of details of the voucher for which 
it is drawn. 

Another form is a combination. remittance statement 


Each item appearing in the two “Accounts Receiv- 
able” columns is to be posted separately to the debit 
and credit of the individual customer’s account in the 
customers’ ledger. At the end of the month, the totals 
of these columns are to be posted to the debit and to 
the credit of “Accounts Receivable’ account in the 
General Ledger. The same procedure applies to the 
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EXPLANATION ENERAL xX PENSE CONTROL T casn cop |y Accounts ACCOUNTS } 
LEDGER perry SALES . IVABLE PAYABLE 

| 

; 

| 

' 

i 

This ts thesame sise as Figure 19 i 

{ 
and check, made up in three copies, one for the trade C. O. D. column for C. O. D. accounts, and the Expense 

creditor, another to be filed numerically in the bank Control column for expense accounts. 

binder, and the third to be attached to the purchase The totals of all entries in the two “Accounts Pay- 
invoice, or invoices, and filed alphabetically by shipper’s able’’ columns are to be posted, at the month’s end, to 
name. the debit and to the credit of “Accounts Payable” 
The Journal (figures 19 and 19A) is to be used only account in the General Ledger. Each of these items 
for the usual monthly closing entries, after the books must also be considered in its relation to the agreement 
are first opened. between the open items showing monthly in the Purchase 

f 
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| Due 
DATE No | PATE 


The actual size of the Expens. 


PURCHASED FROM 
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PE NSE ConTRO 
AMOUNT 


CREDITS 


INVOICE 1D BY 
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Journal is 11x11” 














Analysis, and the “Accounts Payable” account in the 


Each journal entry requires an explanation. An entry 
General Ledger. 


put through the journal without a full and complete 
explanation is, on the face of it, suspicious. In the In any mill supply business there are but two divisions 
method illustrated, such explanations are shown on the of cost, i. e., merchandise and expenses or burden. 
Journal vouchers, which are summarized on the Jour- Expenses cover everything but the cost of the merchan- 
nal itself, the date of the entry and the voucher num dise bought for resale. Hence, in the article dealing 
ber being shown in the columns provided. with merchandise purchases in the July issue of MILL 

All items appearing in the two “General was developed for handling all 
columns require to be posted separately to their respec- 
tive General Ledger Accounts. 


SUPPLIES, a means 
purchase invoices covering merchandise. 
All invoices covering expense, on the other hand, will 


Ledger” 
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“ det« 
will keep your accounts ‘“Sold”’ 
~~ 
‘‘All Men Know It—Knowing Men Use It’’ or ae | 
The dependability built into 
It’s easy to sell Albany Grease. The engineer them iS a safeguard against 
has always known how good a bearing lubri- oe , re 
cant itis. And, in the year’s run, it costs him those trivial complaints which p 
less because he uses less \lbany Grease to SO often send a good account 
do the same amount of work, without danger ja d : ” 
of costly shut-down. wandering . 
Get them to buy it by the barrel. sorry . 
We make them oversize 
Ox - . mh) 7? 
yo at no extra cost ai 
“Sales Proposition” Ww 
0} 
Adam Cook’s Sons tc 
708-710 Washington St. LONG ISLAND BROOM WORKS : 
ovarian NEW YORK Pee Long Island City New York q 
|: 
— 2 
THE [{TLL CLUTCH co. 
! ‘ 


The big broad field of engineering is made up of those 
who make a specialty of some partigular branch. 
The Hill Clutch Company’s engineers have made a 
study of the design and application of friction clutches 
fora period of 38 years. 


You will be placed under no obli- 
gation in receiving our recommenda- 





tions and quotations cover- 
ing your customers’ re- 
quirements. 





Our Catalog No. 8 con- 
tains a lot of clutch data 
THE ILL CLUTCH Co. well worth having handy 
for reference. Copy will 


CLEVELAND, OHIO be mailed upon request. 


New York Office, 50 Church St. 
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be entered in the Expense Journal (figure 21). An 
individual Expense Journal is to be maintained for each 
department of the business. 

In general, the procedure of entry in this journal is 
the same as that explained in connection with merchan- 
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For purposes of the system described here, a card 
punched on a time clock by each worker is preferred, 
which registers in and out four times daily. However, 
any other method of accurately accounting for the time 
of each employe may be used. 


At the end of the week, the time or number of hours’ 
service rendered is entered on the Pay Roll Record 


dise invoices, except that each invoice is analyzed to 
determine the particular kind of expense, this being 
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PAY ROLL RECORD | 
MARRIED | 
EMPLOYEE NAME ADDRESS _ OR SINQLE 
OCCUPATION DATE ionisithibiidianitiniabicaiiods DEPT ee i 
OCCUPATION DATE DEPT. EMPLOYEE NO. ___ 
OCCUPATION DATE DEPT. EMPLOYEE NO. | 


YEAR 
| AMOUNT ’ 
R 
ATE SALARY PMS 


| WEEK DATE 





The actual size of the Pay Roll Record 
given effect in the columns headed “Expense Control,” 
wherein the expense account number and the amount 
of the invoice are entered. This distribution of expenses 
to departments and to particular subclassifications of 
expense are based upon a “Chart of Expense Classifica- 


Icommussiong, FROSS 


sheet 








DEDuUCTI 


NeT PAID BY 


EARNINGS NINGS 


is 914414" with allowance for 26 days’ entries 


(figure 22), and the amount of salary earned is ex 
tended. This, plus the P. M.’s and commissions, make 
up the gross earnings. 

As will be noted, columns are provided for any and 
all deductions. The items falling under the “Sundry” 


tions” which will be described and illustrated in subse- heading may be for merchandise purchased by the 
quent articles. All items charged through these employee, for tardiness, or any other items. The net 
“Expense Control” columns must be posted in the sum of the clerk’s income for the week is extended in 


Expense Ledger, to the proper subdivision of expense 
accounts to be later described. 


the “Net Earnings” column. An individual pay-roll 
sheet will be kept for each clerk. 
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TRAGIC DEATH OF WALTER BROWN 
Sales Manager of the Standard Supply & Equipment Co. Was 
Killed in Automobile Accident—Blair Pays Tribute 
Walter H. Brown, sales manager for the Standard 
Supply & Equipment Co., Pittsburgh, was killed in 
an automobile accident in that city on Tuesday night, 
August 1. He had been connected with the mill sup- 





WALTER H, BROWN 

ply business for twenty-two years, starting in as an 
order clerk with the Pittsburgh Gage & Supply Com- 
pany. For the past ten years, until last April, he was 
sales manager for that company, resigning to accept 


a similar position with the Standard Supply & Equip- 
ment Co. tle was forty years old and is survived 
by his wife, one daughter, Ida Jean, and one son, 
William Blair Brown. 

Robert F. Blair, vice-president of the company, who 
Was associated with Mr. Brown during his entire con- 
nection with the mill supply business, pays the fol- 
lowing tribute to his old associate: 

“The passing of Walter Brown was to me a tre- 
mendous loss, not only because of the permanent loss 
of a friend and co-worker, but because of the 
realization that one who was virtually a part of me, 
one who had been intimately associated with me since 
our entrance on business twenty-two 
ago, is gone beyond recall. 

“It has been said that ‘He who lives in the hearts 
of his fellow men does not die.’ True, every word of 
it. And my association with him shall ever remain 
my most uplifting memory. Walter Brown was to 
everyone who knew him a man of fine character, with 
qualities of sterling worth, and with a sense of dis- 
cernment and fairness, which justly earned for him the 
respect of all with whom he came in contact. His 
personality was such that he made friends quickly— 
and he kept them. 

“Perhaps more than any associate I had the best 
opportunity to know “Brownie,” as he was affection- 
ately known, due to our continuous association for 
twenty-two years. The greatest tribute that I can 
give him is—He was a man.” 
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Cocheco Leather Belt Cement 


80 Years Service on Cocheco Belting Backs 
Us When We Say “It’s Good”’ 


You know Cocheco Belting and that its laps and plies 
never let go; this is the cement that makes them hold! 
We use it here—we recommend it to you for use in 
your own plant. Put up in 1, 2 and 5 pound cans. 


Send $1.25 for a one pound sample 
Prove it’s as good as we say. 


I.B. WILLIAMS & SONS, Dover, N.H,. U.S.A. 











ALLIAMS & SON 

DOVER.N.H. 
BRANCHES 

73 MURRAY ST 
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Outgrew Quarters in First Year of Business 


Manufacturers’ Tool & Supply Company of South Bend Will Soon 
Be Housed in New Home Affording Four Times Present Floor Space 














a 


Starting business one year ago ‘in a small store with 
a staff of but three persons, and today boasting of an 
organization of fifteen persons and a business which 
has made it necessary to erect a new home which will, 
when completed, afford a total floor space of four times 
the area occupied at present, is the enviable record of 
the Manufacturers’ Tool & Supply Company, South 
Bend, Ind., jobber of mill, foundry, plumbers’ and con- 
tractors’ supplies, machinery and general equipment. 

The rapid expansion of the business is to be credited 











Here’s a three-in-one halftone showing present home of Manu- 


facturers’ Tool & Supply Co., President Granger breaking 
ground for new home, and a view of the construction work—all 
Steps in the company's progress. 


to the foresight and energy of its president, Glen A. 
Granger, who organized the company in June, 1921. 
Mr. Granger has had several years’ experience in the 
mill supply business. During 1919, 1920 and the early 
part of 1921 he was connected with the Studebaker Cor- 
poration in the capacity of assistant purchasing agent 
of the South Bend plants, leaving the employ of that 
company to organize and promote the Manufacturers’ 
Tool & Supply Company. Mr. Granger is 37 vears old 
and, having been a resident of South Bend for the past 


20 years, enjoys a wide acquaintance in the territory 
which his company serves. 

The company opened its doors for business on August 
15, 1921, occupying a space of 3,600 square feet in a 
one-story building at 314-16-18 St. Joseph street. In 
addition to Mr. Granger, H. E. Kelley and Mrs. Mildred 
Bashara completed the working force. The territory 
covered in the beginning was limited to South Bend and 
Mishawaka. Gradually this was expanded, and at pres- 
ent the territory of the company includes the counties 
of St. Joseph, Laporte, Elkhart, Stark, Marshall and 
Kosciusco in Indiana, and Berrien, Cass, Van Buren and 
St. Joseph in Michigan. 

With the expansion of the business, the company 
found itself cramped for space and decided to secure 
larger quarters. A site was purchased on the corner of 
South Main and Calvert streets, and early in July ground 
was broken for the new building. The latter will be 55 
feet wide and 132 feet deep, one story and basement, 
of reinforced concrete construction, with pressed brick 
front. It will contain 14,500 square feet of floor space. 

The officers of the corporation are: Glen A. Granger, 
president; C. E. Ireland, secretary; F. J. Bickelhaupt, 
treasurer. The personnel of the company operates as 
follows: General manager, Glen A. Granger; assistant 
to the manager, C. F. Hamann; plumbing and heating 
department, C. I. Ireland; sales department, H. M. Har- 
per; billing department, D. C. Raymond; accounting and 
credit department, Mildred Bashara; shipping depart- 
ment, T. C. Vickory. W. C. Ray, Jr., is the company’s 
local representative in the plumbing and heating line, and 
C. W. Stover covers the outside territory both in mill, 
plumbing and heating supplies. The board of directors 
is composed of Glen A. Granger, M. R. Kavanagh, C. FE. 
Ireland, Ek. R. Stoddard, F. J. Bickelhaupt and H. M. 
Harper. 

Mr. Ireland, secretary of the corporation, was for 20 
vears in the employ of Ireland & Matthews Manufactur- 
ing Company, Detroit, as salesman, traveling the east 
and south in the interests of that company. He has lived 
for several vears at South Bend. 

Mr. Bickelhaupt, treasurer, is at present, and has been 
for the past eighteen vears, connected with the Stude- 
baker Corporation as assistant production manager of 
South Bend plant No. 1. He is also a director of the 
Associated Investment Company and financially inter 
ested in several other South Bend enterprises. 

Mr. Kavanaugh is connected with the Studebaker Cor- 
poration as assistant production manager of South Bend 
plant No. 2, and has been with that company for the 
past twelve vears, and before coming to South Bend 
was with the Studebaker Corporation at Detroit. 

IX. RK. Stoddard is also a Studebaker man, being super- 
intendent of maintenance. He has been with the cor- 
poration in South Bend for the past three vears, and 
previously was with the company in Detroit. Before his 
connection with Studebaker he was actively and finan- 
cially interested in a tool manufacturing concern in 
Detroit. 

H. M. Harper, sales manager, was formerly head of a 
South Bend sales organization. He served as lieutenant 
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The great “buyers’ strike” of 1920-21, 
a never-to-be-forgotten event in the 
economic history of this country, 
proved a point which must henceforth 
be recognized as basic and incontro- 
vertible. It was discovered by mer- 
chants and jobbers everywhere, in 
practically every line of merchandise, 
that it was the trademarked and ade- 
quately advertised brands of goods 
that got the lion’s share of the busi- 
ness there was to get, while the pre- 
ponderant loss of sales fell on the un- 
branded and unadvertised goods. 

This was a great “showdown” for 
Advertising. Its position as a factor 
in economic life was on trial. Had it 
really done what had always been 
claimed for it? Had it created con- 
sumer preference that would hold 
against the keen competition of a sac- 
rifice price on unmarked goods? 

The verdict of the buying public was 
unqualified. It was not a straw vote 
to determine popularity. It was the 
final test of willingness to buy. The 
ballots were dollars. And the prepon- 
derant majority voted with their dol- 
lars that they preferred to keep right 
on buying advertised goods. 

With the whole country on a re- 
duced schedule of production and sales, 
the factories that were able to keep on 
producing, in anything like normal 
quantities, were invariably those mak- 
ing trademarked and nationally adver- 
itsed goods. 





After the Showdown 


All over the country today manu- 
facturers, jobbers, and merchants are 
giving serious consideration to this 
important and conspicuously demon- 
strated fact: the public prefer to buy 
nationally advertised brands of mer- 
chandise. And public demand is the 
last word in all economic situations. 
No one can go against it and long 
endure. 


This will mean, then, that more and 
more manufacturers will seek out ways 
to make their products worthy of a 
distinctive trademark and a sustained 
plan of advertising. It will mean that 
merchants will more and more give 
preference in their stocks to advertised 
brands. It will mean that the jobbers 
will more and more arrange to supply 
the merchant with advertised brands. 


But new advertisers, manufacturers 
who are finally convinced that their 
future lies in the direction of an adver- 
tised product, will discover that the 
magic power of advertising cannot be 
applied overnight, It may require sus- 
tained effort to attain a position of 
equality with competitors who have 
been advertising for many years. This 
will be an unwelcome discovery. But 
it will be found to be the truth, and 
will be their only hope of gaining a 
substantial foothold in what, from now 
on, must continue to be a more keenly 
competitive market than we have 
known for a generation. 


Published by MILL SUPPLIES in co-operation with 
The American Association of Advertising Agencies 











RSS SRE >= Sl a ER Re eERSRGERNS  R  SIS 


Po0s 


oO 2 SN 





When writing to Advertisers please mention MILL SUPPLIEs. 


AS 























es 


1 Ne NE 


ee ES SEES RIEL FERN TIN ME 








in the United States army during the war and spent 
two years overseas. He is a native of South Bend. 

The company represents some of the foremost manu- 
facturers of mill and plumbing supplies and machinery, 
including a large number of advertisers in MILL 
SUPPLIES. 

Mr. Granger, when questioned by a representative of 
Mitt Suppiies as to what he considers the underlying 
causes for the success of his company, stated: “We 
have not employed any unusual methods in putting this 
company across, but have conducted our business along 
lines which we believe will win for any new concern. 
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We have endeavored to render to our trade excellent 
service, selling quality merchandise at reasonable prices, 
rendering at all times courtesy to our trade, and taking 
the position that our customers are always right. 

“These four things, in connection with hard work and 
our efficient organization, have built for us a clientele in 
the past ten months which is highly gratifying. Our 
business has grown to such an extent that we are now 
employing fifteen persons. Our company is capitalized 
at $50,000 and our investment usually averages this 
sum, but this, of course, will be increased as soon as we 
get into our new building.” 


—<—or 


Chandler &@ Farquhar to Move 


Boston Mill Supply House Will Soon Have Larger Quarters 


Coincident with the celebration of the fortieth anni- 
versary of the founding of the business, Chandler & 
Farquhar Company, 32 Federal street, Boston, one of 
the most prominent mill supply houses of the country, 
announces that it has leased for a term of vears new 
quarters in the Hunnewell building at 250-260 Devon- 
shire street, Boston. On or about January 1, 1923, the 
company will move from its present location to its new 
home. The latter will afford 40 per cent more floor 
space than at present occupied by the company, and 
alterations, which will be made at once, will make the 
new quarters ideal for the conduct of the business. 
doors from the com- 
rear entrance will be 


The new location is but a few 
pany’s present quarters, and the 
from Federal street, not far from the company’s present 
store entrance. It is at Winthrop Square, corner of 
Ding Dong alley, a section with which is linked consid- 
erable Boston history. Winthrop Square was named for 
John Winthrop, first governor of Massachusetts. One 
century ago some of the finest residences in Boston stood 
in Winthrop Square and vicinity. Here was the birth- 
place of Henry Cabot Lodge, now senior United States 
senator from the old Bay State. Close by were the resi- 
dences of the Choates, Everetts, Frothinghams, Gard 
ners, Higginsons and other families of old 
lineage, whose names have played such an important 
part in the business, social and literary life of Boston. 


Bigelow e 


Gradually the residences gave way before the onrush 
of business, and in 1872 the heart of the dry goods trade 
of Boston was located in Devonshire street. This section 
Was wiped out in the great Boston fire of 1872. New 
business structures were built following this catastrophe. 
In recent vears there has been further shifting of busi- 
ness in different sections, and today the banking interests 
are getting a strong foothold in Federal street, so that 
the present Chandler & Farquhar store is located in the 
heart of the new banking center. 

Chandler & Farquhar Company started business on 
August 2, 1882, in a small store at 168 Devonshire street. 
The entire staff at the start of business consisted of five 
persons. The business was founded by Frank Chandler 
and Charles S. Farquhar. The former, at the conclusion 
of a public school course, entered the employ of A. J. 
Wilkinson & Co., one of the leading New England hard- 
ware companies of that day. He advanced rapidly until 
he became head order clerk. Charles S. Farquhar con- 
cluded a high school and business college course and he, 
too, entered the employ of A. J. Wilkinson & Co. A 


friendship between the two followed and resulted in the 
organization of a company of their own. 

So prosperous did the business grow that in five years 
it Was necessary to secure larger quarters, and the com- 
pany moved to 177 Washington street. In 1894 it was 
again necessary to move, and this time the company 
changed its address to 32-38 Federal street, where it has 
since occupied a building of five floors and basement. 

One of the most recent innovations of the company 
has been the installation of a radio department. 

The spirit of co-operation which has always existed 
in the Chandler & Farquhar organization is evidenced 
by the following service record of some of the com- 
pany’s staff: 

Charles S. Farquhar, 40 vears; William N. Schofield, 
37; Walter A. Dow, 28; R. M. Jones and William Fish, 
27; Harry E. Field and George I. Prior, 25; F. Alexan- 
der Chandler, 24; Walter E. Currier, 22; Frank L. 
Gibby, 20; 1. L. Redfield and R. D. Clark, 16; Kathleen 
Clarke, 13; Edwin S. Kneeland and Alice Sheerin, 12; 
Arthur Sandbrook, 11; Charles Breivogen, Sam V. Holt 
and Frank J. Whidden, 10; Beecher Bosley and Harry 
B. Fowler, 9; and Sylvester D. Campbell, 8. 

+> 


Another Reeves Agency Change 
The Reeves Pulley Co., Columbus, 
a change in the agency of “The variable 
speed transmission for the New England territory. 
This product is now sold by Manning, Maxwell & 
Moore, Inc., 99 Chauncey street, Boston, and a com 
plete and separate department has been installed. A 
large stock of variable speed transmissions, as well 
as repair parts, is carried. An engineer, specializing 
in this branch, is maintained at the head of this de- 
partment and his time is devoted entirely to the sale 
of “The Reeves” variable speed transmission. 
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New Chicago Supply House 


The Spalding Sales Corp. is the latest addition to the 
mill supply field. It has been organized by J. A. 
Keefe and H. W. Spaulding, with headquarters at 
South Clinton street, and will deal in belting, trans- 
mission and a number of specialties. Mr. Keefe has 
been a dealer in new and second-hand belting. Mr. 
Spalding has for the past two years been in charge 
of the mill supply department of Swords Bros. Co., 
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Conveying 9,357,000 Tons of Ore 
With One Belt 


Read this Remarkable Record made 
at Miami Copper Company’s Mine 


Seven years’ service from this conveyor belt is the record 
run made at Miami, a period of usefulness extending 
through the rush of war production. 

The belt cost for conveying this huge quantity of ore is 
66-1000 of a cent per ton, truly a remarkable figure for 





: any service. 
This belt was installed in two sec- and weight of duck, and the cor- 
oe tions. The inclined belt, operating at rect number of plies. 
30 inches me d | X 12 ; : : 
H angle of 3/4 inches 1n 12 inches 1s ab : . > ‘ - 
Number of plies, 6 milage sien Aviat Phe result is a belt of wear-defy 
530 feet i ng and the horizonta 
Thickness of cover: : feet in length, and the horizont ing construction that comes 
: : “ i LS <tr re -o » ns - 
| Conveyor Side belt which distributes ore to the bin through the test of heavy work 
| ¥ inch is OSD fee Oo ° . : 
Pulley Side is O80 teet long. with cost figures well on the credit 
j 1-32 inch — , : : P side. 
i mica. deataliod This installation is an example of a ted | 
March 11, 1911 conveyor belt designed by our belt Before you buy another conveyor 
Date taken off men after careful investigation of all belt, send us the particulars  re- 
June 1, 1918 : = onrdino - re ire ‘nts: e 
the operating conditions. garding your requirements and we 
will gladly make recommendations 
These facts determine the character of for a suitable belt and = submit 
the rubber compounds used, the kind costs. 





NEW YORK BELTING & PACKING CY. 


New York Chicago Pittsburgh Salt Lake City 
Boston Philadelphia St. Louis San Francisco 


CONVEYOR BELTING vay’ 
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The salesman has no trouble in approaching, in gettin’ 
into touch with the buyer he has seen before and perhaps 
already sold. It is the hitherto unsold and unapproached 
buyer who presents the difficult problem. How shall a 
salesman so act that the buyer will be favorably impressed 
with him and disposed to give him a hearing, if not today, 
then surely at a later time? 

Obviously there can be no absolute formula for ap- 
proach, no definite set of rules laid down to govern every 
action in every case. No two instances are exactly alike 
and no two buyers are exactly alike. Each case has its 
own peculiar situation, but the same fundamental rules 
hold in practically all cases. It is up to the salesman to 
exercise his discretion in fitting rules to cases. 

The suggestions herewith are made less with a view 
to showing the successful and experienced salesman how 
to handle his approach than with a view to showing the 
less experienced salesman what some men of experience 
have found to be good practice. It is the ability to adapt 
these general principles to specific cases with proper 
specific application that will gain success for the new 
salesman. 

The National Cash Register Company advises its 
salesmen against sending in a card when they seek an 
interview with a merchant. Their proposition is differ- 
ent from that of a salesman selling mill supplies, but it is 
just possible that where the card is not insisted upon, 
something can be said, some verbal statement or mes- 
sage given that will make more impression than a 
mere card. The card conveys the same message to 
all. It makes no variation for the individual. It does 
not take advantage of a knowledge of peculiar cir 
cumstances or conditions. 

The salesman usually knows something individual 
about the concern to whom he is seeking to sell. He 
should be able to give his approach an interest indivi- 
dual to that He cannot do this with a card. 
Telling the office boy or eirl something to Say in 
addition to handing out the card is not likely to secure 
results, that go-between is usually 
follow the line of least resistance and merely hand 


case. 


because going to 


in the card, omitting any message. If you offer a 
message and no ecard, the message will be carried, 


provided it is short, easy to remember. 

Obscure introduction and tricks to secure a hearing 
should be a last resort, for use only when straight- 
away methods will not avail. Ordinarily a salesman 
who has something worth saving about his business, 
and he ought to have, if he is possessed of a proper 
pride in his house, can carry interest with a straight- 
forward manner of statement. 

The buying of such mill supplies as you have to 
sell is a serious matter with the prospect. He is pre- 
paring to invest real money, perhaps a good deal of 


Approaching New Prospects 





By Frank Farrington 
All Rights Reserved 


it. His own employers expect him to make that 
investment a good one, one that will redound to their 
advantage. This consideration of what to buy and 
from whom to buy is not a matter to be taken up 
flippantly or with jokes and light talk. The sales- 
man should show that he appreciates the situation 
and he should seek to convey the impression that he 
knows the value of his prospect’s time and also sets 
a value upon his own time, that he has something of 
importance to say that will not waste the time of 
either. You want the first impression of yourself to 
be that you are a high class man, representing a high 
class house. Dignity in approach rather than burles- 
que or clownish methods is important. The buyer 
does not expect or desire to be entertained at that 
time. He is interested only in the discovery of the 
best source of supply for the needs of his concern. 

The salesman’s success with any buyer depends 
largely upon the influence of the first interview. If 
he creates a favorable impression then, making himself 
personally attractive, giving no offense, answering 
questions well, arousing some degree of curiosity 
about his line, then, even though he does not get as far 
as an order at that time, he has put in the opening 
wedge and next trip his task of getting a hearing will 
be easier. If he falls down on this first approach, the 
second interview will be mighty hard to secure. In 
either case his first impression is remembered. 

It is a prime essential that the salesman at the first 
eall act and look like a gentleman, and speak like a 
man of position and authority in his field. The in- 
stinctive feeling of the office boy and of the buyer 
when he is reached, should be, “Here is a real man of 
force who is not to be denied.” You know that some 
salesmen show by their manner that they are some- 
body, that they are accustomed to meeting high class 
These men do not have the ap- 


buyers on a level. 
Men who 


pearance of coming’ begging for business. 
create such impressions get the respect they deserve. 
buvers are of the chip-on-the-shoulder  va- 
riety. They act as if they all the time expect some 
rough-neck salesman to come along and try to brow- 
beat them into ordering what they don’t want. It 
takes a few minutes to disarm the suspicion of men 
like this, to get inside their guard. Disclaim at the 
outset any intention of trying to sell them something 
they don’t want. Remember that your introduction 
has been at least half a success when you have fully 
convinced the prospect that he ought to consider your 
line. Your chances of selling are much better with a 
buyer wholly convinced that he ought to consider the 
matter than with one-half convinced the he ought to 
buy. Let your approach and your first efforts be 
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Pressed Steel Shaft Hanger 


HE Hanger with TEN distinct Points of 

Merit. Read them—then think of the 
advantage your salesmen would have in 
selling a steel hanger that offers so many 
selling features— 


The Leg ts dovetailed inside the foot 
It has a periectly flat Base 
The Foot is substantially reinfor 
ot bolt 
Box shaped design, 
exterior 


ced under 
pertectly smooth 


All Rivets are in shear to the greatest 
strain 

Double vertical and double 
walls in brace 


horizontal 
Case Hlardened steel set screws 
Babbitted and reamed bearings 

2, Vertical Bolts held securely in place; 

very convenient when erecting shafts 


Yoke is interlocked on inside of leg 


MR. JOBBER: The Bond Line is distribut- 
ed through mill supply houses. To our 
standard line of Bond Double Sure Power 
Transmission Appliances, we have recently 
added two good sellers—Bond Roller Bear- 
ings, for power transmission purposes, and 
Bond Ball Bearing, plain and rubber tired, 
Truck Casters. Lay plans now for future 
sales. Let us send you a set of Bond cata- 
logs and special folders to show you what 
we do to help you sell Bond goods. 


Bond Foundry and Machine Co. 


Manheim, Lancaster Co., Pa. 
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Standardizing 


on Jenkins 


8 Beyer: are distinct and quali- 
fied advantages for your cus- 
tomers in installing genuine Jenkins 
Valves and Jenkins only. 


Users have found that Jenkins give 
maximum valve service, and that 
greater efficiency and economy have 
resulted from standardization on 
Jenkins Valves. Operatives are not 
required to become familiar with 
the actions and peculiarities of a 
scattered assortment of valves. 
Also greatly reduced inventories of 
replacement parts are possible. 


Jenkins standardization among 
your customers is a source of advan- 
tage and profit to you. It is possi- 
ble for you to supply the needs of 
your patrons with one make of 
valve, thereby eliminating invest- 
ment in valves of varied makes and 
patterns. You will find that you 
can sell Jenkins Valves with less 
effort and consequently least ex- 
pense. 


Point out to your patrons the ad- 
vantage of Jenkins standardization. 
It will mean maximum valve serv- 
ice for them and an assured volume 
of permanent business for you. 





The Jenkins “Diamond Mark” 
signature identify the 


and 
genuine, 


JENKINS BROS. 


New York Philadelphia 


London 


Boston Chicago 


Montreal 
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directed to getting the buyer to be willing to consider 
your proposition. 

What are you going to say to your prospect when 
you reach him? Are you trusting to the inspiration 
of the moment to offer just the right suggestion, 
couched in just the right language? If you are, vou 
are likely to say the wrong thing, or to spoil the right 
thing by saying it wrong. 

If you make no previous study of the situation, you 
will have nothing to say to Mr. A any different from 
what you say to Mr. B. Your talk will be more or less 
cut-and-dried. If you study the situation but do not 
study what you are going to say, you may end by 
uttering some commonplace. What is worth saying is 
worth saying well, in the very best way and words you 
can find. To get these results you need to say it over 
to yourself in advance. If possible get your introduc- 
tory talk all figured out, enabling you to go ahead and 
say the certain things you want to say and ought to 
say, even though something happens to distract your 
mind. 

Let almost vour first statement, unless the prospect 
obviously knows the fact, be one of what and whom 
you represent. This puts you on a square footing at 
once. It gives your prospect a chance to sav what he 
has to say if he does not like your house, and get it 
off his mind. 

Don't start in by saying that you have come to sell 
some certain thing. Get the buyer’s point of view. 
Talk about having come to interest him in something 
that will accomplish so and so for his business, for his 
plant. Get at him in terms of results and advantages 
to his side of the proposition, instead of suggesting 
selling, which to his mind represents advantage to 
you. The buyer is necessarily interested in his affairs, 
in his advantage. He does not care anything about 
buying because you want to sell. 

You do not want the buyer to feel that you are try- 
ing to force him to buy, trying to crowd him contrary 
to his wishes and It may be possible for 
you to overwhelm some buyers by literally talking 
them down and dragging them into a purchase that is 
against their best judgment as soon as you are 


interests. 


gone 
and judgment begins to function normally again. 

ven though you can compel a man to buy by such 
downright methods, you cannot control his mind after 
you have left him, and the probable result is a can- 
celled order. [even though this cancellation not 
valid, as very likely it is not, you and your house are 
in wrong whether you force the sale through or allow 
it to be cancelled. You have sold a man something he 
did not want to buy, something bought contrary to 
his judgment and that means that he is dissatified 
whatever the results may be. 

When a buyer states at the outset that he is too 
busy to see you, don’t try to tell him it is not so. You 
may know he is bluffing, but vou cannot make a friend 
of him by telling him so. Let him get away with it, 


is 


apparently, but say that you will be glad to wait or 


that you will come in again a little later. Seek to give 
the appearance of trying to conform your time to his 
without yielding your point and allowing yourself 
to be put off altogether. .\s a matter of fact, he is the 
one to be accommodated. 

When the buyer tells you right at the outset that he 
cannot use any of your line of products, instead of try- 
ing to come back with proof that your line is better 
than what he is using, seek to get him to discussing 
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the methods of his plant and the ways in which he 
uses such products as yours, and the results he is 
getting. Then you have your chance to put evidence 
of the results of the use of your line beside the results 
of the use of the line he has previously bought. When 
you discuss results, you discuss what the buyer knows 
about and what he is interested in. 

If the buyer condemns your product and launches 
into a hot attack upon the methods of your company, 
whatever attitude he takes that leads him to talk, let 
him talk until he has exhausted some of his enmity, 
thea in a mild, but convincing manner suggest that if 
he knew all the facts, he would probably feel different 
about it. Don’t increase the man’s antagonism by 
getting him antagonistic to you personally. Pat him 
on the back, rub him the right way by agreeing with 
him as far as he is right, emphasizing the points of 
agreement rather than disagreement, at first. 

Make the impression of your first call upon a buyer 
one that is without regret or antagonism on his part. 
Seek to leave him feeling friendly toward you and 
your line, whether he has bought or not. It is more 
important that the way be left open for future business 
than that vou get an order the first time. 
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BUYS CONTROLLING INTEREST 


A. 7. Vechanical Engineer, Plans Expansion 


Doud, Prominent 
for Precision and Thread Grinder Mfg. Co. 


the Precision and Thread 
Company, 1 S. Twenty-first 
street, Philadelphia, has been acquired by A. T. Doud 
of Philadelphia, and the company will be reorganized in 
all departments with a view to expansion of its business. 
The company manufactures multi-graduated precision 
grinders for grinding thread gages, taps, dies, chasers 
and also for internal grinding; a thread lead variator for 
obtaining precision lead from the ordinary lathe lead 
screw, to elongate the lead on parts which are to be 
hardened, to compensate for the approximate shrinkage 
in lead and reducing the grinding correction in both pre- 
cision and non-precision work; a gage block for testing 
lead screws and for setting and testing the lead variator ; 
and a permanent alignment wheel truing head for use 
on its precision grinders. 

The new officers of the company are: A. T. Doud, 
president and treasurer; F. V. Doud, secretary; C. A. 
White and these two officers, directors. Mr. Doud is a 
mechanical engineer of extensive experience in the metal 
working industry. He is a graduate mechanical engineer 
from Purdue University. Later he served an apprentice- 
ship in a machine shop, was mechanical engineer for 
Hale & Kilburn Company, Philadelphia, general superin- 
tendent of the Speakman Co., Wilmington, and works 
manager of the Diehl Mfg. Company, Elizabeth, N. J. 
During the war he was general manager of the Hero 
Manufacturing Company, Philadelphia, specializing in 
the manufacture of gas masks for the A. E. F., the first 
masks being developed under Mr. Doud’s personal super- 
vision. After the war he was manager for the American 
Tube & Stamping Company, Bridgeport, Conn. 

Mr. White is secretary of Leeds & Northrup Company, 
Philadelphia, and was associated with Mr. Doud at both 
the Hero Manufacturing Company and the American 
Tube and Stamping Company. F. Rodger Imhoff, 
formerly sales manager, will remain with the company 
as consulting engineer. 


Controlling interest in 


Grinder Manufacturing 





A REPU OI 

















free manatee Be ne 








9 1yvf THD) D){ m « 
NAL ~ YUP PLDs 


“PIONEER” 
STEEL SHAFT HANGER 
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THE “PIONEER”, as its name indicates, was the first successful 
steel shaft hanger ever made. 


Having graduated from the school of experience, the 
“PIONEER” of today is perfect—hence its wonderful success as 
testified to by several competitors recently following our lead. 


Stock the “PIONEER”, the original, the genuine steel hanger. 


We also make Bench Legs, Pillow Blocks, Couplings, Collars, 
etc. Ask for catalogues and prices on the full line. 


Standard Pressed Steel Co. 


Jenkintown, Pa. 


(THE “PIONEER” STEEL HANGER PEOPLE) 
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Experts Approve Pyrene for Electrical Fires 


New York Transit Commission Made Important Investigation of 
Mire extinguishers Following Recent Disaster in New York Subway 











\n interesting decision, affecting to a considerable 
extent the business of one of the country’s large man- 
ufacturing establishments, and one which is of im- 
portance to the dealers in and distributors of mill 
supplies everywhere, is that handed down by ‘the 
lransit Commission of New York, following an in- 
vestigauion of the recent fire in one of the city sub 
Vhe'commission holds that the use of Pyrene 
in extinguishing the blaze was in no way dangerous, 
or even discommoding, and that tetrachloride is the 
best known and most universally accepted extin- 
vuisher for electrical fires. 


WalVs. 


A bricf summary of the events leading up to the 
investigation will furnish a better understanding of 
the importance of the Transit Commission's findings. 
The fire’ broke out in the Lexington avenue subway 
on July 6. It was caused by an electrical short circuit 
in a crowded subway train and burning insulation 
resulted, the fumes from the burning material causing 
a panic among the passengers. Following the fire, the 


mayor of New York appointed a committee to in- 
vestigate, and this investigation resulted in four 


specific recommendations, which have been given wide 
publicity and have created the impression among 
many persons that they should be followed literally. 

Independent investigations were made by experts 
of the Transit Commission, appointed by the gov 
ernor, and experts from the United States Bureau of 
Mines, with the result that the commission recom- 
mended that the Interboro Subway Company should 
resume the use of the tetrachloride extinguisher in 
case of electric short circuits as it has been heretofore 
used, 

Vhe experts from the Bureau of Mines held that 
there apparently were no serious cases resulting from 
the effects of the possible toxic gases; that the symp- 
toms given in the hospital records can all be accounted 
for by the known effects of gases resulting from the 
burning of insulation materials, rubber, varnish and 
paint, and that the symptoms given were not charac 
teristic of phosgene or carbon tetrachloride poisoning, 

The physician of the Transit Commission inter- 
viewed nine members of the crew of the train on 
Which the accident occurred, all of whom had _ re- 
mained in the tunnel until all of the passengers had 
left it. Seven of these men had+been actively engaged 
in fighting the fire. Of these seven men, four felt no 
ll effects whatever, and remained with the train until 
it returned to the yard; one was slightly affected and 
was revived by taking a glass of water, and two were 
taken to the hospital. Of the latter two, one remained 
in the hospital five minutes and the other twenty-four 
hours. None of the train crew showed any symptoms 
of poisoning by phosgene gas. After a close study of 
all cases sent to the hospital, the physician was unable 
to find a single case of phosgene poisoning. 

Ilere are some of the important findings of the 
experts on the subject of the use of fire extinguishers 
ior electrical fires: 

“Carbon tetrachloride is a standard fire extinguisher 
in general use, and is approved: by the National Board 
of Fire Underwriters. It is particularly adapted for 


fires produced by short circuits in electrical equipment 
and apparatus, because it is a:non-conductor of clee- 
tric current, and, when properly applied steadily in 
sufficient quantity, will extinguish ordinary clectric 
ares. ‘The use of carbon tetrachloride extinguishers 
is standard ‘for small fires such as occurred in this 
train. 

“If this chemical is applied to red hot metal, and 
oxygen be present at the same time, phosgene gas may 
be found which is poisonous in proper concentration ; 
also chlorine gas, which is irritating to the respiratory 
organs, and when concentrated, will cause asphyxia- 
tion. 

“In the particular case in question, conditions for 
forming phosgene gas in appreciable quantity were 
absent, and to only a slight extent, chlorine. The 
smoke fumes and vapors due to burning insulation, 
rubber, paint and varnish caused most of the discom- 
fort to the passengers, 

“Smoke and fumes generated by the fire were prin- 
cipally from burning insulation, paint and other or- 
ganic matter. The vapors and fumes from the carbon 
tetrachloride were so diluted, due to the ventilation or 
draughts about the fire, as to be negligible. There is 
no evidence that poisonous gas was generated through 
the application of carbon tetrachloride. A thorough 
search for a suitable substitute for carbon tetrachlor- 
ide as a fire extinguisher in similar circumstances has 
yet disclosed none as good or better. The use of sand 
or powder as fire extinguishers is impracticable, as 
all the electric equipment is either hung on a vertical 
wall, underneath the car floor, or from the ceiling. 
While they might break an are, they would not extin- 
euish a fire in such locations. The passengers affected 
by the smoke showed no signs of poisoning other than 
that from smoke from ordinary fires. 

“At the request of the commission, the Bureau of 
Mines is conducting extended experiments with the 
use of tetrachloride as an extinguisher for electric 
fires under conditions such as are found in our subway 
service. ‘These experiments and further investigations 
which will be made by the commission’s staff into the 
use of other materials for extinguishers, will require 
considerable time. In the meantime our study of the 
results of the use of Pyrene in this instance con- 
clusively shows that its use was in no way dangerous 
or even discommoding. ‘The continued efficient oper- 
ation of the subways is essential to the life of the 
city, and this efficient operation requires the use of 
some immediately available fire extinguisher in case 
of electric short circuits which are always possible 
of recurrence. Tetrachloride is the best known and 
most universally accepted extinguisher for this  pur- 
pose. Nothing has been discovered by the closest 
investigation to justify ordering its discontinuance. 
The general manager of the Interboro system has 
ordered his employees not to use the Pyrene extin- 
euisher on electric ares. Until a better substitute is 
found, it is believed that failure to use the extinguish- 
ers is likely to result in more damage and incon- 
venience to the public through increased smoke and 
delay than could possibly result from their use.” 
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Prove to Your Customers That 


AKRON Barrows Last Longer 


WO or more brands of barrows are often used on the 

same job. Stencilled names soon become defaced and 

impossible to read. After a period of use, the cus- 
tomer cannot identify the brand which is standing up better 
than all others. 


For this reason, the AKRON trade mark, illustrated above, 
is heavily embossed on the back of all AKRON Barrow trays. 
It remains distinct after the barrow has had long, severe usage. 


It proves to the customer that those barrows which lasted him 


longest are AKRONS. 


Your salesman can do more than claim long life for AKRON 
Barrows, he can prove it. The AKRON embossed trade 
mark assures you of the repeat orders you deserve—the 
AKRON Exclusive Agency Plan guarantees you all the profits 
from the sales in your territory. 


Write today for further information regarding your territory. 
: Sy y 


THE AKRON BARROW CO. 
Factory-—Akron, Ohio Office—Cleveland, O. 








THREE LEADERS 


of the 


COMPLETE AKRON LINE 


Concrete Cart. 


Tubular steel Barrow. 


Contractor’s Wood Handle burrow. 
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Jobber Testifies to Value of “Mill Supplies” 


The lastern Supply Company Points to the Number of Lines It Has 
Stocked) From Our Advertisers—Other Evidences of Service 


Among the many recent testimonials to the value of 
Mitt Suppeiies is one contained in a letter which was 
received from the Eastern Supply Company, Mechanics- 
burg, Pa., jobber and dealer in machinery and mill sup- 
plics. The occasion for the letter was the publication by 
this house of a new catalog, and a copy of the latter 
accompanied the testimonial. “Just to show you,” says 
C. G. Titzel, treasurer of the company, who signed the 
communication, “that we are selling quite a little of the 
material vou advertise, we are sending vou under sepa 
rate cover a copy of our little mill supply catalog. We 
have been subscribing to vour magazine for a number of 
vears, and find it very helpful.” 

A study of the catalog shows that, among the lines 
carried by the Eastern Supply Company and which had 
been selected from advertisers in Mitt Suppuits, are the 
following: Alligator steel belt lacers, Gandy _ belting, 
lederal belting, Crescent belt fasteners, Dixon’s_ belt 
dressing, Penberthy injectors, Pickering governors, My- 
ers pumps, Lidseen oilers, Lunkenheimer valves, Starrett 
tools, Jenkins valves, Crane valves, gages, and other 
products, Armstrong tools, Disston saws and Cleveland 
twist drills. 

In the foreword of the catalog the company states its 
policy as follows: “In issuing this catalog, we are offer- 
ing a line of supplies in which we can recommend each 
article. We have used most of these goods ourselves and 
have had the balance tested under our observation. We 
are not selling the cheapest goods on the market, but we 
do offer our trade reliable products, guaranteed by their 
makers. Besides giving our customers information on 
material they may need, this book bears to them our very 
good wishes and an invitation to visit us at any time.” 

This letter from the Eastern Supply Company is typi- 
cal of many similar letters received from jobbers, testi- 
fying to the value of Mitt Suppiies as a medium for 
reaching the trade. Of another type of letter, the fol 
lowing, an appreciation of a service rendered, was re- 
ceived from R. K. Carter & Co., 66 Reade street, New 
York City, buyers for jobbers of mill, mine, railway, 
steamfitters’, plumbers’ and allied lines: 

“We wish to thank you very much indeed for your 
letter of July 10th advising us the name and address 
of the manufacturer of ‘Lavadura’ boiler compound, 
which was brought about by your publishing our require- 
ments in the July issues of Mint Suppiirs. You can 
rest assured that every time we can give MILL Supplies 
a boost we will do so.” 

The particular service referred to was the location of 
a manufacturer for these buyers. In this particular in- 
stance, the buyers had an order for the product in ques- 
tion, and none of the directories on hand contained any 
information on the subject. No information could be 
obtained in the directory files of Mitt Suppiies, and so 
a small news item was inserted asking for information. 
The Peden Tren & Steel Company, Houston, Texas, came 
to the rescue with the desired manufacturer's name and 
address, this was in turn forwarded to R. K. Carter & 
Co. and, through the gratuitous service of MiILt Sup- 
PLIES a sale was consummated. 

Recently, numerous requests for information about 


manufacturers have been received. Merely for the pur 
pose of illustrating the extent to which a leading trade 
paper is made a service bureau, the following extracts 
from recent letters are published: 

“We desire information with reference to a special 
kind of gas known as Blou Gas, that is ordinarily used 
in connection with school houses in rural districts where 
they are not equipped with manufactured or natural gas. 
If you are familiar with the company who manufacture 
this equipment, or can locate this information for us, we 
would be glad to have vou take the matter up with these 
concerns, if they are in Chicago, and have them send 
us this data, so that we may receive it by Monday.” The 
information was supplied. 

Another one inquires: ‘Would ask that vou kindly 
advise us of some of the names of manufacturers who 
make small rock crushers or pulverizers. What we are 
interested in is a small power grinder for crushing up 
fire brick about the consistency of 3/16-inch and smaller. 
Any information vou can give us will be appreciated.” 
The names of several manufacturers of such crushers 
were supplied. 

Here is one from Montreal, Canada: ‘Through your 
good offices, we would appreciate learning the name and 
address of firms who make India or indigo dyes. These 
are to be used for dyeing textile cloth.” A list of such 
manufacturers in this country was forwarded. 

Here is one from Elmira, N. Y.: “Will vou kindly 
give us the address of the manufacturing concern in Illi- 
nois which makes the Hartley pump. We believe this is 
a bracket pump for shallow well service, that is, bracket 
pump attached to side wall.” In this particular case the 
name of the manufacturer was forwarded. 

Here is a letter from a New Haven manufacturer 
who was put in touch with a purchaser through the office 
of Mint Suppiirs: “We are in receipt of vours of the 
28th, advising that the above mentioned concern had 
inquired of vou who were the.manufacturers of the ‘Mil 
Ilex’ hack saw blades, and that vou had given them our 
name and address. We wish to thank you for vour 
courtesy in the matter. We are today writing them, and 
we will mention your name.” 

One from a plumbing supply house in Lexington, Ky.. 
reads: ‘We would consider it a favor, if vou will give 
us the name and address of the manufacturer of the 
‘Success Flue Blower’.” 

Letters of the above type are received daily by Mini 
Suppiies and prove, bevond doubt, the value of the serv 
ice which is given to the trade. 

<-> 
New Georgia Mill Supply Co. 

Georgia Mill Supply Co. is the name of a new supply 
house which has been organized in Albany, Ga., to deal 
in mill, railroad and mining supplies. J. C. Fulford, 
who has been connected for a number of vears with 
the Albany Hardware & Mill Supply Co. is the organ- 
izer of the new company, which has already opened for 
business. Mr. Fulford is general manager of the com 
pany. He has a wide acquaintance among the mill sup 


ply trade in his territory. 
oe 
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GAUGE GLASSES 


In ordering Libbey Standard Gauge Glasses you 
have absolute assurance that they will fulfill all of 
the claims we make for them and more—simply 
to meet ordinary requirements would never be 
sufficient to meet Libbey ideals, which have set a 
standard of excellence for the world since 1818. 


Each Libbey Gauge Glass is produced with ample 
margin of safety—above and beyond its normal 
specified capacity. 

The Libbey Standard Gauge Glasses withstand 
pressures up to 200 pounds remain clear in service. 
They have the unconditional Libbey guarantee. 
to be absolutely uniform in size. 

The Libbey High Pressure Gauge Glasses, for 
pressures up to 400 pounds have passed the most 
exacting tests by railroads and other corporations 
with a liberal factor of safety. 


We welcome inquiries for prices or literature 


THE LIBBEY GLASS MEG. CO. 
CToledo, Ohio. USA. 


When writing to Advertisers please mention MILL SuprLirs. 
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Reports Need of Better Salesmanship Abroad 


Study of l:xport Conditions by Department of Commerce Results in 
Suggestions to American Manufacturers on the Selection of Salesmen 


The need for better salesmanship abroad is stressed 
in a report which has just been made public by the 
United States department of commerce. There are se 
many suggestions which are just as applicable to domestic 
salesmanship that it should be interesting to the mJ] 
supply trade to study them. Lack of space prevents the 
publication of the report in full, but the most importan' 
suggestions from the viewpoint of those interested in the 
broader aspects of salesmanship are contained in_ the 
following paragraphs: 

“The selection of efficient traveling agents for service 
abroad is one of the ‘things now most vitally essential 
to our success in foreign business. Innumerable instances 
have been reported to the department of commerce where 
unwise appointments have proved extremely costly, or 
even disastrous, to the American manufacturer whose 
judgment was at fault. The present crucial period of re- 
construction is no time for such errors, which are apt to 
endanger not simply the individual merchant invelved 
but also the good will and standing of American export 
firms in general. A comprehensive survey of this situa 
tion has revealed certain striking facts and conclusions 
which may be of value to executives and others respon- 
sible for the selection and direction of oversea salesmen. 

“In considering a prospective traveling agent, it is 
undesirable to give exclusive attention to any single ele 
ment or phase of his equipment. He must be suited (a) 
to the territory and the trade to be visited; (b) to the 
line of goods to be handled; and (c¢) to the commercial 
policies of his employer. He must, in other words, be 
a trade builder, not an order-book filler. The two are 
not synonymous; in faet, the distinction between them 
is especially significant and timely at this stage of devel- 
opment in American foreign trade.” 

After sketching in detail the grave responsibility of 
the salesman, the need of education and stability of moral 
character, the report continues: ‘Reliability in the broad- 
est sense is a primary requisite. The oversea salesman 
is largely ‘on his own’; his house must depend upon his 
discretion; he cannot be watched and guided as can his 
domestic counterpart. A prominent American manufac 
turing concern which has just entered the export field 
has recently, learned, at some cost, the necessity foi 
greater caution in this regard. The company undertook 
to cover South Africa with a ‘hustling’ domestic sales 
man who had for vears been allowed to operate in a 
restricted territory with very little control or supervision 
from headquarters. The strange conditions of the for- 
cign assignment proved altogether too much for him; he 
evaded making reports (he had never been accustomed 
to make them at home); he was continually cabling for 
money, though he presented no expense account; he did 
not answer cablegrams or letters from his firm, which 
is now receiving reports from outside sources of his 
generally unsatisfactory conduct. This firm had_ failed 
to assure itself of the fundamental reliability of the ind:- 
vidual in question; it simply selected a man with a good 
record of orders in the domestic field and ‘turned him 
loose’ in totally strange surroundings. Its nonchalant 
readiness to ‘take a chance’ has cost it a large prospective 


business and has distinetly damaged the reputation of 
other American exporters in South Africa. 

“This warning against the selection of men who are 
likely to prove unreliable should not be taken as implying 
any prejudice against the salesman who is a ‘good mixer.’ 
That quality, indeed, is highly desirable if it is united 
with restraint and proper standards of behavior. 

“The traveling agent should be a student of human 
nature, with the ability to adapt himself to the persons 
with whom he comes in contact. While abroad, he will 
find the social obligations of his position far more exact 
ing than in the United States. A successful general 
sales manager has expressed the opinion that he would 
never send a salesman into any territory unless he him- 
self were willing to take that salesman home to dinner 
with his family. This test is especially applicable in the 
case of a salesman sent abroad, because in most foreign 
countries the personal element is stressed more than it 
is here.” 

After dwelling briefly on the necessity for tact and 
politeness, the report states that observation seems to 
indicate that a man of the “plugger” type is to be pre- 
ferred to the temperamental “star” salesman. 

“An important criticism that may be offered with re- 
spect to the position of the traveling agent is the lack 
of continuity of employment. It seems difficult for some 
American concerns to retain the services of a first-class 
export man. Better offers from other firms constitute 
a great temptation, and the result is that many do noi 
have the advantage of emploving the same salesman in 
the same territory for a number of vears. It is of the 
utmost importance that the connections of an export 
house established by foreign representatives be main 
tained, and this can best be done by sending out the same 
agent vear after vear. It is, quite evidently, a waste of 
effort to change personnel too often. The first trip must 
necessarily be one of education more than of definite 
results in the way of orders. In this connection most 
American firms have made serious mistakes and, because 
of their change of personnel, have found that their com 
petitors have taken away a great deal of their trade. 

“Many firms have been disposed to change their sales 
man if on the first trip he has not made a great success. 
This has injured them greatly in the eves of their cus 
tomers, who are inclined, for this reason, to withhold 
absolute confidence from such a house. Even though a 
first trip does not result in a deluge of orders, manufac 
turers should be just as careful before dispensing with 
a salesman’s services as they are in employing him. 
They should ascertain whether his success was less than 
could reasonably be expected. 

“Furthermore, to obtain the best results, the traveling 
representative should be paid a good salary, so that he 
may be contented and comfortable. Cutting down ex- 
penses by reducing the income of the man abroad is 
false economy. First cost as regards salary has been 
the chief consideration of many firms, with the fre- 
quent result that in the end they have paid dearly for 
their experiment. There should be generous travel allow 
ances, since entertaining is essential in many regions of 
the world.” 














PMLL QUPPLIES 











Users Know Gandy Merits 



































Gandy. And the man who sells it fares worst of all because he bears 
the brunt of his customers’ dissatisfaction. 


N ‘candy profits when a man gets inferior canvas belt thinking it is 


Gandy belt gives a quality of service and wear that can't be secured in 
ordinary canvas belting. That's why it is usually specified by name. Users 
know Gandy merits. 

Full particulars of dealers’ contracts sent on request to all established 
dealers. 

“It's the Belt with the Green Edge” 


GANDY BELTING COMPANY 


MAIN OFFICE AND FACTORY: 757 WEST PRATT ST., BALTIMORE. MD. 


New York: 36 Watren Street Chiease: 552 West Adams Street 
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CHICAGO MACHINERY EXCHANGE 


Purchased by Frank W. Williams, Well Known Automobile Man 
and Former Manufacturer of Picture Frames 


Frank W. Williams, 1506-1522 West 22nd _ street, 
Chicago, well known automobile dealer and formerly 
prominent as a manufacturer of picture frames, has 
purchased from Mrs. T. 1. Giersten all of the stock of 
the Chicago Machinery Exchange and the West Side 
lron Works, woodworking machinery and supplies, and 
will continue the business of the two companies at the 
address, 1219 Washington boulevard, until 
After October 1, the business will be 
moved to buildings owned by Mr. Williams at his present 
address, 15060 West 22nd street. 

In a statement relative to his recent new acquisition, 
Mr. Williams said: “The entire country will be covered 
by experienced woodworking machinery salesmen. A 
large and complete catalog will be issued at an early date. 
The smaller and rural trade will be handled by mail 
under the supervision of a man of more than forty 
\ears’ experience in the woodworking machinery busi- 
ness, and for twenty-five years sales manager for one 
of the largest manufacturers. 

“It has been rumored and reported to the trade that 
the Chicago Machinery Exchange is going out of busi- 
I can personally assure you that such is not the 
I was well acquainted with the late Mr. Giersten 
and transacted considerable business with him during the 
past twenty-five vears. It is my intention to devote my 
time exclusively to this enterprise and make it one of 
the best institutions of its kind in this country.” 


present 
September 30. 


ness. 
Case. 
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Where 2-Cent Postage Carries 


The attention of business men has recently been 
called again to the fact that the 2-cent postage rate 
fof one-ounce letters now extends to half a hundred 
foreign countries. “Vhese countries now include Alaska, 
\nguilla, Antigua, Argentina, Bahama Islands, Ber- 
muda, Bolivia, Brazil, British Guiana, British Hon- 
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duras, British Virgin Islands, Canada, Canal Zone, 
Colombia, Costa Rica, Cuba, Curacao, Dominican Re 
public, Dutch West Indies, Ecuador, England, Gre- 
nada, Guam, Haiti, Hawai, Honduras, Ireland, Ja- 
maica, Mexico, Newfoundland, New Zealand, Peru, 
Philippines, Porto Rico, Shanghai, China, Scotland, 
Western Samoa and Windward Islands. Many Amer 
icans, it is believed, still use a 5-cent stamp in sending 
letters to a number of countries where the 2-cent 
stamp rate prevails. 
—tor = 
Assessment Levied on Members 

\n assessment of $10 has been levied on the mem- 
bers of the \merican Supply and Machinery Manu- 
facturers .\ssociation. ‘This is in accordance with the 
decision of the executive committee at a meeting held 
after the recent convention. “The committee carefully 
considered the increase of expenditures caused by hold- 
ing two conventions this year and the decreased in- 
come from the reduction of yearly dues, and decided 
to increase the dues this year to the old rate by making 
The old rate was $50. 
tor 

Cast-Iron Pipe Statistics 

General statistics just issued covering the manufacture 
of cast-iron pipe show that there are 59 establishments 
in this country engaged in this industry. The figures 
are taken from the census reports for 1919, These 
establishments employed a total of 13,777 persons, used 
a total of 28,741 primary horsepower and had a capital 
of $42,803,020. Of the 59 establishments, 560 are owned 
by corporations and the latter reported 98.4 per cent 
of the value of all cast-iron pipe produced. The statistics 
showed that in 1919, 18 manufacturers produced bell-and- 
spigot pipe, 15 flanged pipe, 3 culvert pipe, 22 gas and 
water pipe fittings and 40 soil and plumbers’ pipe and 
fittings. The tonnage production of cast-iron pipe and 
fittings for 1919 was 702,554 tons with a value of 
$48,514,581. 


a pro rata assessment. 

















(Courtesy of the /ron Trade Review) 
Representative market figures August 24, one month earlier, three months earlier and August 24, 1921 
Aug. 23, July, May, Aug., Aug. 23, July, May, Aug 
1922 1922 1922 1921 1922 1922 1922 1921 
PIG IRON FINISHED MATERIAL Continued 
Bessemer, valley, del., Pittsburgh $31.76 $26.76 $26.46 $21.96 lron bars, Philadelphia $ 2.275 $2.00 $1.96 $2.07 
Basic, valley, del., Pittsburgh 28.76 26.76 26.46 20.96 Iron bars, Chicago mills ; ; 2.25 1.80 1.67 1.75 
ioundry, del., Pittsburgh 34.76 26.16 25.71 21.86 Beams, Pittsburgh : wae 1.80 1.70 1.60 1.75 
No. 2 foundry, Chicago 30.00 24.65 22.60 19.00 Beams, Philadelphia 2.325 2.025 1.9¢ 2.15 
Lake Superior charcoal, Chicago 33.15 31.65 28.40 34.30 Beams, Chicago .... jiaeraie 1.90 | Oe gk 1.65 2.14 
Malleable, valley 31.50 24.25 24.50 20.00 fank plates, Pittsburgh. 1.80 1.70 1.60 1.75 
Southern No. 2, Birmingham 20.00 18.50 17.60 19,00 Tank plates, Chicago 1.90 R75 1.65 ZA3 
Southern Ohio, No. lronton 28.00 24.15 22.70 20.15 Tank plates, Philadelphia sip 2.325 2.25 1.96 2.85 
Basic eastern del., eastern Pa 34.13 26.00 24.55 20.70 Sheets, blk., No. 28, Pittsburgh 3.35 355 3.15 3.05 
No. 2X, Virginia furnace 26.00% 26.00 23.50 21.00 Sheets, blue anl, No. 10, Pitts... 2.50 2.40 2.40 2.40 
No. 2X, eastern del, Phila 33.13 27.90 25.60 24.00 Sheets, galv., No. 28, Pittsburgh 4.35 4.15 4.15 4.05 
Gray forge val. del., Pittsburgh 34.26 25.76 25.46 19.96 Wire nails, Pittsburgh....... eS 2.40 2.40 2.40 ne 
Ferromanganese, del., Pittsburgh 72.20 72.20 72.32 70.75 COKE— 
SEMI-FINISHED MATERIAL— Connellsville furnace, ovens........ 13.00 10.65 6.00 2.85 
Sheet bars, bessemer, Pittsburgh 35.00 35.00 35.00 32.00 Connellsville foundry, ovens 14.00 11.40 6.50 4.00 
Sheet bars, open-hearth, Pittsburgh 35.00 35.00 35.00 32.00 
Billets, bessemer, Pittsburgh 35.00 35.00 34.50 30.00 OLD MATERIAL— rate ; 
Billets, open-hearth, Pittsburgh 35.00 35.00 34.50 30.00 Ileavy melting steel, Pittsburgh 17.50 16.60 17.00 12.60 
a Ileavy melting steel, eastern, Pa 15.00 15.00 15.15 11.75 
FINISHED MATERIAL— Ileavy melting steel, Chicago 15.75 15.10 14.6 10.70 
Steel bars, Pittsburgh 1.80 1.70 1.60 1.75 No. | wrought, eastern Pa 18.25 18.25 17.00 14.50 
Steel bars, Chicago 1.90 175 1.65 2.03 No. 1 wrought, Chicago 17.00 15.20 14.35 11.75 
Steel bars, Philadelphia 2.425 2.025 1.96 2.10 Rails for rolling, Chicago 17.00 16.00 15.50 12.00 
+ Nominal 2.25 silicon. **2.25 to 2.75 silicon. 
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i Spur Gear Speed Reducers \ 
' Enclosed Worm Gear Drives , 1 
Worm Gears Spur Gears 
Bevel Gears -Mitre Gears ' 
Rawhide and Bakelite Pinions 
Cut Gears —Cast Gears 
Cast Iron Pulleys ‘ 
Lemley Friction Clutches 
Friction Clutch Pulleys 
Friction Cluteh Couplings 
Ball Bearing Loose Pulleys q 








Ball Bearing Clutch Pulleys 









Rope Sheaves Belt Tighteners 
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Collar Oiling Bearings 
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nd So They Moved It 


Obstacles Contains 


Lesson of Determination Applicable to Mill Supply Men and Others 


\ story from which a good lesson for mill supply 
jobbers and all business men alike may be drawn is 
interestingly narrated in a house organ, the "Chase 
Diamond,” published by Chase Rolling Mill Co., 
Waterville, Conn. While having no direct connection 
with the mill supply field, other than the fact that it 
sa narrative about a large consumer of products sold 
yy mill supply jobbers, nevertheless, there is in it 


I) 
sufficient interest to warrant a repetition of the story, 
at least in part. It is captioned, “The River Was in 
the Way! So Phey Moved it and Built a Brass Mill 
Where it Used to Be.” 

When the Chase rolling mill began to develop and 
sell more and more brass, it was evident that another 
mill must be built to take care of the increased demand 
for brass in its raw form. A large level site, contain 
ing about 25 acres was finally chosen, just above the 
town of Waterville, and about three miles from 
Waterbury. Vhis land, being low, was flooded by 


the waters of the Naugatuck river at freshet times but 


was level and convenient for manufacture. Flood 
levels were investigated and a level of three feet 
higher than the highest known water mark was 


established as a floor level for any mill building to be 
erected. Vhis meant the filling in of the lowland 
from three feet to ten feet in depth and a large sand 
and gravel hill on the the 


side of river 


west was 
chosen as a place to secure this fillmg. The new level 
of land was established, the mill built) and power 


1 


house was constructed so far away from the rest of 
the buildings that, although future development of 
the mill was looked for, there were many criticisms 
heard about it being so far away from the main plant. 

The Chase metal works at this time lay on a flat 
strip of land, bordered on one side by the railroad 
and the state highway and on the other by the Nauga 
tuck river. After the war broke out, more land was 
needed for still further building and it became a ques 
tion where new buildings were to be built. 

It was a difficult decision to make and finally the 
suggestion was presented, “Why not change the 
course of the river and build a new mill in the old 
river bed.” The company executives consulted with 
the city engineer and others and, in the summer of 
1914, in executive session voted to act upon the sug 
gestion, 

The following detailed account of how the actual 
work of changing the river is presented by Arthur F. 
Greene who was in charge of the project: 

“Preliminary steps were then taken to secure neces 
sary equipment and it was decided to use air as a 
means of drilling heavy ledges that were to be 
encountered. Work was immediately begun in a ledge 
near the upper end. Two 65 foot guy derricks were 
erected, one in the reck cut and the other on the oppo 
site side of the river. The rock was blasted out, placed 
on rafts and floated to the opposite bank, where it was 
placed in dumping cars and taken to the spoil dump. 
This rock proved to be of soft shaly nature, unsuitable 
for building purposes. 

“Meanwhile a large traveling derrick with an 80 foot 
boom equipment with a 1% yard clam shell bucket 


was purchased and placed in the new river bed where 
there was no stone to be encountered. The soil and 
gravel was swung to the new bank on the cast side 
where it was leveled off by men and teams. This 
proved to be a very economical way of handling, the 
excavation costing not over 8 to 10 cents per cubic 
yard, 

“As the work progressed, more stone ledges were 
encountered and the boom of this derrick was short 
ened and converted into a rock derrick. For three 
winters this derrick survived the water and ice of the 
treacherous Naugatuck river. As winter approached, 
it was apparent that only a part of the work could be 
completed, so a temporary channel leading into the 
old one was made. ‘This took care of the water and 
ice during the winter although many sleepless nights 
were in store for those who had the work in charge. 

“The day after Christmas, 1914, we had out first 
high water which approached dangerously near the 
floor level, even being above it at the extreme upper 
end of the works, but we survived the flood without 
very much material damage to the equipment aside 
from taking out some of our railroad tracks. 

“Work was started on the largest ledge which was 
over fifty feet in height at its highest point. During 
this winter new equipment was purchased and placed 
soo at this time we had four 60 foot derricks, one 50 
foot boom traveling derrick, four 20 ton 36 inch gauge 
lecomotives, more than 50 flat and dump cars, over 
three miles of construction railroad 
vard revolving steam shovels, 
air drills, Bull Moose 
mers by the score. 


track, three 34 
air compressors, rock 
rock air drills and jack ham 
Also a large rock crushing plant 
had been erected to crush the solid rock into broken 
stone for use in concrete in development of the plant. 

“When spring opened up this ledge was tackled in 
carnest, and it was not an uncommon practice to 
remove five or six hundred vards of rock a day. Blasts 
were made every noon and night which involved many 
tons of dynamite. In one instance over 900 Ibs. was 
set off at once, producing a young earthquake, laying 
low hundreds of tons of once solid ledge, also break 
ing numerous windows in the immediate vicinity. 

“Meanwhile the need of buildings went on, and 
before the river could be turned into its new course 
« building would cover the old river site. L remember 
ene instance showing the treacherousness of the 
river. Men were engaged in placing pier forms in the 
old channel, a litthe shower came up of only foot 
of rainfall, but before the men could get out of the 
stream the water was waist deep, carrying away stag 
ing, forms, and a large amount of lumber. Work was 
rushed night and day on the new channel so that by 
Labor Day, 1916, water turned into its 
course for a further distance, making way for another 
mill building. The derricks were then moved to 
another ledge where with the aid of air and dynamite 
they soon dug their way through, letting the water in, 
in time to avert a serious flood. 

“In order to secure more land, agreement was 
entered into with the American Pin Co., our neigh 
hors on the south, to change the course of the river 
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| Metal Goods Manufacturers - 
; { 
and makers of goods in glass, celluloid, hard rubber, wood, and 40 
j other materials by ne! 
| UICKER PRO , 
Q ne 
No experience whatever is required to operate this outfit 
so that any boy or girl may be employed at the work Str 
without fear of marring or spoiling the work. i to 
flu 
‘20 25 COMPLETE OUTFIT 
— AS SHOWN i 
f k 
} Can be operated from any power shafting or from an engine or elec- y b 
\ tric motor—only 1‘ 2 horse power necessary. A half pail of sand 3 
i lasts for many days. 
i q 
i An outfit like this feeds the sand automatically and the continuity of 
I the sand tlow is controlled by foot pressure. All the work is done 5 
H inside the cabinet so that the operator is not bothered with dust. { 
i He holds the work piece by piece under the nozzle where the spray : 
f of sand quickly produces the mat finish desired. ( 
' Quantity work is rapidly done in this way—in fact 7 
i it is the most rapid and improved method of doing € 
H this work—displacing the scratch brush for mat and f lh 
f silky finishes and for cleaning castings before plat- 
' ing. It displaces dangerous acids also—and the th 
i finish is always more even and uniform trom day to 
; day without streaks or other undesirable effects. “ 
: Makers of gas fixtures, electrical goods, cosmetic 7 
& containers in metal or glass—rubber goods where bb 
f moulds are to be cleaned, chemical laboratories 
; where bottles are to be marked and utensils freed b 
i of corrosion—all manner of manufacturers in fact d 
' should investigate the possibilities of sand blasting ¥ 

as there are unsuspected places where it should have | 
: been used years ago. 1 
' . 
; Tell us your mode of manufacture and we will be 
t glad to make recommendations without any obliga- a \ 
' tions on your part whatsoever. \' 
i WRITE US TODAY! 3 t 

: 








Addressing from Metal Plates | | 

















\ 
, . 1 ‘ . P \ 
in addressing and mailing machines at high speed — with 
“They lift newspapers and magazines—by vacuum—one at a time, 
varying in thickness from 2 to 150 pages. We find your pumps |} : 
very efficient for our purpose as enough suction takes place to / 
lift light and heavy magazines instantly. Another important fea- | 
j ture we find is that they require very little attention other than | 
i ordinary oiling and cleaning occasionally.” | 
Pollard-Alling Mfg. Co., ‘ 
The Simplicity of Leiman Bros. Blowers and Vacuum _ Pumps Machinery for addressing from metal plates 
is here shown. The wings slide in and out. No Springs. Naw Vouk Cx 
They scoop up the air and none escapes. Nothing to get out y i 
of order—few parts 3 
sin tan tes Every factory needs one of these air pumps for operating | 
AGITATING SOLUTIONS hardening, annealing, melting, brazing and forging appli- | — ' 
in plating and electrotype plants—and for printing press i } MH : : 
feeders, gas and oil furnaces, domestic oil heating plants, ances, blowing dust, stampings and chips from machine , 
aoe filing machines, SAND BLASTING and many other tools. 


LEIMAN BROS. 81-08 Walker St.. NEW YORK 


MAKERS OF GOOD MACHINERY FOR 35 YEARS 
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veross their land which was done during the summer 
of 1919 and °20. 

“\When a survey was made of what had been accom 
plished, it was found that a channel 100 feet wide at 
the bottom with a bank taking a 1% percent to 2 per 
cent slope had been dug for more than 11% miles, that 
over 100,000 cubie vards of rock blasted and moved, 
100,000 cubic yards of gravel and soil changed to a 
new location, over 40 acres of land re-claimed, over 
26 acres of conercte and steel buildings constructed, 

mile 36 inch intake water pipe laid, miles of 24 
inch and smaller tile pipe laid, two steel bridges con 
structed across the river, a small dam placed across 
to divert the water for manufacturing purposes, a 
flume 6x6 feet in area ZOO fect long built, a bank wall 


Business for Service On 


Crane Co. lidtior Sees llope ] 


Phe lalve Il orld, the interesting house organ oft 
Crane Co., Chicago, in its August issue, dwells very 


effectively on the real meaning of the word “Service.” 
In an editorial under that caption, after pointing out 
that service is becoming more and more closely associated 
with business, the editor continues: 

“We do not for a moment question that service should 
he not only the chief aim and purpose of all sorts of 
business, but that it should be the dominant impulse and 
desire in all our relations with our fellows everywhere. 
It would seem, then, desirable for us to give some 
thought to the meaning of this word—one of the oldest 
words that we have—and especially to try to find out 
what service means when applied to business and how 
to make business serve us rather than control us—which 
latter it far too often does now. 

“Business, buving and selling, trading, bartering, may 
be divided roughly into three general classifications: 
Business with its chief object as profit, the amassing of 
wealth; business as a sort of recreation, rather lightly 
undertaken because we feel that we ‘must do something 
useful’; and business seriously conducted for the most 
good to ourselves and others. 

“Who will doubt that the third classification is the 
noblest, the most likely to be genuinely successful, the 
most greatly to be desired, the most appealing to our 
aspirations and ambitions, the most promising as a 
builder of good reputation and sturdy character—for a 
good name is rather to be chosen than great riches. 

“One of the most hopeful signs of the times is the 
growing number of business men who are not ashamed 
to take as their business text, ‘not slothful in business ; 
fervent in spirit; serving the Lord’—and, incidentally, 
serving their fellows. As most of us are engaged in 
business most of the time, it obviously follows that busi- 
ness affects our lives to a greater extent than any of our 
other activities, and, so, affects the lives of others as we 
come in contact with them. 

“To serve, then, is the thing that gives character to 
business. In the way of profit-making a business may 
be wonderfully successful, give employment to a vast 
number of persons, wield a tremendous power in the 
market and vet be without character. Based on selfish- 
ness, its chief impulse is greed, its chief purpose is 
accumulation. If it serves at all,—aside from that 
meanest of all service, service of self,—it does so by 
accident and not from aim and desire. 

“Tf business based on service means anything, 1t means 
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of solid rock for over 1000 feet built. 

“It ais almost impossible, as one looks down a mile 
or so of buildings, that cover the old river bed, to 
realize that this was waste-land and the bed 
of the river, which is now some hundreds of vards 
beyond. While not an extraordinary engineering feat, 
the changing of the river bed was unusual and neces 
sary and has more than justified the great expense it 
COST. 

The contained in this story, as applied to 
the mill supply man, is to be found in the successful 
appheation of determined effort in 
apparently unsurmountable obstacles. © The moral 
could not be more aptly expressed than in the 
tion to the story. 


once 


lesson 
surmountineg 


Cap 


ly 


‘or Future in the Golden Rule 


this: First, a product designed and intended to increase 
the store of human comfort and happiness; second, 
honestly made as to quality and workmanship; third, 
offered at a price always that is admittedly fair both 
to seller and buyer. Business for service will be 
scrupulously truthful and honest in all of its transactions. 
Business for service will not find it difficult to follow, 
practically, the Golden Rule. 

“This, vou say, is attempting to mix business with 
sentiment and there is ‘no sentiment in business’: There 
is a great deal of sentiment in business, and a rapidly 
increasing number of men who not only mix sentiment 
with their business but also manage to square it with 
their religion. These are the men who are increasing 
the basic service feature of their business; the men who 
are putting a conscience into commerce; the men who 
are dealing fairly with all men; the men who are build- 
ing up a new and nobler national character; the men 
whose voice eventually will speak with no uncertain 
tongue to American business, American politics, Ameri- 
can ethics, and that voice will be heard and heeded. 

“Then will come the day when, throughout all our 
business, all our politics, all our social relations, all our 
religion and ethics will be threaded the impulse and the 
desire to serve, to give rather than to receive, to benefit 
rather than to hurt, to share rather than to hoard, the 
ambition to build character and to have a good name 
rather than great riches. The bringing of that day lies 
more in the hands of business than in anything else. 
Will business realize its opportunity and use it enthu- 
siastically and effectively We earnestly believe it will, 
that even now it is doing so, or we should not have the 
heart to hope or to speak as we have spoken here.” 


tor 


Add Mill Supply Department 

Barr & Creelman Co., 74 Exchange street, Rochester, 
is adding a complete line of mill supplies and contractors’ 
equipment to the company’s present large stock of 
plumbing and heating supplies. The company announces 
that E. E. Brunzel, C. A. Schwonke, F. D. Maloney, B. J. 
Kiefer, D. F. Harrington, R. R. Fletcher and Byron 
Cushman, all of whom have been connected for the past 
twelve vears with the Haverstick & Co., Rochester, are 
now jointly interested in the Barr & Creelman Co. E. E. 
Brunzel will be in charge of the new supply department 
and will be assisted by Byron Cushman. 





RPS A 








on 
alist t t 
Ath Ul SUPP 4, Ue os) 2 


 £ ie eS: Bee & 
gS “To Get the Right a with *MEDARP ”’ ie 
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Wood Split 
PULLEY 


from Stock ! 











, , mal 
Our Line is the recognized standard on 
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Air Cocks Gauge Cocks | oi | 
Air Valves Water Gauges || | °... 





























riy irt Patent Pulley Co. 
Gene ia ‘Offices pes ‘Westen St. Louis, U. S. A. 
ffice nd Warehouse Off 
CINCINNATI CHICAGO and PHILADELPHIA 


The 
STERLING & SKINNER MEG. Co. 


DETROIT, MICH. 


Shafting, Couplings, ¢ ars, Hangers, Bearings, Bearing Supports, 
Friction Clutches, Iron Pulleys, Steel Rim Pulleys, Gearing, Sprock- 
ts, Chain, Rope Sheaves, Rope Drives, Belt Tighteners, etc. 
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= : 7 f 
BE What are ihe sizes, MLE @ Cylinder Cocks Priming Cocks| | | >" 
regardless of what Sess Thi 
quantities, you want | 
shipped TODAY? as — si 
© Wire them—'phone them—they’ll go off our ware- W rite Stl] 
house racks and on the cars in a jiffy. for 4 
© You can always get them from stock, and for a fair C 
price, at “Medart’s.” atalog 
IMR. SUPPLY De iLEI —We have been engaged in the q 
Pulle siness f #0 years, and we know a great deal more 
Ie tf making g 4 puiieys tn t nany other c ncerns. ‘ 
{OUR POLICY in buildin Vood Split Pulleys is: Cheap- E 
ness ts suicidal; pr d icts must be the best in their class. We } 
wouldn’t think of runnis ng the slightest risk of imp airing the i 
va f valued asset—our Goo Wil. . 
g Get the “MEDART” woop SPLIT PU L LEY from Stock! | 
TUL MEDART COMP ANY Be 
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Sells Roller Bearings have been | ; | 
b h ford | |Moore & White @ } ja 
adopted by concerns who can affor i “ 
« 7 ) a 
the cost of testing all bearings | FRI . ] TONG : \ 
| ~* " : t 
Look over this list— | \ a ' * 
sa ee i CLUTCHES aE 
\ t J M s Cor il ; 25 its r 
} s « I Newber Cotton Mills ae : 
1 t s Machine ( Babeock & W x Mfx. 1 
( t sare : Ne Fo ~<a ! * eee Mi ‘ 3 
Dedee Heethers sliuts, tor iotence. “ Tinve ae The Business Builders : ; 
more than 6,000 Sells Roller Bearings in Operation 1 
here. I} est have been installed at various times, prov ONFIDENCE is in- a synonym for good ‘ } 
ing that the Sells must make good spired and profits are wares. In fact, some of : 
In a nut shell, made by the Dealer when our Clutches have been | 
Here is the Sells Bearing he serves his customers wearing for 15 to 25 
: a eae eta a i. eli with thoroughly reliable years and are still holding 
meets ght hee co Rk to WRT ApoE naTt goods. Friction Clutches 6p, 
vorn spots in the shat play an important part in ; 
nd sizes of Sells Rolle the business of the Mill mame — Mill | Supply 
| Supply Dealer. And it is tigre Acne i “7 
; a very easy matter to & ee ae vere 
a ee handle Clutches that have just make a special effort 
vial . gained a reputation for to “Moore - Whiteize 
The feet are perfectly smooth- economy and dependabil- those prospective Clutch 
eround so to save the necessity ity users whom you meet. 
f shimmine. oy. & W.” Friction You’ve got a first class 
Clutches sell — as the article and a reliable and 
—- : name Moore White i fi k of , 
Royersford Foundry & Machine Co. a ee ee Sees a 
43 N. Sth Street Philadelphia, Pa. Free CataLtocue ‘“‘C” on Reguest. Write Us Topay. 
i | | S! Talbrthuriys | THE MoorE & WHITE Co. 
| Sole Makers 
And see that you get the Scei/l It's marked—the eietng that | 2711 to 2741 N. Sth St., Philadelphia 
is years past any experimentation. 
a 
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New Products and Improvements of Interest 


Improved Surface for Friction Clutch, Micrometer Caliper, Safety Cargo 


Hoisting Hooks and New 


T. B. Wood's Sons Company, Chambersburg, 
manufacturers — of 


Ps. 


power transmission machinery, 
announces an improvement on the friction surfaces of 
its “Universal Giant” friction cluteh. ‘Vhis consists 
of using a new type of lining, the trade name tor 
which is “Non-Burn.” “Vhis has a considerably higher 
co-efficient of friction than the wood blocks or other 
substanees used hitherto on the compat clutches. 
Phe clutehe are made im sizes ranging ino rated 
capacity trom 5 hp. to 480 hp. at lOO rpm. and are 
supphed with one, two or three friction dises as may 
be required. One of the special features of this eluteh 





is that the lining will not burn out. 


in. a 
clutch was installed about cighteen months ago as a 


test, this 
direct connecting medium between a 
motor and main line-shaft in a flour mill. The motor 
was brought to full speed of 200 rpm. and the clutch 
then gradually thrown into engagement, picking up 

starting load of between 700 and 800 hp. without 
reducing the speed of the motor. 


synchronous 


In eghteen months, 
it is claimed, it has been necessary to make only one 
slight adjustment on the adjusting bolts. The frie 
tion clutch this improvement has been 
made has been on the market for more than eighteen 
¥ears. 


on which 
It is of the friction dise tvpe, designed so that 
it can be used in connection with standard pulleys, 
gears or rope sheaves by boring them to fit the clutch 
sleeve, or it may be used to connect two shafts, an 
engine and shaft, or a motor and machine. The dises 
and plates are made of iron and hard wood blocks 
fitted in the former so that the two end grain surfaces 
come in contact with the latter. This arrangement is 
satisfactory on ordinary drives but the new lining is 
hbeheved to be the solution of the problem of permit- 
ting the clutch to be slipped gradually into place at 
frequent intervals without wearing to any noticeable 
degree and without burning out. 


De Bats Sales, Inc., 60 South street, Boston, is mar- 
keting a new metal, a non-ferrous alloy of the tung- 
sten-chromium-cobalt class, the invention of Jean H. 
lL. De Bats. It has the appearance of steel and can 
be melted in furnaces and cast in molds of steel in 
the form of toolbits, inserts for built-in milling cutters, 
twist drills, reamers and similar devices, but it cannot 


Flax Packings Are Recent Announcements 


be forged, or annealed. It is said to possess a high 
Standard of toolbits are furnished 
to be held in Armstrong holders, while for more severe 


resistance. SiZes 


duty slabs or blocks are welded to carbon steel 
backings. 

The Smith Forge Co., foot of Pwenty-seventh 
street, Camden, N. }., has perfeeted and placed on the 
market a new safety cargo hoisting hook. he fea 


tures of this hook are a self attaching 
catch 


and locking 
a plumb balanee which allows the attachment 
of the hook without the necessity for near 
to the object to be 


facilitates the 


pproach 
hoisted, and a guide butt which 
attachment of the hook and prevents it 
trom catching on projections during the hoisting oper 


ation, it is made of drop forged steel and available 
in four sizes, from one to six tons’ capacity, 

The Hollow Center Packing Co., 1968 E. 66th 
street, Cleveland, has recently placed on thy arket 





a new ovalhole hollow — 
: [0ktow trates aie Fae cee 
center flax packing, ls S 


which, it is claimed, pre 
sents a number of advant- 


ages for a great many 
hydraulic uses. It is said 
to have all the wearing 


qualities of ordinary flax 


packing with any addi 
tional advantages that 
are claimed for a hollow center. It is put up in two 


vrades, one made of the highest grade long tibre flax 
packing, and the other from the best grade long fibre 


selected hemp. Both grades are boxed in flat coils. 


The L. 


line a 


S. Starett Co.. 
new 


\thol, Mass.. has added to its 
one-inch micrometer caliper which has 
been designed as a low-priced tool. It is made with 
a drop-forged frame, black enameled, with decimal 
equivalents marked on the thimble. It has a ratchet 
stop arrangement, which can be installed, if desired. 
The serew is 0.312 inch in diameter, and the contact 
points 0.270 inch. 


J. A. Finley Company, 20 Braintree street, Allston, 
Mass, has just placed on the market a tool for center 
marking round stock rapidly and accurately. The 
hub of this device has a reamed hole through its axis 
to which is fitted a ground center punch. Three steel 
posts, equidistant around the periphery, radiate from 
the hub and upon each post is a sliding jaw. A bush 
ing with an equal number of radial bosses fits over 
the hub so that it may rotated without endwise 
movement. Connecting rods join these bosses to the 
jaws upon the hub so that when the bushing is ro 
tated relative to the hub, the toggle action of the 
rods causes the jaws to slide simultaneously inward 
or outward, according to the direction of rotation. 
After centering, a light blow with a hammer finishes 
the operation and the mark is left exactly in the center 
of the bar. This same company has also brought out 
a new motor-driven bench grinder. 


be 
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VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 


The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 


and the entire fixtures are tested under hydraulic pressure before leaving our 
factory. 





VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 

weather and many thousands have been in use for years without requiring repairs. 

When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may be 
removed in an instant. 








The VOGEL is the simplest and most durable frost- 


proof water closet made. The price is right. 


SOLD BY ALL JOBBERS 


JOS. A. VOGEL COMPANY 


Wilmington, Delaware 















Send for 
complete 
catalogue 





THE U. S. ELECTRICAL TOOL Co. Cincinnati, Ohio 


ton, New York, Philadelphia, Pittsburgh, Detroit, Cleveland, Chicago, St. Louis, Milwaukee, Kansas City, Houston, New Orleans 











We have customers who have been buying from 
us for thirty-three years. Better join our family. 


The next time you need any Engine and Boiler Trimmings, Plumbers’ 
Supplies, Water Gauges, Gauge Cocks, Air Cocks, Steam and Gas Serv- 
ice Cocks, Bibbs, Basin Cocks, Brass Fittings, etc., mail your order to 


THE McRAE & ROBERTS CO. DETROIT, MICHIGAN 


Long Distance Phone—Cedar 74 
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Catalogs and House Organs 


Halworth Mfg. Company Announces National Advertising Campaign 


Walworth Mig. Company, Boston, uses two pages 





eust number of its house organ to call the 
ntion of the trade to the fact that it has been 
carrying on national advertising campaign, using 
Hardware .\ge, Miti. SuppLies and the Saturday Even 
ing Post to advertise the Genuine Stillson wrench and 
its new carton. Phe .\ugust issue is known as the 
“Cold Storage” number and contains a lengthy and 
interesting deseription of one of the country’s largest 
cold storages, Quiney Market Cold Storage Co, 
ton. 

Moore & 
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Moore, Ine., Colonial Trust Bldg., Read- 
Pa. announces that they now have ready for dis- 
tribution to the trade a new condensed catalog CcOvVEer- 


ing the company’s line of drills, taps, dies and reamers 


both m carbon and high speed steel. Copies will be 
sent to all who desire to have them. 

Phe Rehanee Gauge Column Company, 5902 Car 
negie avenue, Cleveland, Ohio, has just issued a new 


complete catalog containing a full description of the 
company s steam specialties. It also contains a digest 


artof the ALS. M. EE. boiler code applying to 


the Black & 
Baltimore, AMd., 
complete 


Decker Mie. 
has 


Co., Towson Heights, 
ready for distribution a very 


and attractive book under the title, “PMP.” 


containing complete program of the company’s 
products, markets and policies. It starts with a 
deseription of the produets with special features 


emphasized, including market analysis to indicate the 
approximate held for the sale of such products and a 
detail of the policies showing what help the company 


is in position to render to assist in the sale of the 
products. From a merchandising angle, it is a book 
of high value. 
Mhe Reeves Pulley Co., Columbus, Ind., has re 
cently issued an “Engineers’ Manual.” pertaining to 
Phe Reeves” variable speed) transmission, = This 


booklet lists the complete line of variable speed trans 
and forth the this ma 
as well as mechanical data pertaining to it. 
This company has also distributed with its jobbers a 
New deseribing and illustrating ‘The 
wood split pulley. Copies of either of these 
publications will be sent upon request. 

Cork & Insulation Company, Pitts 
has issued a new publication, “A Neglected 
Source of Economy,” which deals with savings that 
may be effected in manufacturing plants by the use 
of refrigerated drinking water systems. A copy will 
be sent free to any who may be interested in this 
subject. 


Missions various uses of 


sets 
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catalog, P-33, 
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CELEBRATE FIFTIETH ANNIVERSARY 

Herman Behr Still Active Head of Company Which He Founded 
and Has Guided for Half a Century 


Behr & Co., Inc., Brooklyn, N. Y., manu 
facturers of abrasives, celebrated their fiftieth business 
anniversary on August 7. The business was established 
in 1872 by Herman Behr, who is still the active head 
company. Mr. Behr was born in Hamburg, Ger 


Herman 
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many, in 1847, and was brought to this country by his 
parents in 1850. His first employment was with his 
father, who was engaged in the manufacture of hard 
ware. Later he went into the glue jobbing business wit! 
his brother Henry. 

When he first became interested in the manufacture otf 
sandpaper, little was known about its manufacture in 
this country. He became so convinced of its possibilities 
that he devoted practically his entire time to its study 
and invented a number of special machines and new 
In 1878 Robert Behr, another brother, be 
came a member of the firm. (Gustav Heubach, a brother 
in-law, joined the firm in 1884, and in 1904 J. S. Frazee, 
the plant superintendent, was admitted to membership. 
A. J. Sidford and M. EF. Pesnel, old employes, some 
years ago after the business had been incorporated, be 
came directors. 

The company today occupies a plant with four and a 
half acres of floor space at 31 Tiffany place, Brooklyn, 
and has branches located in Chicago, Boston, St. Louis, 
San Francisco, Grand Rapids, Toronto and London, Ont 
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HAVERSTICK & CO. EXPANDING 
Rochester Mill Supply Jobber Is Building New Warehouse and 
Shop and Has Added New Salesmen 


Haverstick & Co., 66 Exchange strect, Rochester, 
jobbers of mill, mine, railway, factory, engincers , 
steamfitters’, machinists’ and contractors’ supplics 
have consummated plans for a large expansion of ther: 
business, to include new lines and additional 
facilities for handling them. A new concrete ware 
house, pipe and machine shop, with private railroad 
siding, 1s in course of construction. Phe work 


several 


now 


is being rushed, and the new building will be ready 
for occupancy about January 1, 1923. When com 


pleted, it will represent an expenditure of $100,000. 
The business was established in 1908 and has bee 
very successful. The company has carried an average 
stock of $150,000, and has served a territory including 
central and western New York and northern Pennsy! 
vania. Recently a number of changes have been mad: 
in the. company’s personnel, and the following new 
salesmen have been added to the sales force: James 
C. Bashford, Vietor C. Bassage, W. D. Hasley, H. A 
Hlopkins, R. Richardson and A. H. Seymour. 


+> 
Improper American Packing 


Chilean importers prefer sheet iron containers for 
nuts, bolts and rivets, according to the Department ot 
Commerce. They do not want shipments to come in 
wooden casks that break in handling. Europeans use 
the sheet iron and get the One: 
European firm recently got an order for fifteen tons of 
rivets by cable because American concerns are disre 
carding instructions to ship in double bags of heavy 
material which, while not as good as sheet iron kegs, 
are vastly better than wooden containers. On one 
shipment, 80 per cent of the wooden kegs burst when 
thev were let over the ship’s side into lighters, the 
contents were scattered over the floor and had to be 
shoveled into bags and later sorted out by hand. 


containers orders. 
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Victor Balata & Textile Belting Company 
S Main Sales Office: 38 Murray Street, New York, N. Y. 
167 N. Market St. Chicago Factories: Easton, Pa. 


Manufacturers of ““V-B"’ (Victor Balata) Belting and Canvas 
Stitched Belting, for transmission, elevating and conveying— 


also Tractor and Endless Thresher Belts. 


We manufacture all our products We carry large and complete stocks 
from the raw cotton to the finished for immediate shipment at our fac- 
belt. We spin our own yarn and tory, branch stores, warehouses and 
weave our own duck, enabling us to pte? o ; 

furnish high quality belting with uni- distributing agents, and in all mar- 
formity throughout. kets, 





A few desirable territories still open Write. 








The Pickering Governor 
ADAPTED TO GAS ENGINE CONTROL 


To meet the growing demand for equipment that will properly regulate 
Gasoline Engines, we have worked out a Governor that is giving excellent satisfac- 
tion and with marked operating economies. 


For Stationary service, the open type is thoroughly practical, while for outdoor 
work or where Power Plant operates in a dusty place, it would be better to recom- 
mend Governor with Hood to protect revolving parts—as illustrated herewith. 


Write for booklet and further information, as 
these Governors are creating great demand. 





wicca uae The Pickering Governor Co. Portland, Conn. 


Cover Removed 
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Our Specialties are sold to Jobbers only 


Hanna “Ball Joint” 
Pipe Hanger 


is the 


Crescent Universal 
Woodworkers 


you do not have to cut the price 
to get orders for CRESCENT machines. 
CRESCENT prices are made at the factory, 
and are as low as is consistent with building 


eel 


m| 
strictly high grade wood working equip- ;| i mp l es 
ment. Your customers want CRESCENT ¢ w and I 
quality and are willing to pay for it. Send us 5 tron ges 
more orders and we will show you that the r| 


machines make good. hanger ever made. 


Send today for catalog giving complete description of our band 


saws, saw tables, jointers, shapers, planers, borers, planer and @Note the ball ana 
matchers, swing saws, disk grinder, cut off table, hollow chisel k ar 

. . ° “J > 
mortiser, variety wood worker, universal wood workers. socket joint. 









QHanger can swing in 
any direction. 


@Not necessary to re- 
move hanger to raise 
or lower pipe. 


ie 
Crescent Machine Co. 


96 Columbia Street 
LEETONIA OHIO 
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Write for 
“Our Silent Salesman” 
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The Penn Engineering Co. 
Philadelphia, Pa. 
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To Fight Annual Fire Losses 


Ierst Step Will Be Fire Prevention Exhibition in New York City 


Manufacturers of fire-resistive materials and of fire 
fighting and retarding apparatus, for the first time, 
will have the opportunity of taking part in a fire-pre- 
vention exposition, to be held October 2 to 7 at 
the Twenty-second Regiment armory, New York City, 
where will be exhibit and demonstration, 
what a vital part in the ght against the great annual 
fire loss is played by fire-safe materials and apparatus. 

The exposition originated with the fire prevention 
committee of the National Association of Insurance 
\gents as part of its program of fire prevention acti 
ities. It has been endorsed by the National Fire Pr 
tection Association, the National Association of Credit 
Men, by President Frank G. Reynolds of the Interna 
tional hire Engineers, the National 
Board of Fire Underwriters and other associations. 


shown, by 


Association of 


he problem of reducing the terrifie strain on busi 


ness caused by preventable fires, that scems to be 
Mereasing cach vear, is one that has long engaged the 
ittention of these organizations. At the present rate 
of burning. property worth $1,300.000 is being de 
stroved ca day lhis is a financial burden which 
s borne by business men, for the fire insuranee com 
panies, contrary to general belief, do not bear this 
loss they simply pay out $1,300,000 cach day that 


has been paid in to them in premiums by the 
So vreat has the 


June 26, this vear, 


public. 
strain on business become that on 
; at the request of these organiza 
tions, Governor Ritchie, of Maryland, called a confer 
ence of the governors of New York, New Jersey, 
Maryland and Virginia. This conference adopted a 
motion to present the matter of fire waste and conser 
vation to the Chamber of Commerce of the United 
States, and on July 12 a conference of representatives 
of the four associations named above and of the Amer 
ican Institute of [-leetrical Engineers, Railway Fire 
Protective Association, American Institute of Archi 
\merican Society of Mechanical Engineers and 
of the Boy Scouts of America was held at Wash- 
Meton. 

\t the Washineton conference the Chamber. of 
Commerce of the United States was asked to under 
take the responsibility 


LECES, 


of educating organized busi 
ness men to the huge annual tax caused by fires. Pres 
ident Barnes of the chamber accepted this responst- 
bility and plans are now under way for a national 
citizens’ fire prevention campaign. 

lhe peak of this vear’s effort will be reached during 
National Fire Prevention Week, October 2 to 7, and 
the first fire prevention exposition will be its greatest 
educational feature. It is purposed to show, by means 
of the exposition, the latest ideas in fire-safe construc- 
tion and also to demonstrate to the public the proper 
apphances to be used in fighting and preventing fires. 

\ lecture hall is in the armory building and it is 
planned to make each day of the exposition a special 
day, with lectures and motion pictures in the lecture 
hall. One day will probably be devoted to municipal 
authorities and fire department officials, with addresses 
on municipal fire prevention and protection. Motion 
pictures illustrating these will be shown. Another 


day will be given over to the children, who will be 


shown what they can do toward helping reduce the 


fire loss. \ third day will be for plant managers and 
executives, who will be shown the hazards of indus- 
trial plants and told how these can be eliminated. 
Already requests for space are reaching the exposition 
committee and it is expected that every foot of avail- 
able space will be taken within a few weeks. 
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EXTENSIONS FOR WACO BRANCH 
San Antonio Machine & Supply Company Now Owns Waco 


Machinery & Supply Co. and Will Expand Business 


The San Antonio Machine & Supply Co., San Antonio, 
Texas, manufacturer and jobber of machinery, mill, 
mine, water and oil well supplies, plans to make 
extensions in the business of the Waco Machinery & 
Supply Co., Waco, Texas, which was recently purchased 
by the company. A larger stock will be installed for 
distribution in Waco, especially as far as the company’s 
own manufactured products are concerned, including oil 
and gas engines, pumping jacks, brass cylinders, oil well 
equipment and transmission machinery. 

The Waco Machinery & Supply Co. was organized 
several years ago with a capital of $50,000, and carried 
an average stock valued at $140,000. 
president of the company. 


Bruce Duncan was 
On January 1, 1922, the San 
Antonio company acquired by outright purchase all of 
the merchandise of the Waco company and took over 
the plant and entire organization. Mr. Duncan retired 
with the sale of the company’s stock. 

C. W. Orr, who was secretary-treasurer and manager 
under Mr. Dunean, will continue as manager, and the 
branch will now operate under the name of the San 
Antonio Machine & Supply Company. The latter com- 
pany was organized in 1899 at San Antonio by M. 
Krueger, who still remains active as president. It was 
incorporated in 1901 with a capital of $25,000 and under 
the guiding genius of its organizer has grown rapidly and 
today is one of the largest businesses of its kind in Texas, 
having a capital and surplus of $1,600,000. In 1910 a 
branch was established at Corpus Christi, Texas. The 
addition of the second branch at Waco gives the com- 
pany splendid distributing facilities for the greater part 
of the state, and also northern Mexico. 

The present officers of the company are: M. Krueger, 
president ; Carl C. Krueger, vice-president and manager ; 
A. A. Willke, vice-president ; J. O. Meusebach, secretary 
and treasurer; and W. H. Krueger, factory superin- 
tendent. The company has 250 employes. 
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New Jones Branch at St. Paul 


W. A. Jones Foundry & Machine Company, Chi- 
manufacturer of reducers and power 
transmitting machinery, announces the opening of 
another branch sales and engineering office at 2482 
University avenue, St. Paul, Minn. C.F. Ford, 
formerly connected with the Chicago Pulley & Shaft- 
ing Company, is in complete charge of the new branch, 
Which has been established with a view to co-operate 
more effectively with the jobbers and consumers of 
products in Minneapolis, St. Paul and the northwest. 
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Waterproof— 


—not necessarily so for broaching 
machine service—but possessing other 
qualifications that recommend it to 
this and many other applications. 
Grip, tensile strength and pliability; 
stiff edges to resist the strains of 
shifting, plies and laps that never 
break down—these are points tat 
make Duxbak belts deservedly popu- 
lar. Let our Branch Managers show 
you how we co-operate with our 
jobbers and dealers to take advantage 
of DUXBAK’S popularity. 


Write them tcday. 


Main Office and Factory: 
42 Ferry St., New York, WN. Y. 
Tanneries: BRISTOL, TENN. 


Branches and Dealers in All Leading Cities. 
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PERSONAL John .A. Cronin, assistant editor of Mitt Supeiirs, is wearing 
MacWhytc the smile that won't come off these days. George Henry Cronin, 
; who arrived in Chicago on Tuesday morning, August 22, is_ the 
ol reason for all the joy, for George is a husky little cight-pounder 
Herbert H. Wheeler, secretary, Union Mfg. Co.. New Britain, The new son, the first baby in the Cronin family, is named after 
Conn., manufacturer of chucks, has returned after athree months’ Ws grandfather, the late George H. Rempe, who founded and 
Was president of -the Kempe Co., Chicago, manufacturer of iron 


awyer has been clected treasurer of the 
ha, Wis., manufacturer of wire rop. He succeeds 





Sit t& | uropeal centers 
pipe coils. 








Howard FE. Krum, Jr., Chicago, manufacturers’ agent, recently ’ , : ; 
returned trom an extensive motor trip through New Eneland 1) H. ( assell, formerly southern sales manager of the E. k | 
Mrs. Krum accompanied him Ladew Company, with headquarters in \tlanta, is now western | 

Reid. Alken. Foiamonia: wo inciie Nios inden a bananas and southern sales manager for the Fabreeka Belting Company, 
ute, New York. is now publicity manager for the MeWane Cast Boston Mass. Several be Mr. Cassell was very well : 
lvoe Pine ‘Ca. Rimieeem. Ale known throughout the middle West as head of the conveyor J 

Dun Stanherry. fownesiy connected with fobn T Tosuiee helt department of the Goodyear Rubber Company. He is now 

aes ss =a fe pe setae » calling on his old friends of the south and west and is making | 
Inc, San Francisco, has become identified with the Union — pis headquarters in Indianapolis. j 
Hardwat & Metal Co., Los Aneeles z : . , i 

Shieh ; = 4 C. WK. Eichler, who for some time past has covered southern 
1 Ir pepe iY a ; - mes spp ncn es Evansvill New York and the state of Pennsylvania for The Charles Parker [| 

ee : Be te rf ra ; hic vi sees las rae ee , COs Meriden, Conn,, manufacturer of vises and wood screws, 

4s a ee ee O., cago, Manutacturer Ol torged has severed his connection with the company. J. \W. Spencer 

" re eee ee ee ia , cashes the Parker organization will succeed Mr. Eichler in this territory 

; eer ies Dee ye att keen es aase eneU RNG and will also cover central Ohio. formerly covered by H. 1 
othe S W. Card Manutacturing Co., Mansfield, Mass. HM Morris of this company. Mr. Morris will continue to devot 
was formerly connected with the Browne & Sharpe Manufactur all of his time to the remainder of his territory, 

on 

\. M. Lindsley, chief engineer of the \lvord Reamer & Too! FACTORY ADDITIONS 
Co Hlershburt » e bh ) laced } ged of 1] j , 

re Sarai pel ee a ae ps a Rage Chatauqua Cabinet Co., Mayville, N.Y. plans to build 
position plant additions | 

Harry Hultgren has resigned as tratlic manager of Skinnet _ The Natio nal Grave Vault Co., Galion, Ohio, is building a 

huck Co.. New Britain, Conn, His future plans have not heen factory addition. : 
made public The Kewaunee Mtg. Co., Kewaunee, Wis., will build a factory | 

] } 
Ne \cker has been appointed sales engineer for Manning addition and a dry kiln plant. i 

Maxwell & Moore, Inc, with headquarters ino Pittsburgh He Phe Sloan Valve Co., 4300 W. Lake street, Chic », plans | 
was formerly electrical engineer at the company’s Shaw works, to build a one-story vlant addition 

Muskegon, Mich The James Robertson Lead Works, 827 S. Howard) street 

W.ooS. WNidd. Jr, Aliquippa, Pa.. spent several days in Chicago Baltimore, plans a factory addition. 

noa business trip this month Mr. WNidd’s company, the Widd The American Foundry & Furnace Co., Bloomington, HL, ts 

Drawn Steel Co. 1s represented in’ Chicago territory by the completing an addition to its plant 

Steel Sales Corporation The Wills-Sainte Claire Co., Marysville, Mich., plans additions 

Howard Coonley, president of Walworth Mig. Co., Boston, to its automobile manufacturing plant. 

was recently appointed a member of the advisory coal committee The Sturdacd Steel & Bearines, Inc., Plainville, Conn., plans 

Massachusetts, and was named chairman of a committee to a factory addition for the near future 

) rl i ( l “oS ft out » S| . "i 

a ‘3 ) hn s oe + bape Cares nific ld © ip . H. Senith Mig. ’ 0. 3047 Carroll a eannaeey Chicago, machine si 
aes oe ; a" s building a two-story factory building 

& Die Corporation, Greenfield, Mass., has joined the sales fore: vy eee > ea a a 2d ; . + tas 

of the S. W. Card Mannafacturine Co.. Mansficld. Mass... and w Beveridge Paper Co., Pearl street, Indianapolis, will build 

will represent the company in western territory, " facts ry addition at 2a em 
George W. Eckhardt, tormerly assistant sales manager of C. Hager & Sons Hinge Mig. Co., St. Louis, plans a factory 

Henry Disston & Sons., Inc. Philadelphia, has been appointec addition at an estimated cost of $30,000. 

vice-president of the Miller Lock Company, Philadelphia, and The American Well & Prospecting Co., Corsicana, Texas, has 

will be in charge of sales for that organization plans for a pattern shop addition to its plant 

lames T. Waite, formerly connected with the New England Kay & Brunner, 2714 Frederick street, Los Angeles, plan to 
sales organization of The Whitman & Barnes Mig. Co., Akron, build a one-story addition to their foundry, : 
is now sales manager of the New Process Twist) Drill Co., The Pullman Co., 70 E. Adams street, Chicago, plans to | 

Taunten, Mass. He assumed his new duties July 1 expand its automobile body building works 

Oliver W. Stangland, who r¢ cently, because of poot health The Paige-Detroit Motor Car Co., Detroit, will build a plant 
and general business conditions, withdrew from the business — addition to be used as an enameling department 

which he opened up in Cleveland several months ago, has become The Paper Manufacturers’ Co., Inc., 526 Cherry street, Philadel 

connected with the transmission department of the Colonial Sup- phia, plans to extend its plant in the near future. 

ply Co., 217 Water street, Pittsburgh a : ; : os 

eas , : " The Skillman Hardware Mfg. Co.. West End avenue, Trenton, 

Pr. B. McBride, recently connected with the Peden Tron and N. J. is completing a one-story addition to its plant. 

Steel Company, Fort Worth, Texas, mill) supply jobber, has Hi ees ae ‘ 

heeome connected with the wholesale division of the NKlaxon The Rochester Metal Strip Co.. Rochester, plans hi establish 

Company, Newark, N. J, manufacturer of automobile horns t branch manufacturing plant at East Stroudsburg, Pa 

He will represent the company in Missouri, Kansas, Oklahoma ie Charles > Harris Co., Inc., Norwalk, Conn, manufacture: 

Texas, Colorado and New Mexico ‘ i hield glass, is building an addition to its plant ‘ 

— = 
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UNIT CATALOG SERVICE 


Mill Supplies, Machinery and Automotive Equipment 
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Tilustre Illustration 
Show Showing Com- 
( ipara parative Sise 
Gia of Front of 
Ba Catalog 
1} 210 alle =pu- fy se ~ oor ~ o os 71 - 5/7 . - 4 y > - 
Al illustrations show comparative sises of an 800 page 744x10H%-inch New (National Standard) sise catalog 
as against a 1200 page 6x9-inch former size. This new size, on which we are now offering service. allows the 
listing to better advantage of more goods in one-third less pages at a lower cost than the smaller size, and there- 
fore, has proved of greater value 


SER VICE 


Our Service consists of making your layout, securing the data and cuts, doing 
the compiling, setting the type, submitting proofs of same to you as well as the 
manufacturer for OK, printing and binding the catalogs. This Service also 
includes keeping your salesmen’s loose leaf catalogs continuously up-to-date by 
revising your pages immediately upon receipt of new data from manufacturers or 
information from our clients. This Service eliminates all your catalog troubles. 


NATIONAL STANDARD SIZES 


We build to your individual requirements, Mill a ree eee aciiiciiat aa iii 
Supply, Machinery and Automotive Equipment Cata- © DAVE SSSOCTAteG, Witt: US experiences as 


COMPILING STAFF 





logs in National Standard Sizes, of which the outside 
measurements are 714xl10}% inches, (type measure 
614x9 inches); also Hardware Catalogs in 8%xll 


inches. 
UNIT SYSTEM 


Our Units consist of whole and half pages as well 
as Units of four to eight items to a page, from which 
you may build your entire layout as per your ideas 
and selection, enabling you to place in the hands of 
your clients an individual catalog illustrating the 
lines you handle exclusively. 





in every line, one of whom, especially efficient in 
the lines you handle, will be placed at your disposal 
to make your layout and thereafter confine his efforts 
strictly to your work until your catalog is completed. 


INQUIRY INVITED 


We shall be very glad to write you more fully 
about our Service, mail samples of our work and 
furnish estimates, or—if preferred—have one of our 
representatives call ready to lay out your catalog. 
This places you under no obligation whatever. 








Cuneo-Henneberry Service Company 


451-455 W. Twenty-Second St. 


CHICAGO 
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The Spicer Mig. Co., South Plainfield, N. J., manufacturer Belle City Malleable Iron Co., Racine, Wis., has already 
of automotive products, plans a one-story plant addition. started building operations on additions to its plant. The esti- 
ial ‘ : : ee Ss er i . > £751) () 
Phe Shartle Bros. Machine Co., Middletown, Ohio, is building mated cost of work planned is $790,000. 
an addition to its paper mill machinery plant on Clark street. The Southern Lumber & Mfg. Co., Nashville, plans to erect 
The Lineoln Motor Co., Detroit, now controlled by Henry mill and warchouse additions. The estimated cost of th 
Ford, has revised plans for a one-story addition to its factory. machinery which will be required is $50,000. 
Krank ©. Snedaker, Ninth and Tioga’ streets, Philadelphia, Unger & Mahon, Inc., Platt and Gay streets, Baltimore, plan 
has started work on a two-story addition to his mill-work plant. to build a new one-story ship repair plant in the Sparrows 
a . ; ; Point district at an estimated cost of $50,000. 
Phe Dubuque Electrie Co., Dubtique, lowa, will build a three- pia ; : ; 
story addition to its power plant at an estimated cost of $300,000 Phe Advance Rumely Co., Laporte, Ind., manufacturer ol 
abe ciel it Atte C 57> Pval ¢ Mil : agricultural machinery, will soon build a= factory branch at 
1¢ AO we Alig, GO. Ite ark street, Aliiwaukee, manutac- 


ite : Omaha, Nelb., at an estimated cost of $200,000. 
turer of interior woodwork, is building a one-story mill addition. 


The Deal-Powers Lumber Co., Vance, Ala., will rebuild the 
power house and saw-mill which was recently destroyed by fire. 


The York Mfg. Co., York, Pa., manufacturer of ice-makine 
and refrigerating machinery, is considering plans for a five-story 
factory addition at an estimated cost of $300,000, 

Jamestown Worsted Mills, Inc., Jamestown, N. Y., will make The Natural Carbonic Gas Co., McClellan. street, Newark, 
power plant and other improvements at an estimated cost of N. J. will soon begin construction of a one-story service 
$100,000 repair works for its own trucks and automobiles. | 

The Indiana State Reformatory is erecting two new buildings The D. N 


at Pendleton, Ind., and will purchase a large amount of machinery 
vl t Is 
ana OO 


and 


Carlin Co., 125 Dennison avenue, Pittsburgh, toy 
manufacturer, will soon start construction of a two-story factory 
addition. Bids have already been called for by the architect 

Phe Wood & Brooks Co., Millitary road, Buffalo, manufacturer The Marathon Motor Car Co., 210 McClellan street, Wausau. 
of mechanical player actions, plans to enlarge its plant in the — Wis,, is building a four-story addition to be used partly as a 
near future machine and repair shop. The estimated cost of the work 

The American Well & Prospecting Co., Corsicana, Texas, — is $75,000, 

manufacturer of oil well machinery, plans to build a one-story The New York Harbor Dry Dock Corporation, 32 Pearl street 
plant addition, New York, plans additions at its yard at 


Rosebank, Staten 

The Marathon Motor Car Co., 210 McClellan street, Wausau, Island. These will include a new dry dock as well as additional 
Wis. will build an addition to its service building at an estimated shop facilities 
cost of 975,000 The Portsmouth Stove & Range Co., Portsmouth, Ohio, will 

W. F. Bleck & Co., 1846 Lamon avenue, Chicago, manufacturer build two more stories in addition to the three which are now 
of sash and doors, will build a plant addition at an estimated being erected at its plant. .\ complete enameling department 
cost of $100,000 will be installed. 

The Locke Insulator Co., Baltimore, manufacturer of insula- The Lockport Foundries Co., Lockport, N. Y., plans to build 
tion products, plans a one-story plant addition at Charles and — plant additions to care for the manufacture of products of th 
Cromwell strects Jefferson Union Co., Lexington, Mass., control of which company 

The National Tile Co., Anderson, Ind., is building a one-story has been secured. 
addition 1 ts plant anc contemplates further plant extensions The Holyoke Supply Co., 210 Race street, Holvoke, Mass., 
in the near future 


dealer in pipe and plumbing supplies and contractors for power 
The Freeman Electric Co., 803 E. State street, Trenton, N. J., piping, is building a five-story plant addition at a cost of $50,00) 
will build an addition to its building recently acquired at Mead I). F. Moriarty is president and manager of the company. 
and Prince streets. \merican Window Glass Co., Arnold, Pa., 


will build) the 
The Tomboy Mine & Milling Co., Telluride, Col. will rebuild = portion of its 


factory recently destroyed by fire with a_ loss 


its machine shop which was recently destroyed by fire with estimated at $180,000. The box factory, woodworking shop and 
damage of $50,000, other mechanical departments were among the units destroyed 
The Hupp Motor Car Corporation, Detroit, is building two —_—_—_——_——- 
four-story additions which will increase its floor space hy about NEW FACTORIES. 
SV0,000 square teet 
The Seaman Body Corporation, 1732) Richards street, Mil- Uhe omg Chain & Mig. Co., Seattle, plans to erect a new 
4 sae ae lant in that city. 
waukee, is) building two factory additions. The company I oe . 
manufactures car bodies Smoak & Goan, Eustis, Fla., plan to ereet a new one-stor 
. aes machine and repair shop 
Phe Eastman WKodak Co., Rochester, is Iuilding a two-story ae : : 
building as an addition to its plant at Kodak Park. The Phe Richardson Co., Monroe, La., has awarded a contract for 
estimated cost is $125,000 a new tactory to cost $700,000. 
1, | ‘ugene F. Bates, Gree ille, S. C., is building ; ut 
Phe Burnham Boiler Works, Lancaster, Pa. plans to build a Eugene F. Bates, Greeneville, 5. uilding a new aut 
oP ; . ae ; aig mobile machine and repair shop. 
plant addition to consist of a machine shop and foundry at an ‘gti ; 
estimated cost of $200,000 D. Round & Son, Cleveland, Ohio, plan to build a new two 
ne , . : story foundry at a cost of $50,000. 
Phe Hart & Hegeman Mtg. Co., Hartford, Conn., manutacturet a : ae 
of electric specialities, plans to build a four-story factory at an The Ideal Concrete Machinery Co., Cincinnati, is building a 
estimated cost of $125.000 : new tactory at Spring Grove avenue. 
The Nashwaak Pulp & Paper Co., Bangor, Me., plans  t Morrey & Co., Rochester, N. Y., plan to build a new two-story 
Nas dak < .. ANIL - un ‘ S , . ‘ bs tag 
4 : : : 2 fac - ‘ 1 ‘ “OS $40,000 
extend its manufacturing facilities at St. John, N. B. at an ne hee estimated — ™ , ’ 
estimated cost of $500,000, The United Shoe Last Co., is building a new factory at 
a : : . dis Crvstal Falls, Mich. at a cost of $150,000. 
The American Metal Moulding Co., 141 New Jersey Railroad < ; a & ae ks ra 
ave., Newark, N. J., is building a two-story plant addition on Phe Republic Boiler & Radiator Co., Baltimore, Md., plans 
Coit street. Irvincton. N. } ; build a new foundry at a cost of $50,000. 
The Marion Machine, Foundry & Supply Co., Mexia, Tex Shields Bros., Bombay, N. Y., manufacturer of Indian goods, 
is planning to rebuild the portion of its plant destroyed by fire will soon be in their new three-story plant 
recently with loss of $65,000 The Standard Carbon Co., Swartz, La., will scon erect a new 
: : - oO; ine e “acti : a cos r $80,000 
The Durant Steel Locker Co., 76 West Monroe street, ( hicago, gasoline extraction plant at a cost oF SoU,0O 
° . . . - ne . e ] : : . 
is building a one-story addition to its plant at Chicago Heights W. W. Rosebraugh, Salem, Ore., plans to rebuild his machin 
at an estimated cost of $90,000. shop, which was recently destroyed by fire. 
The Reading Hardware Co. 6th & Willow streets, Reading The Pennsylvania Railroad Co. is building one of the largest 
tans at « ” ge 4 : = woe herrsé _. - \ . ’ 
Pa., manufacturer of hardware specialities, plans to build a seven- railroad shops in the country at .\ltoona, I a. 
story addition to its present works Clifton, N. J., will soon start construction work on a new 
The Chevrolet Motor Co., of California, Sixty-ninth avenuc high school to contain a vocational department _ 
and Foothill boulevard, Oakland, plans an addition to its plant The town of Conway, N. H., will erect a new high and 


to manufacture automobile bodies. vocational school at an estimated cost of $100,000. 
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FAN ROOM, KELLY-SPRINGFIELD TIRE PLANT, CUMBERLAND, MARYLAND, CRANE EQUIPPED 


CRANE OIL AND STEAM SEPARATORS 


Crane oil and steam separators mechani- 
cally eliminate oil and water from 
exhaust steam — thus conserving the 
strength and serviceability of the boiler. 


CRANE 


GENERAL OFFICES: CRANE BUILDING, 836 S. MICHIGAN AVE., CHICAGO 
Branches and Sales Offices in One Hundred and Thirty-five Cities 
National Exhibit Rooms: Chicago, New York, Atlantic City 
Works: Chicago and Bridgeport 
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The Morris Brothers, Greenville, S. ¢ textile 
manutacturers, are erecting a new two-story plant. 


machinery 


The Universal Last Co., 191 Worth street, Brooklyn, N. Y.,, 
plans to build a new factory at a cost of $100,000 

Phe Elhott-Blair Steel Co New Castle, Pa.. will erect a new 
plant at Mercer, Pa. at an estimated cost of $200,000 

The Hornor Brothers Co., Clarksburg, W. Va. plans to crect 
anew ice-manutacturing plant at Shinmiston, W. Va 

The Inland Body Co., Indianapolis, Ind., plans to erect new 
vorks for building automobile bodies at Columbus, Ind. 

The Pacific \shestos orporation, Oakdale, Cal 2 plans to 

ld new asbestos mining and manufacturing plant 

J. J. Bonneau So., 315 E. Thirtyv-fifth strect, New York, will 
wild a new lumber veneering plant in Lone Island ( 

The Standard Underground Cable Co., Perth \mboy, N. J. 
h awarded the contract for a new. three tory tactory 

The Felstone Co., 326 Haywood luilding, Asheville, N. ¢ 
i] build a new factory to manufacture concrete product 

The W. H. Maze Co., Peru, HL, plans to build a new factory 
or the manufacture of nails, The estimated cost is $60,000 
The Ulster & Delaware Railroad Co., 22 Ferry street, Kings- 
tor N.Y. is building a one-story locomotive crectin shop. 


The Hudson Motor Car Co., 


occupyV a 


IM42 Broadway, New York City, 
Il soon service station on the Grand ( 
The Marvland Can Co., Baltimore, Md., ncorporated 

for $300,000, will build a plant for the manufacture of tin 
The Nashville Bridge Co 


plant for the fabricate 


new ONCOUTFS? 
recently 
cans, 
Bessemer, 
] 


not steel, 


\la., will secon erect a 
including bridge and structural 


Fort Wayne, Ind., has awarded contract for a new vocational 
nd mechanical trainine school at an estimated cost’ of $100,000. 
The Kerman Union High School Distriet, Kerman, Calif 
will install a vocational department in its proposed new high 
chool 

The Metallic Press Cloth Co., Augusta, Ga... manufacturer 


of metallic cloth for oil mill service, 


hactory 


The Ohio Pumping Machinery (¢ 


plans to establish a new 


», will work soon on the 


start 


erection of a new plant at Akron, Ohio, at an estimated cost 
$125,000 
The Maurice Chemical Co., 1427 Washington houlevard, Balti- 
more, Md., will soon establish a plant there for the manufacture 


refractories. 


The Ajax Trenton, N. J... manufacturer of 
automobile is reported as considering plans for new 
it Sandusky, Ohio. 


Rubber Co., 


tires, works 


The Miller Motor Co., 228 W. Seventh avenue, Homestead, 
Pa., plans to build a new two-story service and repair works 
at a cost of $50,000 

F. P. Carpenter, Manchester, N. H. plans to erect a new 


automobile repair shop at a cost of $65,000, 
a company to operate it. 


He is 


organizing 


The Eames Co., 55 First street, San Francisco, manufacturer 


of factory hand-trucks, will build a new one-story plant at 
Fifth and Howard streets, 
The Pere Marquette Railroad Co., Detroit, is building new 


shops at its Wyoming street vards, 
estimated cost of $1,000,000, 

The Thirty-third and Arch streets Realty Co., 
s building a factory building at the corner of thes« 
Its estimated cost is $100,000, 

The Highland Mfg. Co., Lafayette, Calif., will build a new 
plant for the manufacture of automobile equipment. A 
about five acres has been secured. 

C. Brandeis, Inc., 32 Union Square, 
soon establish a new branch factory in 
manufacture of wireless equipment. 

Charles L. Cadle, superintendent of public works, Albany, 
N.Y. will soon start work on a $1,000,000 hydroelectric plant on 
the barge canal at Crescent, N. Y. 

ID). Rk. Ulmer, Terre Haute, Ind., has organized a company and 
will establish a plant at Twenty-fifth and Poplar strects to 
manufacture sewer pipe and conduits. 


Grand Rapids, Mich., at an 


Philadelphia, 
two streets. 
site of 


New York City, will 
Ottawa, Ont., for the 


The Burmot Fireproofing Products Corp., Baltimore, which 
was recently incorporated with a capital stock of $1,000,000, 
will establish a factory at Baltimore. 

The Electric Supply & Equipment Co., Hartford, Conn., will 


build a new four-story branch factory at Broadway and Church 


streets, Albany, N. Y., at a cost of $50,000. 


7 





Sat co nee 
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doseph Breslaucr, 1986 Crotona Parkway, New York City, 
will erect a 


new two-story service plant on Southern boulevard 
between 179th and 190th streets, New York, 

The Board of Education, Camden, N. J., plans to install a 
vocational department in the new high school to be erected on a 
site near Park boulevard and Euclid avenue. 

Crown Shock Absorber Co., 3517 West 9 buildis Housto: 
Texas, plans to build a factory for the manufacture of its 
products. The company was recently organized. 


S. M. DePasquale, 2975 Marion avenuc, New York City, plans 
to build two new incinerating plants, one to be located at 
Woodhaven, L. 1, and the other at Winfield, L. 1. 


The Philadelphia Partition & Building Block Corporati 
Medical Arts building, Philadelphia, plans to build a new tw 
story factory at Ritner and Twenty-eighth strects 

The Pelsang Boat Works, Inc.. was recently organized 
Miami, Fla. to acquire and operate a marine construction and 


repair plant. The company is capitalized at $500,000 


hie 


Detroit Moters, Inc., recently organized under the laws 
of Delaware, is reported to be planning for the erection of a 
plant at Trenton, N. J., to manufacture automobiles 


Milwaukee Woven Wiee Works, Thirticth and Clark sti 


Milwaukee, will build a new plant for manufacturing woven 
Wire products The estimated cost ot the worl S $735,000 
The Stalium Metals Co., Temple, Pa | new 


roundry and machine 150,000 


plans to Iuild a 
shop at an estimated cost 


a 
S S\ 


The company is a recent organization, headed by S Staley. 
The S. FE. Tate Printing Co., 133 Second street, Milw 





plans to build a new four-story publishing plant at 496 Broa 
Milwaukee It is estimated that the building 

The Wills-Saint 
street, Philadelphia, 


will cost 8200.01 1) 


Co. of 


Claire Pennsylvania, 2033 
plans to Iuild a sixteen-story service 


‘] 
arkct 


and 


repair building at 200 Broad street, to be used as a branch plant 

The Melville Fertilizer Co., Tampa, Fla.. The Dundee Fer 
tilizer Co., Winter Haven, Fla.. and the Cape Fear Fertilizer 
Co., Fayetteville N. C., will all build fertilizer plants at Tampa, 
Fila. 

The Star Motor Co. of Cahfornia, Oakland, is building the 
first units of a new plant. The cost of the entire project will 
he $750,000. The company is a subsidiary of the Durant Mo 
tor Co. 

The Royal Motor Accessory & Mfg. Co., Sawtelle, Calif., will 


manufacture automobile equipment in a new plant which will be 


built at Sawtelle and Pico boulevards at an estimated cost ot 
$100,000. 

The St. Paul Casket Co., 227 W. Seventh street, St. Paul, 
Minn. is luilding a new four-story factory at Griggs and Uni 
versity avenues at an cstimated cost of $140,000, including 
machinery. 

The Concealed Door Check Co., Kokomo, Ind., plans to build 
a plant for the manufacture of a newly patented door check 
and other hardware specialties. The company has just been 


organized, 

The Coal Valley Machine & Electric Co., 
Va. is building a new plant to 
other iron and. steel products. 
already heen let. 

The Brooklyn Edison Co, 
to erect a twelve-story 
at Willoughby and 
cost of $1,000,000. 


The National Pressed Gear Co., Canton, Ohio, plans to build 
a plant in that city to manufacture gears from steel bars without 
machining. The company was recently incorporated with 
capital of $100,000. 

The F. J. Lewis Mfg. Co., 2513 S. -Robey street, Chicago, 
manufacturer of coal tar products, plans to erect a new factory 
on a site recently acquired between 108th and 112th streets near 
\venue F., Chicago. 


Montgomery, W. 
manufacture mine cars and 
Contract for the first unit has 


360 Pearl street, Brooklyn, p 
operating huilding and service plant 
Pearl streets, Brooklyn, at an estimated 


alls 


The Panelyte Board Co., 119 N. Montgomery street, Trenton, 
N. J.. plans to erect a new plant on Whitehead road to manufac- 
ture fibre products. The company is a recent organization with 
a capital of $300,000, 

The Richardson Co., Monroe, La. manufacturer of roofing, 
has awarded the contract for the initial unit of a new plant. 
Later other units will be constructed. The estimated cost of the 
entire plant is $700,000. 

The Gould Mfg. Co.. Birmingham, Ala., manufacturer of 
windshields and automobile cquipment, plans to establish a 
factory in that citv. The company was recently organized with 
a capital stock of $500,000. 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 














“BLUENOSE” 


Pressed Steel 


Hand Trucks 
“BRUTE” 


Pressed Steel 
Trailers 








Write for specifications and Prices 


Sharon Pressed Steel Co. 


Sharon, Pa. 


SEND FOR OUR REVISED PRICE LIST OF 
STANDARD IRON and STEEL STUDS 





We recently acquired the enure eyuipment ot one ot the best equipped 
shops for the manufacture of studs and threaded rods. 
We Also Manufacture a Line of 


Malleable and Drop Forged Thumb Huntington Pattern Emery Wheel 
Screws and Nuts Dressers and Cutters 

Victor Small Screw Clamps Victor Gas Solder tron Furnaces 

Malleable Carriage Clamps Victor Soft Metal Face Hammers 


Special Studs and Screw Machine Products made to individual requirements 


; VICTOR PRODUCTS CORP. | 





LUE RIBBO 
FIT DRESSING 


is sold only to the jobbing trade. Many of the best mill 
supply houses have sold it for years. Machine operators 
like it can ause it speeds up production. 





BLUE RIBBON is made in one-pound bars, packed in 
attractive cartons of 6, 12, 25, 50 or 72 pounds. Con- 
venient to stock. Every buyer of leather, rubber or can- 





vas belting if a prospective user. Blue Ribbon folders 
with your imprint will help you sell. Write for jobbers’ 
prices. 
JOBBERS MANUFACTURING CO. 
950 Webster Bldg. Chicago 


STOCK 


SKINNER PIPE 
JOINT CLAMPS 


When you sell a joint clamp 
to a customer, you do him a 
great favor, for you save him 
time—you make a lasting friend, 
for you save him money. 


M. B. SKINNER CO., MFRS. 


562 Washington Boul. Chicago 








HOSE CLAMPS 


Made of best galvanized 
~~ heavy gauge steel 
iv Made for “% to 3 inch Hose 
| 


¢ 





Our prices are right. Send us 
your orders. 


e  SCHLANGEN BROS. CO. 


geet Makers of a complete line of 
Hose Accessories 


2435 IRVING PARK BOULEVARD, CHICAGO, ILL. 


DAVIS VALE 


STEAM -SAVERS SINCE 1875 


SS) fe) FUG bot 


Pressure Regulators Float Valves 
Back Pressure Valves Steam Traps 
Stop and Check Valves Flow Regulators 
Exhaust Relief Valves Special Valves 
Write to the G. M. Davis Regulator Co. 
411 Milwaukee Avenue, Chicago 


for details of money-back 











MODERN GRINDER MFG. CO, 


MILWAUKEE, WISCONSIN 






SUPER QUALITY 


Tool Grinders 


ond 
Clamp Vises 


Kuilt 
Vechanically 


Right 


a , 

sales Representatives 
SURPLESS, DUNN & CO. 
NEW YORK CHICAGO 
74-76 Murray St. 34 No. Clinton St 









AIAK noes Reseater— mace in two styles—sin- 


gle or double threaded 
cone. Fits any faucet. 4 
hardened steel cutters 
with each tool. A good 
sell:'ng proposition. 











expands 
po a sizes fron 





tools brin 





ESTARLIS rep. 1874 


AJAX MFG. CO., PITTSBURGH. PA. 


We can furnish expanders for any size rol 
Oo”, Hh”, %” ete. up to 6” 
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The Consumers Gas Co., Reading, Pa., plans to build a large 
soft coal gas manutacturing plant at Reading at an estimated 
$1,000,000. \ power house, machine shop and other 

units will be included. 


The Magnolia Petroleum Co., 


) 
Ip 


cost of 


operating 


Dallas, Texas, plans to build a 
new central repair plant at Electra, Texas, to repair its ma 
chinerv and manufacture parts. It is estimated that the work, 
with machinery, will cost $250,000. 


Dodge Brothers, Inc., Detroit, manufacturers of automobiles. 
will soon build a new branch plant at Windsor, Ont. 


The com- 
pany has acquired a site of 7! 


acres and plans are already being 


prepared for the initial units of the plant 
The Brewer Mfg. Co., Inc., 1103 Front avenue, N. W.. Grand 
Rapids, Mich., plans to erect a new factory to manufacture 


spark plugs. The company recently took over the patent rights 


» products owned by Governor Laporte Brewer. 


The Perfection Radio Laboratoric s, Inc., Clinton, Towa. is 
planning to erect a plant. The company was recently incorpo 
rated with a capital of $1,000,000, the incorporators being F, M 


Bailey \l S Ackles, HH. L.. and DD I. 


nid, Okla., will install a vocational department in a 


Bailey Bailey. 


new high 


school which will soon be built at an estimated cost of $125,000. 
lhe school board also plans to install one in the new junior 
high school which is contemplated for the near future 

The Ford Motor Co., Highland Park, Mich., plans to. start 


contruction work soon on its new glass manufacturing plant at 
Flat Kock, Mich., where the company make wind- 
shield glass. It is estimated that the plant will cost upwards of 
$1,000,000, 


The 


proposes to 


Whe el X 


Paramount 


Engineering Co., Hartford City, 
Ind., plans to build a new plant to manufacture metal auto- 
mobile wheels and other automotive equipment. The company 


which was recently organized plans to spend $100,000 in plant 


and equipment. 
The \ir Reduction Sales Co., Inc., 342 Madison avenue, New 
York, plans to build a branch plant in Milwaukee to manufac- 


ture oxy-acetvlene welding and cutting apparatus 
the plant is $135,000. The company has 


on Butfum street. 


The estimated 
cost of acquired a site 
Harry K. Smith and John Minnich, 
» manufacture thermometers and other 
factory at Wrichtsvill \ company 
operate this factory and equipment of the 
eter Co., Columbia, Pa., will he installed. 

The American Airway Transport Co., Milwaukee, organized 
by A. H. G. Fokker, Dutch aeroplane manufacturer, with the 
assistance of Milwaukee capital, may soon factory 


Wrightsville, 


recording 


Eas: plan 

instruments 
will he organized to 
\merican Thermom- 


Inia 


establish a 


and hegin operations. The plan is to build commercial aero- 
planes and inaugurate a system of transportation by air 

The Pacific Coast Borax Co., Kohl building, San Francisco, 
will build a new refinery at a cost of about $1,000,000. The 
company has acquired a site of about 10 acres at San Pedro 
harhor Included in the buildings to be erected are a power 
house, a machine shop and mechanical departments. The sit 
acquired was the property of the Chandler Shipbuilding Co 


INCREASED CAPITAL 


The Bull Dog Lock Co., Baltimore, Md... has increased its 
capital stock to $225,000 
The Ross Heater & Manufacturing Co., Buffalo, has increased 


its capital from $100,000 to $150,000, 
The Jenkins Machine Co., Shebovean. 
apital stock from $200,000 to $300,000 
The Eichorn Fluorspar Co., Caleonda, Hl. 
capital stock from $100,000 to $200,000. 
The Standard Steel Works Co., Harrisburg, Pa., has increased 
its capital stock from $3,000,000 to $6,000,000 


Wis., has increased its 


has increased its 


The Rochester Machine Screw Co., Rochester, N. Y., has 
increased its capital stock frem $75,000 to $150,000 

The Simplicity Engine & Mig. Co.. Port Washington, Wis., 
has increased its capital from $25,000 to $50,000 to allow for 
business expansion. 

The Alloy Electrical Steel Casting Co., Warren, Ohio, has 


increased its capital stock trom $150,000 to $400,000) fo: 
expansion purposes 

The Bridgeport, Conn., manufacturer of 
and steel fabricator, has increased its capital stock 
to $250,000 in order to allow 


business 
Porcupine Co., boilers 
from $150,000 
for business expansion 


Uj) { 
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The A\dirondack Power & Light Corporation, Amsterdam, 
N. Y., has increased its capital stock from $23,100,000 to $25,- 
000,000 in order to allow for plant additions and improvements. 

The Highway Iron Products Co., Ligonier, Ind., manufacturer 
of supplies for bridges and construction work, has increased its 
capital from $350,000 to $700,000 and plans to move its plant to 
South Bend, Ind. 

The Commercial Engine Co., 2424 Porter street, Los Angeles, 
has increastd its capital stock from $75,000 to $200,000 and has 
changed its name to the Commercial Iron Works. The company 
recently acquired the Ohio Foundry, Inc., Vernon, Calif. 


NEW INCORPORATIONS 


The Atlanta Glass Mfg. Co., Atlanta, Ga., $500,090; president, 
io F. ( ooledge, pr. 

The Erie Enameling Co., Erie, Pa., $50,090; incorporators : 
Herbert KR. Spencer and others. 

Th \ltoona Factories Co., Altoona, Pa., $75,000; incor 
porators: RK. C. Wilson and_ others. 

The Flower City Pipe & Iron Corp., $50,000 ; incorporators : 
B. Rosenthal, R. H. Coates, f. kk. Gore. 

The Heilman Boiler Works, Allentown, Pa., $55,000; incor 
porators: Samuel F, Jordan and others. 

The Ross Boiler Co., 3600 Shields avenue, Chicago, $75,000; 
incorporators: James, James A. and J. F. Ross. 

The St. Louts Electric Welding Co., 2801 La Salle street, St 
Louis; incorporators: T. \. Oberchellman and others 

The Duff Crane Mfg. Co., Kansas City, Mo., $100,000;  in- 
corporators: J. H. Duff, C. H. Hansen and S. B. Crane 

The \ecesso Co., Boston, Mass., $109,000: incorporators 
Willis N. Tuller, Albert E. Lyons and Harold G. Cloyes. 

The Dutf Crane Mig. Co., Kansas City, Mo., $100,000; in 


Duff, C. H. Hanson and S. B. Crane. 


The Gloversville Feldspar CO: Gloversville, N a $150,000 ; 
incorporators: R. G. Lewis, W. B. Baker and A. J. Z:mmer. 


corporators: q; H., 


The Northwestern Mail Box Co,, St. Louts, $50,000; incorpo 
rators: C. W. Palmer, Sidney Weiss and Arnold Lowenstein 

The Admiral Hay Press Co., Kansas City, Mo., $100,000; 
incorporators: C. L, Cookson, M. C. Goit and R. L. Chilton. 

The Berlinge Ignition Corp., Tonawanda, N. Y., $100,000; 
incorporators: E. L. Jellinek, E. O. Sandberg and L. Kk. Weeks 

The Northwestern Mail Box Co., St. Louis, $50,000; incor 
porators: C W, Palmer, Sidney Weiss and Arnold Lowenstein 

The Eastern Body « \ccessory Co., Boston, Mass., $30,000 : 
incorporators: Warren Motley, Dunbar F. Carpenter and John 
C Rice, 

The Eastern Screen & Shade Co., Boston, Mass., $100,000; 


incorporators: Melvin O. Battis, Walter E. Hansen and Marti 


E. Battis, 
The Arno C 


Goethel Sheet Metal Co., Duluth, Minn., $50,000; 


incorporators: Arno C, Goethel, Frank J. Czemba and Samucl 
M.. Strain. 
The Ideal Braiding Machine Co., Providence, Rk. 1., $100,000; 


incorporators: James King, William H. MeSoley and Edward 


ID. McConnell. 

The Automatic Safety 
Chicago, $75,000; incorporators : 
son and others. 

The Detroit Rotary Motor Co., 
facture motors; incorporators: J. P. 


and 1D. J. O'Neill. 


Bumper Co., 11001 Wentworth avenu 
Charles Bearby, William Han 


Buffalo, $2,500,000, to manu- 
Powers, L. F. Donnelly 


The C. A. Spotz Co., Inc., Stamford, Conn., $50,000, to build 
machinery; incorporators: Carleton Pratt, Chester A. Spot 
and Gustavus Pratt 

The Minneapolis Metal Products Co., Minneapolis, Muinn., 


Graves and 


$50,000; incorporators : Valda S. Kidd, Walter S. 


\. Henry Anderson. 
The Schofield Mfg. Co., 
hardware products; 


New York, $50,000, to manufacture 
incorporators: J. Bramwell, A. P. Anderson 


and F. W. Oberkirch. 

The John W. Lockerbie Co., Boston, $60,090, to Dbwild washine 
machines; incorporators: John W, Lockerbie, Robert C. Snow 
and Stanley W. Wilson 


$200,000, to manufacture 


Hodsdon, Fred H. Wil 


The Hi-Lo-Jack Corp., Boston, Mass., 
lifting jacks; incorporators: Wilder B. 
and Arthur S. Cummings 


VOTE 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 
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CONCO TROLLEYS 


Self-Equalizing 
Hyatt Equipped 
Built Right 
Priced Right 


% 
It will pay you to carry them in stock. 


Ask for our Catalog illustrating Overhead Carrying Systems, Trolleys 
Cranes and Hoists. 


H. D. CONKEY & COMPANY 


Mendota, Dept. T. Hlinsis 


eS COMPOSITION PULLEYS 
Water and Oil Proof 


Manufactured by a new process. 
Superior in every way to all other 
Paper Pulleys. Will not fray at 
the edges. In all standard sizes 
from 114 inches up—special sizes 
furnished on short notice. 
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MASON 


Reducing Valves 
ARE STANDARD 


Do You Carry 
Them in Stock? 


MASON REGULATOR CO. 


BOSTON, MASS. 
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PORTER’S BOLT ‘CLIPPERS 


‘‘Easy’’, “(New Easy”’, “‘Allen Randall’’ 







a 8) a eh ee 
fl ——— 3 Styles— —5 Sizes 


BENEFITS THE BUYER 
BENEFITS THE DEALER 








30 YEARS EXPERIENCE 
30 YEARS ADVERTISING 


THE GOODS FOR WHICH THERE IS A DEMAND 


H. K. PORTER, Everett, Mass. 
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The No. 401 Champion 
Steel Rivet — 


seen working on $99 out o 
ictural el nes ees 
Fe uilt in the United States to- 
lay. The same may be id of all 
t ! bridge _builde rs boiler 
makers The No. 401 Forge 
has not only been adopted by thi - 
l f trade in the United State 
but ilso throughout the entire 
irried in stock by all the lead- 
| supply jobbers, 


Write for catalog and price sheet. 


Champion Blower & Forge Co. 


Lancaster, Pa. 
























Profits” 


All Our 
Distributors 
Successfully 

Selling 


Reg. U. S. Pat. Off. 


OUR LINE INCLUDES 
Complete Welding, Cutting, Brazing, Lead Burn- 
ing and Decarbonizing equipments. Non-Flash 
Torches, Gas Regulators, Acetylene Generators, 
Cylinder Trucks, Welding Rods, Fluxes and Accessories. 





Write for : 
Write for “Torchweld Equipment Co. 
Proposition FULTON & CARPENTER STS., CHICAGO 





Distributed through Mill Supply Houses. Ask for Folder. | 
t 
COMPOSITION WOOD PRODUCTS CO. | 
10 South La Salle St., Chicago 
ADJUSTING “Adjustable” 
‘HUMB NUTS : 
It is clearly a fact that our adjustable wire form sup- ' 
ports the bristles, and therefore makes an altogether f 
superior brush. Tolman Brushes outwear by far, , 
ordmary brushes : 
i 
TOLMAN MFG. CO. ‘MILWAUKEE. WIS. 
4 
A Profitable Jobbing Belt 
\ f ser holds 
t en n uc aaa ae acd ti oe every othet ty} 1 fg 
Our Jobbers recommend it without 
a 1 I Pee bu a 
Investigate: rie ces discount 
Sabiples tnd ter: ure on request 
STANLEY BELTING CORPORATION 
2 36 South Clinton Street, J ‘¢ 
MADE 1 SCOTLAND Chicago, Hlinois See 
“Quality 
Protects | 





When writing to Advertisers please meution MILt Suppties. 
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The Universal Machine & Equipment Co., Greensburg, Pa., 
$200,000; incorporators: Paul S. Clair, Henry L. 


v, I Martin, Elmer 
L. Turner and James H. Offutt. 


The Wire Goods Co. of Massachusetts, 6126 S. La Salle 
street, Chicago, IIL, $1,000,000; incorporators: Reginald Wash- 
burn, Irving A. Green and others. 

The Automatic Gas Valve Co., Boston, Mass., $250,000: in- 
corporators: Karl A. Parker, Wellesley, Mass; Lynn H. Morse, 
Natick, Mass., and John P. Doyle. 

The Schroeder Bros. Mfg. Co., Torrington, Conn., $100,000, 
to manufacture tools; incorporators: Gustave A., Arthur E. R., 
fernest E. and Hugo C. F. Schroeder. 

The Electrolytic Iron Co., Milford, Conn., to manufacture 


cold-rolled and stamped articles. This company has leased the 
Page & Nettleton factory in Milford. 
Wireless Resister Co., Milwaukee, $100,000, to manufacture and 


deal in patented heating units and electrical devices: incorpo- 


rators: Arnold Pfau, E. H. Mills and A. E. Voss. 
The Planet Piston Corp., 514 East A. street, Belleville, TIL, 
$50,000; incorporators: Charles Procasky, Albert Sprich, H. G. 


Wangelin, R. W. Hilward and Stephen D. Hartog. 

The Pugh Bottle Co., Toledo, Ohio, $200,000, to manufacture 
and sell bottles; incorporators: David Pugh, Charles Guernsey, 
Elmer C. Wieke, Frank R. Smith and Mildred L. Hova. 

The W. T. M. Mfg. Co., 3209 Harrison 
$100,000, to manufacture sheet metal work; 
liam T. MeFarland, Edna MeFarland 

The Campbell Transmission Co., 
incorporators: E. A. and W. F. 


representative, Cobb, Cosgrove & 


Chicago, 
incorporators: Wil- 
Edwin Olson. 

Jefferson County, N. Y 
Campbell and Kk. T. O'N¢ 
Kimball, Watertown, N.Y. 


Sirect, 


and 





The American Refrigerating Machine Co., Ine., Hartford, 
Conn., $50,000, to manufacture refrigerating machines; incor- 
poraters: Edward Carlson, Samuel Gilbert and Gustat Bernston. 

The Sharp Engineering Co., Ltd... Toronto, Ont., $150,000, to 


Manulacture 
neorporators : 
others 

The Atwood & Morrill Co., 
ture steam specialties and 
3. Morrill, Charles P. Atwood, 
T. Atwood. 


and deal in machinery, plant, tools, 
Thomas A. Silverthorn, Arthur E 


boilers, CRO..5 
Horn and 


Salem, Mass., 
¢ pphancs Ss; imcorporators 


Wilham L. Morrill and 


890,000, to manutac- 
Herbert 
Byron 


The Portersville Machine Works, Portersville, Calif., $50,000; 
incorporators: A, F, WKessing and A. J. Hubert, both formerly 
connected with the Holt Mfg. Co., Stockton, Calif., manufac- 


turer of machinery 

The Haves Wheel Co 
HOO, to manutacture 
iam S. Murdock, 
Canada 


Chatham, Ont., 
Wheels and rims; incorporators: 


Wedd and Roy B. Whitehead, all 


of Canada, | td., 
automolile 
Sydney Fk 


$1,800,- 


Toronto, 


Wisconsin Upholstery Spring Co., Sheboygan, Wis., $30,000, 
manufacture springs for furniture and cushions; incorpo- 
rators: J. M. Spiller and A. H. Miller. This company has a 
plant now in operation at the corner of Winter court) and 


Calumet road. 


GENERAL NEWS FROM THE FIELD 


The National Sanitary Co., Salem, Ohio, is preparing to rebuild 
the portion of its building which was recently destroyed by fire. 
The Shuman-Nicholas Co., 
heen recently 


2381 has 


the 


Detroit, 
agent in 


Beecher street, 


organized to act as manufacturers’ 


sale of machinery and factory supplies 

The Barnwell Mfg. Co., manufacturer of bathroom specialties, 
has leased space on the first floor of the Nulyne Laboratories 
building Wildwood avenue, Jackson, Mich 

The third annual meeting of the American Trade Association 
Executives will be held at the Inn, Buck Falls, Pa. near the 
Delaware Water Gap, October 25, 26 and 27. 

\ directory of the metal working industries of Ohio has 
recently been published by a Cleveland company. The ar- 


rangement is alphabetically by towns and cities. 


The Woodbury Steel & Machinery Co., organized by S.. F. 
Woodbury, formerly purchasing agent of the Williamette Tron 
& Steel Co. has heen established at 90 First street, Portland, 
Ore 

The American Mining Congress will hold an exposition at 
Cleveland October 9-14 and a number of prominent manufac- 
turers of mining equipment will be represented among the 


exhibitors 
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The. American Flexible Bolt Co., Pittsburgh, is now in a 
solvent condition and the receivership, which has been in exist- 
ence for several months, has been dissolved. The company has 
a plant at Zelienople, Pa. 

The Florandin Equipment Co., 110 W. Fortieth street, New 
York, a new organization, has been appointed representative in 
New York territory for the Conveyors Corporation of America, 
326 W. Madison street, Chicago. 

The Philipp Mfg. Co., Easthampton, Mass., recently organized, 
has started operations, manufacturing hardware specialties. R. 
Philipp, president and treasurer of the company, was formerly 
factory manager for the Coburn Trolley Track Mfg. Co., 
Holyoke, Mass. 

The Schaeffer & Budenberg Manufacturing Co., 
the American Steam Gage 
solidated. G. -A. 
the consolidated 
streets, Brooklyn. 


The Pittsburgh Nipple & Mfg. Co., Pittsburgh, has been reor- 
ganized recently and is now located at 411 S. Main street, West 
End, Pittsburgh. The officers of the company are: President, 
Ferdinand Manus; vice-president, Charles Fette; treasurer, 
George B. Shaw. 


Brooklyn, and 
«& Valve CO: Boston, have been con- 
Binz has been appointed manager of 
firm, with offices at South Fiith 


sales 
Berry and 


The Hi-Power Tool Corporation, Jackson, Mich., recently or- 
ganized, has acquired a plant and will soon commence manufac- 
turing reamers, hobs, milling cutters and other products. The 
officers of the corporation are: President, M. C. Townley; 
treasurer and general manager, Watson Kk. Smith. 

The Peck, Stow & Wilcox Co., Southington, Conn., manu- 
facturer of hardware, tools and other products, recently held its 
annual meeting and elected the following officers for the ensuing 
year: L. E. Fitchthorn, president; T. J. Ray, vice-president ; 
George S.C; and Ek. M. Walkley, treasurer. 

The C. C. Appliance Corp., D. O. Cloud, 48 West Broadway, 
New York City, has let a contract for manufacturing pipe 
hangers, The company was recently incorporated with a capital 
stock of $50,000, to manufacture and deal in an electric auto- 


ise, Secretary, 


matic hammer, a pipe hanger and two accessories. 

The New England Foundrymen’s Association held its annual 
\ugust outing Wednesday, August 9, at The Hummocks, Ham- 
ilton, R. L., with 170 members and friends in attendance. The 
arrangements were in charge of the Providence members. — L. 


M. Sherwin, Brown & Sharpe Mfg. Co., 
of the general committee. 


Was one of the members 


The Wire Goods Co., Worcester, Mass., has been merged 
with several other wire manufacturers, including the Cass- 
ady-Fairbank Co., Chicago, and the Andrews Wire & [ron 


Co., Rockford, Hh, and the new company will be known as 
the Washburn Co. This is the 1 
ported in the last few weeks 

The Mitchell Engineering Co., 
organized by RK. C. Mitchell and P 
hall bearing polishing and hutling 


were formerly with the Webste 


one ot biggest mergers re- 


has been 


Springfield, Ohi 
S. Schaefer, to manufacture 
lathes. Both of the 
& Perks Tool C 


organizers 
Springfield, 


Ohio, Mr. Mitchell having been factory manager and Mr 
Schaefer sales and advertising manager. 
Stark Belting & Rubber Co., 415 Third street, N. E., Canton 


Ohio, jobber of mill, factory and contractors’ supplies and _ spe- 
cialist in leather belt cleaning and rebuilding, has been adjudged 
hankrupt following the filing of an involuntary petition 


against 


the company. Leonard Miller has been appointed recelyvel The 
first creditors’ meeting was held in Canton on August 21 
The Allen-Morgan Engineering Co. has been organized as 


a partnership by David W. Allen, formerly associated with 
Edear E. Brasius, Pittsburgh, and Edward T. Morgan, who 
formerly handled sales in the Pittsburgh district the 
Chesapeaks Iron Works, Baltimore. The firm has opened 
offices in the State building, and will specialize in material 
handling equipment 

The Fitchburg Screen Plate Co., Fitchburg, Mass., manutac 
turer of paper mill specialties, has added a foundry to its plant. 

The North & Judd Mfg. Co.. New Britain, Conn., manufac- 


for 


turer of hardware products, recently held its annual meeting 
and elected otticers as follows: rf. < Noble, president . F M. 
Holmes, vice-president and treasurer; E. M. Wightman, vice- 


president and secretary; Samuel MeCutcheon, assistant sec- 


retary; F. J. Ward, assistant treasurer. F. S. Chamberlain was 
added to the board of directors. 
Fasy & Hannas Co., 5315 North Second street, Philadelphia, 


has been organized to deal in foundry supplies. The organizers 
are Joseph I. Fasy, formerly connected with the Liberty Suppiy 
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Ml 33 Positive Oil 


delive ry— 


in measured quanti’y ity. 
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LUNKENHEIMER 


CYLINDER 


| LUBRICATORS 


For Steam, Gas and Oil Engines, 
Pumps and Compressors 
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Deliver with precision the necessary quantity of oil 
for reducing frictional resistance to a minimum, effect- 
ing a saving of lubricant as well as insuring maximum 
service life of equipment. 


They are a material aid to efficiency in the produc- 
tion of power, safety in operation and economy in 
maintenance. 


There is a Lunkenheimer Lubricator of a type and 
size to meet your customer’s every need, affording you 
unlimited sales opportunities; and Lunkenheimer ad- 
vertising will assist you in developing these opportuni- 
ties into sales. 


A neat twenty-four page booklet, descriptive of the 
entire line, has been prepared for your special benefit. 
It is the tie between our advertising and your own sales 
work. Distributing these booklets to prospects will 
help to prove our oft repeated claim that it pays to 


CONCENTRATE ON LUNKENHEIMER PRODUCTS 








‘America’s Best since 1862” 











THE LUNKENHEIMER ¢e- 


—a" QUALITY" = 
ARGEST MANUFACTURERS 


OF 
HIGH’ GRADE — NEE aap SPECIALTIES 


HE WOR 
NEW YORK BOSTON 


CHICAGO CINCINNATI U S. A. tonvon 


EXPORT DEPT. 129-135 LAFAYETTE ST. NEW YORK 
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When writing to Advertisers please mention Mitt Supptigs. 
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Co. as vice-president, and John T. 
and treasurer of the Chestnut 
phia. Mr. Fasy was at one time identified with the 
Chaplet & Mig. Co., Inc., and the new 
some of that company’s products. A 
been purchased from the Liberty 

The New Haven branch of the American Society of 
cal Engineers, in) conjunction with the department of me- 
chanical engineering of Yale University, will hold) a second 
annual exhilit of machine tools and appliances in Mason lab- 


Hannas, formerly 


secretary 
Street Eneravine Co., 


Philadel- 
Philadelphia 
will handk 
has 


organization 
quantity of 
Supply Co 


stock 


Mechan- 


oratory, New Haven, Sept. 21 to 23.) “the committee in charge 
has extended about 150 invitations to manufacturers to exhibit. 
There will be no charge for exhibition space or for admission 
ce for visitors. The chairman of the exhibition committee is 
H. Kk. Westeott, 207 Orange street, New Haven, Conn 

The association of iron and steel eleetrical engineers will 
hold its sixteenth annual exhibit and convention September 11 
to 15 at the Cleveland public hall, Cleveland, Ohio. Phe exposi 
tion will be held on the first floor of the new public auditorium, 
and the technical sessions will be held in the lecture hall on 


the same floor. The annual banquet will be held on Thursday 
evening, September 14. During the convention a number of 
Cleveland manufacturing plants will he inspection }y 
sitors and special parties will le visiting the 
mills the vicinity 

Fred H. Rounds, founder and president of the Fred H 
Supply Co., Portland, Me., jobber of plumbing, 
and water supphes, dicd suddenly in his 
Thursday, August If Ele born in 


open fou 
organized tor 
SIC | 


Rounds 
heating, steam 
home in Portland on 
Baldwin, Me., 64 


was years 
ago, and graduated trom Westbrook Seminary in’ 1880, later 
takin: a COUTS( In Pe ughkeepsic business college H« began 
| 


his business career as a salesman for Haines, Jones & Cadbury 


Co., Philadelphia, and later he became associated with Henry C 


Weeden, Boston He went to Portland 12 and 


years ago was 
associated with C. M. and H. T. Plummer, later founding the 
company bearing his own name He is survived by one son and 


daughter 


One 


Ikdward S. Shepherd, president of Crerar, Adams & Co., 259 


I strect, jobbers of railway supplies, 


I* eric 
heme, 


Chicago, died at his 


6341 Sheridan road, on Monday, August 21. He was 77 


vears old and had been a resident of Chicago since 1865. He 
was with the purchasing department of the Hlinois Central rail- 
road until 1869, when he joined Crerar, Adams & Co. In 1877 


he was admitted to the 
elected president He<« 


firm as junior member and in 1890 was 
was a member of the \thletic 
\ssociation, the Union League Club, and the South Shore Coun- 
try Club, of Chicago. He is survived by his widow, one son, 
Fred Reed Shepherd, and one daughter, Julia Shepherd Gross- 
man. The funeral was held Thursday, August 24, from the 
residence, with interment in Rosehill cemetery, Chicago. 

\t the recent directors’ meeting of the Sharon 
Co., Sharon, Pa., the following 


Chicago 


Pressed Steel 


new directors were clected to 
succeed W. L. Ulmer, W. H. Watkins, L. L. Knox and W. J. 
Parker, who retired: L. B LeBel, Edward O. Peck, Harold G. 
Mosier, all of Cleveland, and A. E. Swan of Sharon, The fol- 
lowing officers were elected President, iH. W. Torney; vice- 
president, A, E. Swan; treasurer, T. A. Pierce; secretary, Harold 


(;. Mosier; assistant secretary, D. L 
and Josiah Kirby, EK. E. Slick, 


Santee; directors, the above 
\. M. Moreland, F. J. Lanahan, 
I}. G. Bassett. AR. MeGill, C. K. Strausbaugh, William Meln- 
tvre, G W. Short and P. Rk. Bachman. Messrs. LeBel and Peck, 
two of the new directors, are officers of the Cleveland Discount 
Co. Mr. Mosier is a prominent young Cleveland attorney. Mr. 
Swan has been vice-president of the company and continues in 


that capacity, 








SITUATIONS WANTED 


WANTED—Mr. Manufacturer—Are you looking for a 
reliable representative to locate in Middle West or on Pacific 








Coast? | am looking for just such an opportunity, hacked by 
several successful years’ experience handling jobbers and 
consuming trade. Have been with the present firm nine 
years Address No. 728, care MILL SUPPLIES, 537 S. 
Dearborn St., Chicago. 

WANTED—Practical engineer in his early forties, witl 
twenty years’ experience as a specialist in internal combus- 
tion engines and power transmission problems, desires to 
form a new connection, preferably as Chicago or West 
Coast representative for manufacturer selling through mill 
supply houses. He has a wide acquaintance with jobbers 
and dealers in all parts of the country, having been con- 
nected for several years with leading mill supply manufac- 
turers in handling dealer policies. Personal reasons for de- 
siring to make a change Best of references will bi fur 
nished. Address No. 730, care MILL SUPPLIES, 537 S. 


Dearborn St., Chicago. 


SALES REPRESENTATIVES WANTED 


WANTED—Young man to travel as representative 
long established firm) manufacturing mill supply and radio 
lines of equipment of highest quality. Must be hustler with 


for 





selling ability ane some knowledge of mechanical and elec- 
trical principles. Character references required. Write 
stating age, education, experience, and salary desired. Ad- 
dress No. 725, care MILL SUPPLIES, 537 S. Dearborn St., 


Chicago 


SALES REPRESENTATION WANTED 
WANTED—Sales 


representatives, specialists in railway, 


plantation, and factory equipment and supplies, iron and 
steel products, having very valuable selling experience and 
connections, would act as selling agents for manufacturers 
for New York territory and for export. Correspondence 
with manufacturers invited \ddress No. 731, care MILL 
SUPPLIES, 537 S. Dearborn St., Chicago 

FITTING BIN LABEL CARDS AND CARD HOLDERS 





How 
much 


Right. 
have on 
during certain periods of the past, and how much you may 
expect to sell during certain periods in the future. 
free booklets: 


to Buy 
stock you 


To buy 
hand, 


right, you must know 
how much you have 


how 
sold 


Send for 
“Perpetual Stock Inventories” and “How to 


Systematize the Store Room” and free samples of Stock 
Record Cards, Bin Tags and Card Holders for mill, mine, 
plumbing and auto supplies. Haddon Bin Label Co., Had- 


Heights, N 


don 








CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisements under heads of Wanted, For Sale, etc., 
will be published in this Department at a rate of 25 cents a line, each 
insertion. Count nine words to a line. 


SALESMEN WANTED 


WANTED--Salesmen to sell our high grade line of rawhide 
lace leather and cut lace. Good openings in Middle West and 
Western territories. Address No. 729, care MILL SUPPLIES. 
537 S. Dearborn St., Chicago. 


PICKER MAN WANTED 


WANTED—An experienced all around leather and raw- 
hide picker man to take charge of department. Splendid 
opportunity Address F. W. McLanathan & Son, I. O. Box 
705, Lawrence, Mass. 
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The PERFECTION 
Excelsior Can 


is made in three sizes to hold either one, 
While pri- 
made to hold excelsior, yet with 
results equally as good can be used for stor- 
ing clean rags and clean waste with the 
fullest confidence of your protection against 
fire. This is only one of the many items 
manufactured by us. Complete catalog with 
lists and discounts will gladly be mailed on 
request. 


Geo. W. Diener Mfg. Co. 


400-420 Monticello Ave., Chicago 


two or four bales of excelsior. 
marily 








O the man 
who is re- 
sponsible for results 
in the power plant, 
there is nothing that 
appeals to him more 
forcibly than a guar- 
antee of good valve 
service. 


°° ° ; 

The original price doesn’t cut much of 
a figure with him. It’s the service he is 
after and it’s on the basis of good service 
that the real value of a valve is determined. 
Williams Swing Check Valves are the long 
service kind and they meet the demands of the most 
critical engineers. 

Compared with some valves, they are better 
in design, better in quality, and yet they don’t cost 
any more. 

rT" . . 

They are heavy, compact, simple in con- 
struction and are guaranteed for 200 Ibs. pressure. 
In our design we eliminate two unnecessary nuts, 
which decreases the liability of leakage. 

In the Williams, you’ll find a liberal sized 
cap, which, when removed, permits of regrinding them 
easier and more quickly than any similar valve. 

In short, the Williams Swing Check Valve 
is the kind that appeals to the man who is looking 
for genuinely good service. 





Let us quote you prices 


The D. T. Williams Valve Company 


CINCINNATI, OHIO 
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TURNER—»f& 
TURRET 


One in the back gears. 





Another in the tap- 


ping reverse. 





Size used, No. 5 special! 
double. 


Courtesy of 
The Turner Machine 
Company 
Danbury, Conn, 


nothing 
essential to 


There is 
more 
the efficiency of a 
machine than a de- 
pendable friction 
clutch Use the 
Johnson and_ take 
no chances 


Double Cluteh in Nest of Bevel Gears 


Write for our Catalog D-R 
THE CARLYLE JOHNSON MACHINE CO. mancuester conn 














MYERS 


Self-Oiling 


Deep Well Working Heads 


Different in design, different in construction, they offer 
working heads. 


different pumping service from old type 
The elimination of exposed gears 
and other working parts. a positive 
self-lubricating system, — improved 
method of power application, in- 
creased capacity, are features of 
merit that compel 
the attention of 


anyone who is inter- 
sted in power pumping 






















equipment MYERS 

SELF-OILING POWER 

os Ss fo sh: 

Pt MPs : i mallow Other 

pumping have all the 

hove features : 1 Myers 

their successful opera- Products 

tion under many cona 

tions prove their re 

orth as economic Pumps 

pumpers of water or 
Every 
Purpose 
—_—_ 


Hay Tools 
Door Hangers 
omnes 


if you sure not 
already, aHequainted 
with Myers Self-Oil- 
ing Power Punips, 
ind desire informa- 
tion and literature 
Without obligation 
to purchase, write 
us for it. 


The 
F. E. MYERS & 
BRO. CO. 
Ashland, Ohio 
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When writing to Advertisers please mention MILL Suppties. 
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READY REFERENCE FOR 


Classified List of the Products of Advertisers 


*Member American Supply & Machinery Manufacturers’ Association. 
For Location of Advertisements see Alphabetical Index to Advertisers, 


ACCESSORIES, AUTOMOBILE 


Detroit Brass & Malleable Works. 
*General Asbestos & Rubber Co. 
*The Lunkenheimer Co. 

*The Wm. Powell Co. 


APRONS, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
ARBORS AND MANDRELS 

Mfg. Co. 

ASBESTOS MATERIALS 
Asbestos & Rubber 
BABBITT 
Johnson Bronze 


The Whitman & jarnes 


*General Co. 
LINED BEARINGS 
Company 

BABBITT METALS 
*Dodge Sales & Engineering Co. 


*W. A. Jones Foundry & Machine Co. 
*The Medart Company 


BALLS, STEEL, BRASS, BRONZE, ALUMI- 
NUM, MONEL AND BELL METAL, 
SOLID AND HOLLOW 

Hoover Stee! Ball Co. 


BARRELS, TUMBLING 
*Royersford Foundry & Machine Co, 
BEARINGS, BRONZE 


Johnson Bronze Company 
*Sherwood Manufacturing Co. 


BEARINGS, ROLLER 
*“The Reeves’’—Reeves Pulley Co. 
*Royersford Foundry & Machine Co, 
BEARINGS, SHAFT 
Arguto Oilless Bearing Co 
*Bond Foundry & Machine Co. 


*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co. 


*The Medart Company 
*Royersford Foundry & Machine Co. 
*T. B. Wood's Sons Co. 
BELT DRESSING 

*“Beltex’’—Chicago Belting Co. 
“Canto te x" » © Atkins & Co., Ine. 
*Chicago Rawhide Mfg. Co. 
Gandy Belting Co., The 
Joseph Dixon Crucible Co. 
*Jobbers Mfg. Co. 
*Chas. A. Schieren Co. 

BELT FASTENERS 
*Flexible Steel Lacing Co. 

BELT LACINGS, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
*“Cocheco”’—I, B. Williams & Sons. 
BELT LACINGS, METALLIC 

*Flexible Steel Lacing Co. 

BELT TIGHTENERS 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
°*T. B. Wood’s Sons Co. 

BELTING, BALATA 
*Victor Balata & Textile Belting Co. 


BELTING, CANVAS STITCHED 
“Gandy’'’—The Gandy Belting Co. 
*Victor Balata & Textile Belting Co. 

BELTING, CONVEYOR 
Gandy Belting Co. 
*The B. F. Goodrich Co. 
New York Belting & Packing Co. 
Stanley Belting Corporation 
*Victor Balata & Textile Belting Co. 
BELTING, COTTON, SOLID WOVEN 
Stanley Belting Corporation 
*Victor Balata & Textile Belting Co. 
BELTING, IMPREGNATED, BLACK 
Gandy Belting Company 


BELTING, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
*Chas. A. Schieren Co. 
®“Shield’’—McCauley Belting Co. 





MULL, SUPPLIES 


SD 


BELTING, ROUND 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
*New York Leather Belting Co. 
*Chas. A. Schieren Co. 
*I. B. Williams & Sons. 
BELTING, RUBBER 
*Diamond Rubber Co., Inc. 
*New York Belting & Packing Co. 
BELTING, THRESHER 
Gandy Belting Co. 
*New York Belting & Packing Co. 
*I. B. Williams & Son. 

*Victor Balata & Textile Belting Co. 
BELTING, TRACTOR 
Balata & Textile Belting Co. 
BELTING, TWISTED 

*Chicago Rawhide Mfg. Co. 
BELTING, WATERPROOF 

*Chicago Belting Co. 

*Chicago Rawhide Mfg. Co. 

Gandy Belting Company 

*Marine’’—McCauley Belting Co. 

*Chas. A. Schieren Co. 

*I. B. Williams & Sons. 

*Victor Balata & Textile Belting Co. 
BELTS, WELL DRILLING 

*Victor Balata & Textile Belting Co. 

BENCHES (WORK) JEWELERS 


Leiman Bros 


*Victor 


BENCH LEGS 
*w. A. Jones Foundry & Machine Co. 
*Standard Pressed Steel Co. 
BENCH STOPS 
Chas Morrill. 
BENDERS, PIPE 
*M. B. Skinner Co. 
BITS, AUGER, AND EXPANSIVE 
°E, C. Atkins & Co., Inc 
“Pexto’’—The Peck, Stow & Wilcox Co, 
The Whitman & Barnes Mfg. 
BLOCKS, CHAIN 
*Wright Mfg. Co. 


BLOCKS, PILLOW 
*Bond Foundry & Machine Co. 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co, 
*The Medart Company 
The Carlyle Johnson Machine Co. 
*Royersford Foundry & Machine Co. 
*Standard Pressed Steel Co. 
*T. B. Wood's Sons Co. 
BLOWERS 
*Champion Blower & Forge Co. 
Leiman Bros 
BLOWERS, FLUE 
*Sherwood Manufacturing Co. 
BLOWERS, SANDBLAST 


Bros 


Co, 


Leiman 


BOARDS, FRICTION, GASKET, ETC. 


Cc, B. Hewitt & Bros., Inc. 
BOLT CUTTERS 
°*H. K. Porter—‘Easy,” ‘New Easy,” ‘“‘Allen- 


Randall.” 
BOLTS, CONNECTING ROD 
*Ferry Cap and Set Screw Co. 
BOLTS, KING 
*Ferry Cap and Set Screw Co. 
BOLTS, NUTS AND SCREWS 
*The National Acme Company. 
*Standard Pressed Steel Co. 
BOLTS, SPRING 
*Ferry Cap and Set Screw Co. 
BRACES, BIT 
*E. C. Atkins & Co., Inc. 
“Pexto’’—The Peck, Stow & Wilcox Co. 
BRACKETS, WALL 
*Bond Foundry & Machine Co. 
*wWw. A. Jones Foundry & Machine Co. 
*The Medart Company 
BRAKE LINING 
Asbestos & Rubber Co. 
BRASS GOODS, STEAM 
*American Injector Co. 
Crane Co. 
Detroit Brass & Malleable Works. 
*The Lunkenheimer Co. 
*McRae & Roberts Co. 
*Sherwood Manufacturing Co. 


*General 


BUYERS 


BRONZE BUSHINGS AND BARS 
Johnson Bronze Company 
*Sherwood Manufacturing Co. 
BROOMS, FACTORY, WAREHOUSE AND 
RAILROAD 
*Indianapolis Brush & Broom Mfg. Co. 


Long Island Broom Works 
BROOMS, STREET AND PLATFORM 
Long Island Broom Works 


BRUSHES, BENCH, FLOOR, ETC. 
*Indianapolis Brush & Broom Co. 


Long Island Broom Works 
BRUSHES, PAINT 
Long Island Broom Works 


BUCKETS, ELEVATOR 
W. H. Caldwell & Son Co. 
*W. A. Jones Fdy. & Machine Co. 
“Salem’’—Mullins Body Corporation 


BUILDERS’ HARDWARE 





ee 


Peck, Stow & Wilcox Co. } 
CABINETS, TOOL : 
The Whitman & Barnes Mfg. Co. } 
, 
CANS, EXCELSIOR : 
Geo. W. Diener Mfg. Co t 
Miller-Peerless Mfg. Co : 
8 
CANS, OILY WASTE 
Geo, W. Diener Mfg. Co. 
Miller-Peerless Mfg. Co 
CANS, SAFETY, GASOLINE 
Geo. W. Diener Mfg. Co. 
Miller-Peerless Mfg. Co 
CAR-MOVERS 
*Appleton Car-Moving Co. 
CARS, INDUSTRIAL 


H. D. Conkey & Company. 
CARTS, CONCRETE 
Akron Barrow Co. 
CASING, WELL 
National Tube Co. 


CASTINGS, BRASs, 
A 


The 


BRONZE AND 
LUMINUM 
*Sherweod Manufacturing Company 
CASTERS, TRUCK 
*Bond Foundry & Machine Co. 
CASTINGS, GRAY AND MALLEABLE 
Detroit Brass & Malleable Works, 
Illinois Malleable Iron Co. 
*Sherwood Manufacturing Co. 
CATALOGS, SUPPLY HOUSE 
Cuneo-Henneberry Service Co. 
*R. R. Donnelley & Sons Co. 
*Wynkoop Hallenbeck Crawford Co. 
CEMENT, LEATHER BELT 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
*Cocheco—i, B. Williams & Sons. 
*Chas. A. Schieren Co. 
CHAIN BELTS 
H. W. Caldwell & Son Co. 
*w. A. Jones Foundry & Machine Co. 
CHISELS, CARPENTERS’ 
“Pexto”’—The Peck, Stowe & Wilcox Co. 
CHUCKS, DRILL 
*Skinner Chuck Company 
CHUCKS, LATHE 
*Skinner Chuck Company 
*“Sweetiand’—The Hoggson & Pettis Mfg. Ce. 
CLAMPS, BELT 
*The Hoggson & Pettis Mfg. Co. 
*T. B. Wood's Sons Co. 
CLAMPS, “C” 
Machinists’ and Toolmakers’ 
*Armstrong Bros, Tool Co. 
CLAMPS, PIPE AND PIPE JOINT 








ae on PLEIN LD IEE LOE 


*M. B. Skinner & Co. 
CLEANERS, CLOSET BOWL 
Hercules Chemical Co., Inc, 
CLEANERS, SEWER AND DRAIN PIPE, 


CHEMICAL 
Hercules Chemical Co., Ine. : 
CLEANERS, SEWER AND DRAIN PIPE, ; 
MECHANICAL 


"i y 

“Sterling’—Chas. Bond & Co., Philadelphia *The Wm. Powell Co. Hercules Chemical Co., Inc. 4 
*I. B. Williams & Sons. *Sterling & Skinner Mfg. Co. CLIPPERS, BOLT 

BELTING, LINK *The D. T. Williams Valve Co. *H. K. Porter. ; 

H. W. Caldwell & Son Co. BRONZE CLOSETS, FROST PROOF 4 

*Chas. A. Schieren Co. Johnson Bronze Company Jos. A. Vogel Co. i 

- _ , ed 
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CLUTCHES, FRICTION 
*Bond Foundry & Machine Co. 
H. W. Caldwell & Sons Co. 
Chicago Pulley & Shafting Co. 


*Dodge Sales & Engineering Co. 
Edgemont Machine Co., The 
*T he 


Hill Clutch Co. 















































***Lemley”—W. A. Jones Fdy. & Mach. Co. 
*The Medart Company 
Pyott Foundry Co 
> Moore & White Co. 
he Reeves’’—Reeves Pulley Co. 
B. Wood’s Sons Co. 
COCKS, AIR 
*American Injector Co. 
Crane Co. 
Detroit Brass & Malleable Works. 
*The Lunkenheimer Co, 
*McRae & Roberts Co. 
*The Wm. Powell Co. 
*The Sterling & Skinner Mfg. Co. 
*The D. T. Williams Valve Co. 
COCKS, BALL 
*Detroit Lubricator Co. 
*McRae & Roberts Co, 
> Sterling Skinner Mfg. Co. 
COCKS, CORPORATION 
Crane ¢ 
*T} Ll. entie ! cl Lo, 
a W Powell Co 
COCKS, GAUGE 
*American Injector Co. 
Crane Co 
bDetro Brass & Malleable Works 
*Jenkins Bros 
*The Lunkenheimer Co 
**Ohio TI Ohio Bras Co 
*7 W Powell Co 
*Sherwood Manufacturing (¢ pany. 
*The D. T. Williams Valve Co 
COCKS, STEAM AND SERVICE 
Detroit Brass & Malleable Works. 
TI Lunkenheimer Co 
*McRae & Roberts Co 
Wm. Powell Co, 
ulworth Mfg. Co. 
D>. T. Williams Valve Co 
COLLARS, SHAFT 
*Bond Foundry & Machine Co 
Chicago Pulley & Shafting Co 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co 
e\W A. Jones Foundry & Machine Co 
Medart Company 
ersford Foundry & Machine Co. 
ird Pressed Steel Co. 
B. Woods’ Sons Co 
COMPOUND, PIPE JOINT 
Joseph Dixon Crucible Co 
Superior Flake Graphite Co. 
COPPERsS, SOLDERING 
hicago Solder Co. 
COUNTER BOARD 
I | tt & Bros., In 
COUNTERBORES 
n & Barnes Mfg. C 
COUNTERSHAFTS 
*T. B. Woods’ Sons Co 
COUNTERSHAFTS, SMALL 
Birk Machine Works. 
COUNTERSINKS 
T Whitman & Barnes Mfg. Co 
COUPLINGS, HOSE 
Schlangen Bros. Co. 
COUPLINGS, MOTOR 
Machine Works. 
Foundry & Machine Co 
Jones Foundry & Machine Co. 
COUPLINGS, SHAFT 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co 
*w. A. Jones Foundry & Machine Co. 
*The Hill Clutch Co. 
*The Medart Company 
*Royersford Foundry & Machine Co. 
gjond Foundry & Machine Co. 
andard Pressed Steel Co. 
B. Woods’ Sons Co. 
COUPLINGS, SHAFT, FLEXIBLE 
Firkle Machine Works 
*Bond Foundry & Machine Co 
*Ww. A. Jones Foundry & Machine Co 
*T. B. Woods’ Sons Co. 


COUPLINGS, SHAFT, FRICTION CUT-OFF 
The Machine 


Carlyle-Johnson Co. 
Hill Clutch Co. 
A. Jones Foundry 


*The Medart Company 





& Machine Co. 


*T. B. Woods’ Sons Co. 
CRANES, HAND POWER AND ELECTRIC 
H. D. Conkey & Company 

CUP LEATHERS 


*Chicago 
*Chicago 


Belting Co 
Rawhide Mfg. Co. 








CUPs, OLL, AND GREASE 
Injector Co 





*American 
Crane Co. 
*Detroit Lubricator Co. 
Lunkenheimer Co. 
Wm. Powell Co. 
*Sherwood Manufacturing 
*D. T. Williams Valve Co. 
CUPs, PRIMING 
*The Lunkenheimer Co. 
CUTTERS, BOLT, 
°*H. K. Porter. 
CUTTERS, GASKET AND WASHER 
*M. B. Skinner Co 
CUTTERS, PIPE 
*Toledo Threading Machine 
CUTTERS, STORAGE 
*H. K. Porter. 


CUTTING DIES FOR LEATHER, PAPER AND 
CLOTH 


Company. 


RIVET AND WIKRE 


Co. 


BATTERY 





*The Hoggson & Pettis Mfg. Co 
CYLINDERS, WATER, AIR OR GAS 
National Tube Co 


CYLINDERS, WATER, BRASS AND BRASS 
LINED 
F. E. Myers & Bro. Co 
DIES, BOLT THREADING 
*The National Acme Company 
DIES, BRASS AND STEEL, LETTERING AND 
PRINTING 






*The Hoggson & Pettis Mfg. Co. 
DIES, PIPE THREADING 
The Oster Mfg. Co 
*Toledo Pipe Threading Machine Co 
DOGS, LATHE 


*Armstrong Bros. Tool Co 
DRIFTS, DRILL 
I W in & Barnes Mfg. Co. 
DRILLING POSTS 
*Armstrong Bros. Tool Co. 
DRILL STANDS 
rhe Whitman & Barnes Mfg. Co. 
DRILLS, BREAST 
Pexto The Peck, Stow & Wiicox Co 
DRILLS, CARBON 
I Whitman & Barnes Mfg. Co. 
DRILLS, CENTER 
ey Whitman & Barnes Mfg. Co. 
DRILLS, ELECTRIC 
*Jas. Clark, J1 etrie Co. 





Knight Engineering & Sales Co. 
*U. S. Electrical Tool Co 
DRILLS, HIGH SPEED 
Th Whitman & Barnes Mfg 
DRILLS, POST 
*Champion Blower & Forge Co. 
The Crescent Machine Co. 
DRILLS, RATCHET 
nstrong Bros. Tool Co. 
The Peck, Stow & Wilcox Co. 
1itman & Barnes Mfg. 
DRILLS, TWIST 
Barnes Mfg. Co. 
DRIVES, POWER 





*Whitman & 


*The Toledo Pipe Threading Machine Co, 
DRUMs, CAST IRON 
*w. A, Jones Foundry & Machine Ce. 


*The Medart Company 


eT b. oods’ Sons Co. 

DRUMS, STEEL RIM 
*The Medart Company. 

EJECTORS 

*American Injector Co. 
*Sherwood Manufacturing Company. 

ELIMINATORS, OIL 
*The D. T. Williams Valve Co. 


ENGINE AND BOILER FITTINGS 
*Americon Injector Co. 
Crane Co. 


*The Lunkenheimer Co. 
*McRae & Roberts Co. 


The Pickering Governor Co. 
*The Wm. Powell Co. 
*Sherwood Manufacturing Co, 
*pD. T. Williams Valve Co. 


ENGINES, HOISTING 
Fitler & Todd 
EXPANDERS, TUBE 
('o 


Co. 


\ x Mfg 
EXTINGUISHERS, FIRE 
Geo. W. Diener Mfg. Co 
Pyrene Mfg. Co 
FASTENERS, BELT 
*Flexible Steel Lacing Co. 
FEED WATER SOFTENER AND PURIFIER 





*Dbodge Sales & Engineering Co. 
FILES 
*American Swiss File & Tool Co. (Precision, 


diemakers’, toolmakers’, jewelers’, machin- 


ists 


*Delta File Wor ks. 





FIRE FIGHTING DEVICES—UNDEK- 

WRITERS’ APPROVED 

Geo. W. Diener Mfg. Co 

Pyrene Mfg. Co 

FIRE PREVENTION EQUIPMENT—UNDER- 
WRITERS’ APPROVED 

Geo. W. Diener Mfg. Co 

FITTINGS, GAS FIXTURE 
Detroit Brass & Malleable Works, 
FITTINGS, PIPE, MALLEABLE 
Crane Co. 
Detroit Brass & Malleable Works. 


Illinois Malleable 
*Walworth Mfg. 


FLOOR STANDS 


Iron Co. 


Co. 


*Bond Foundry & Machine Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
*T. B. Woods’ Sons Co. 
FLUX, SOLDERING, ACID, PASTE, ROSIN 
AND STEARINE 
Chicago Solder Co. 
PLY WHEELS, CAST IRON 
*Dodge Sales & Engineering Co. 
*The Lill Clutch Co 
*\W. A. Jones Foundry & Machine Co. 
*The Medart Company 
Pyott Foundry Co 
*T. B. Woods' Sons Co 
FORGES, BLACKSMITH 
‘Champion Blower & Forge Co. 
FORGES, RIVET 
*Champion Blower & Forge Co. 
FRAMES, WALL 
*Bond Foundry & Machine Co 
*lbodge Sales & Engineering Co 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
*Valley tron Works 
*T, B. Woods’ Sons Co. 
FRICTION BOARD 
( B. Hewitt & Bros Ine 


FRICTION CLUTCHES 
(See “Clutches, Friction’’) 

PRICTIONS, PAPER COMPOSITION 

Composition Wood Products Co. 
FURNACES, SOLDERING 
Diener Mig. Co. 

GAGES, WATER 
*American Injector 
(rane Co, 
letroit Brass & Malleable 
*bDetroit Lubricator Co, 
*The Lunkenheimer 


Co. 
Works. 


Co 





*MeRae & Roberts Co. 
*The Ohio Brass Co. 
*The Penn Engineering Co. 
*The Wm. Powell Co 
*Sterling & Skinner Mfg. Co. } 
GASKET BOARD 
(. B. Hewitt & Bros., Ine 
GASKETS 
*General Asbestos & Rubber Ce. 
*Jenkins Bros 
*New York Belting & Packing Co. 
GEARS 
H, W. Caldwell & Son Co. 
*lodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co. 2 
*The Medart Company 7 
GEARS, RAWHIDE j 
*Chicago Rawhide Mfg. Co. 
*W. A, Jones Foundry & Machine Co. 
GLASSES, GAUGE 
*The Libbey Glass Mfg. Co. 
GLUE 
( B. Hewitt & Bros., In¢ 
GOVERNORS, FOR STEAM AND GASOLINE 
ENGINES 
The Pickering Governor Co., Portland, Conn. 
GRAPHITE FOR ALL PURPOSES 
Joseph Dixon Crucible Co. ; 
Superior Flake Graphite Co. ; 
GREASE, LUBRICATING i 
Adam Cook’s Sons. i 
Joseph Dixon Crucible Co. ' 
*Koyversford Foundry & Machine Co. | 


Superior Flake Graphite Co. : 
GRINDERS, ELECTRIC : 
*Jas. Clark, Jr. Electric Co, 
*U. S. Electrical Tool Co. 
GRINDERS, POWER 
H. D. Conkey & Company. 
GRINDERS, TOOL, HAND 

Modern Grinder Mfg. 

GRINDERS, TOOL, ROLLER BEARING 
*Chicago Pulley & Shafting Co. 
GUARDS, ELECTRIC LAMP 
Steel Lacing Co. 
GUNS, OIL AND GREASE 
*Royersford Foundry & Machine Co. 


Co. 


*Flexible 


When writing to Advertisers please mention MILL. Supp.igs. 















































have swivels that 


“Grip Like a Grizzly’ 





swivel 


Here's a 
base that sets as 
rigid as the vise 


jaws themselves, 
because the grip 
distributed 
evenly around the 


is 


base. Tightening 
Wedge “C” with 
Bolt “‘F’’ expands 
Ring “B" against 
Base “A”. That 
gives you 360 


friction grip that 
HAS TO HOLD. 


This is of 
many good things 
for your mén to 
know when sell- 
ing Parker Vises. 
Write for new 
catalog 57-M. 


The Chas. Parker Co. 


one 














Qs 
\ Master Vise Makers 
Meriden, Conn., 
Oo. oa. 


























Increase Your Income and 


Build Customer Good Will 
by Selling 


P**RACINE”’ 
HIGH SPEED 
METAL CUTTING 
MACHINES 


Write for Catalog 


i and Prices 
Racine Tool & Machine Co., Racine, Wis. 










“Racine” 
Junior 
Patented 

July 15, 1909, 

and Feb 24, 

1914 























AVOIDS TEARING up 
the FLOORS and LAWNS 


You Can Always Rely on 


HERCULES 


because it gets right to work 
and quickly clears stoppages in 
drain pipes and sewers. 


Send for Sample Can at Once. 


Hercules Chemical Co., Inc. 
440 Washington St., New York 


— ie Distributors 
W. Cunningham & Hill, Ltd., 
269 Richmond St., Toronto, Ont. 
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CHCATO SOLDER Te y 


y 
6 ry 
“icaco¥Y i 


| These Whose Liveliieed 
\ Depends Upon the Daily 
\ Use of Solder— 


— naturally turn towards that com- 

modity which tends to improve their \ 

working facilities. \ 
\| 
I 


( The live dealer shows them Kester 






Acid-Core Wire Solder and explains —_// 
how the self-fluxing feature will y 
save them hours of valuable time 7 

gduring a week—and how, with less 
effort, more and cleaner work can be 
produced. 

Sell a man Kester Solder once, and 
you'll always sell him—not only 
Kester, but also numerous other 
items. 

Dealers handling Kester Solder make 
clean, quick, accurate and profitable 
sales. 

Mechanics look for dealers who con- 
tribute towards the improvement of 
their working facilities. Are you that 
dealer in your community? 


KESTER 


cAcid Gre WIRE SOLDER. 

















) 
i) ° 


Manufactured by the 


CHICAGO SOLDER CO. 


Direct Factory Representatives 


Louis J. Ziesel Co. 
216 Market St. 
San Francisco, Calif. 


Tn 


MS-9-22 
CHICAGO SOLDER = 
COMPANY 4215 Wrightwood Ave., Chicago, III. 
Please send m-. a sample of Kester Acid-Core Solder, no charges, 
postage prepaid. 


Faucette-Huston Co. 
Chattanooga, Tenn. 


uM 







SS 


Name 












Address 


Supply House Pane hora 
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Wun, aQauyppraire 
ASB CUE bos 
HAMMERS, HAND MACHINERY CLUTCHES 
“Pexto"—The Peck, Stow & Wilcov Co] The Carlyle Johnson Machine Co. 
The Warren Tool & Forge Co *Dodge Sales & bLuyineering Co 
HANGERS, DOOR oo a a Co., Ine, 
“ - : 2 it ill Clutch Co 
Fr, E. Myers & Bro. Co *T, B. Wood's Sons Co. 
a _ HANGERS, PIPE MACHINERY, COAL HANDLING 
Ball Joint The Penn Engineering Co, e . ‘er : : 
amen atheite Dodge Sales & Engineering Co. 
eieeist Saliaie oo . "a : e MACHINERY CONVEYING AND ELEVATING 
Jond ound & Machine o. . - . 
‘Chicago Pulles & sti cebhiner Pte ott H,. ¢ aldwell & Son Co. 
*Dodge Sales & Engineering Co spodse Salcs Engineering Co. 
*The Hi Clutch m . he Hill Clutch Co. 
WOE ak meena paises ag Ndnchine Co: *W. A. Jones Foundry & Machine Co. 
*The Medart Company MACHINES, GRINDING AND POLISHING 
*Royersford Foundry & Machine Coe. *Jas. Clark, Jr. Electric Co. 
= _ a = —_ Ste el Co *Royersford Foundry & Machine Co. 
2 asians —— = MACHINES, MARKING 
Paes anetae ee ~iga *The Hoggson & Pettis Mfg. Co. 
ne aa MACHINES, PIPE CUTTING AND 
: : . THREADING 
Pext rhe Peck, Stow & Wilcox Co, The Oster Mfg. Co. 
HOISTS, CHAIN *Toledo Pipe Threading Machine Co. 
*Wright Mfg. Co MACHINES, PUNCHING AND SHEARING 
HOISTS, ELECTRIC *Royerstord Foundry & Machine Co. 
H . Conkey & Company MACHINES, SHEET METAL WORKING 
HOLDERS, TOOL Peck, Stow & Wilcox Co. 
vAvinatvoua Cds Sant Ce MACHINES, WOOD BORING 
HOOKS, BELT AJax Mig. Co: 
*Flexible Steel Lacing Co MACHINERY, WOODWORKING 
. wares *The Crescent Machine Co. 
7 =" wage FITTINGS Somers, Fitler & Todd Co 
schiange sros oO 
MALLETS AN . AW 
HOSE, COTTON ae . AND HAMMERS, RAWHIDE 
Sriemedit Webher Co an Chicago Rawhide Mfg. Co. 
*New Yor Belting & Packing Co MATS AND MATTING, RUBBER 
s : a *Diamond Rubbe Cc Ine 
HOSE, FIRE 7 ‘ gash 
a eee re *New York Belting & Packing Co. 
k Belting & Packing Co MERCHANDISE CONVEYORS 
HOSE, RUBBER F. E. Myers & Bro. Co. 
Rubber Co., Ine , METAL, BEARING 
ting & Packing Co * Dodge Sales & Engineering Co. 
HOSE, STEAM *The Medart Company 
‘Di né@ Rubber Co... tac *Reeves Puiley Co. 
*New York Belting & Packing Co MILE BRONZE 
HYDRAULIC LEATHER Johnson Bronze Company 
°C <awhide fg ™ Uy . r EAT 
ee _ tracer _ Co MILL* LEATHERS, ALL KINDS 
aoe : Chas. Bond Co., Philadelphia. 
INJECTORS *Chicago Belting Co. facia 
*Ar erican Injector Co *The Chicago Rawhide Mfg. Co. 
Bid, e Lunkenheimer Co *Chas. A. Schieren Co. 
a. a fee ee MILL SUPPLIES 
INSULATING BOARD omers, Fitler & Todd Co 
( I HH tt & Bros In MILL SUPPLY CATALOGS 
KNIVES, MACHINE P yune o- Henne be rry Service Co 
reas ; ; R, R. Donnelley & Sons Co. 
I « oO ne *Wynkoop, Hallenbeck Crawford Co. 
LACE LEATHER - 
Poe a ogy MOTORS, AUTOMOBILE 
5 “e a *Reeves Pulley Co 
*/ go | vhide Mfg. Co , ° 
*N Ye Leather Belting Co MOT . 
sh se! gg . rORS AND DYNAMOS 
“| BW ams & Sons *Jas. Clark, Jr. Electric Co 
LACING, BELT, METALLIC MOVERS, CAR 
+) Steel Lacing Co *Appleton Car-Mover Co. 
LAMP GUARDS MULE STANDS 
*Flexible Steel Lacing Co = Foundry & Machine Co. 
PSP oS 3 yodge Sales & Engineering Co 
LEATHER BELTING *W. A. Jones Foundry & Machine Co. 
(See Belting, Leather.’’) *The Medart Company 
LATHES, SPEED *T. B. Wood's Sons Co, 
Leiman Bros. NAIL PULLERS 
LEAD BURNING EQUIPMENT Chas. Morrill 
Torchweld Equipment Co NAME PLATES 
Oxwe Acetylene Co *The Hoggson & Pettis Mfg. Co 
LEATHER BOARD NOZZLES, HOSE 
( B. Hewitt & Bros., In Schlangen Bros. Co. 
LEATHER SPECIALTIES NUTS AND SCREWS 
sChicago 3 ng Co. *The National Acme Co. 
Chicago Ra hide Mfg. oO. NUTS, THUMB 
a a HAND Victor Products Corp. 

1 ag 2e€iUl 4 Oo, a Pol ? fo . + 
Ghieane Rawiiie ite. On. OIL WELL ACCESSORIES 
LEGS, BENCH *The Wm. Powell Co 

*W. A. Jones Foundry & Machine Co. berenap= DEVICES 
*Standard Pressed Steel Co. *American Injector Co. 

LETTERS AND FIGURES, STEEL gece sia ’ 
*The Hoggson & Pettis Mfg. Co. pid edehachiae Manufacturing Company 

J a a The D. T. Williams Valve Co. 
LIQUID SOAP DISPENSERS *The Wm. Powell Co. 
Chas. Morrill PACKING, AMMONIA 
LUBRICANTS, BALL & ROLLER BEARING ‘*)I)jamond Rubber Co., Inc. 
*Royersford Foundry & Machine Co. Goodsell Packing Co, 
LUBRICATORS *New York Belting & Packing Co. 
*American Injector Co. PACKING, HYDRAULIC 
ons ee Se Co. *Chicago Rawhide Mfg. Co. 
ie Lunke 1eimer o. *Piamond Rubbe Co < 
*McRae & Roberts Co anneal pabenien & Rubber Co. 
ane Picker ing Governor Co Goodsell Packing Co. 
acl -  Preeate bl ies *New York Belting & Packing Co. 
sherwoor Mie a 1g npe r . 
ae ee ee eo ae PACKING, LEATHER 
The D. T. Williams Valv o. 
ee ae *Chicago Belting Co. 
MACHINE TOOLS *Chicago Rawhide Mfg. Co. 

Somers, Fitler & Todd Co *Chas. A. Schieren Co. 


Seer rane 


PACKING, PISTON 
*Diamond Rubber Co., Ine. 
*General Asbestos & Rubber Co, 
Goodsell Packing Co. 
PACKING, RING 
*Diamond Rubber Co., Inc. 
*General Asbestos & Rubber Co. 
Goodsell Packing Co, 
*New York Belting & Packing Co. 
PACKING, RUBBER 
*Diamond Rubber Co,, Inc. 
*General Asbestos & Rubber Co. 
*New York Belting & Packing Co, 
PACKING, SHEET 
*Diamond Rubber Co., Inc. 
*General Asbestos & Rubber Co. 
*“Jenkins '96'’'—Jenkins Bros. 
*New York Belting & Packing Co, 
PACKING, VALVE STEM 
iamond Rubber Co., Ine. 
*General Asbestos & Rubber Co. 
*New York Belting & Packing Co. 
PAINT, SEILICA-GRAPHITE 
Joseph Dixon Crucible Co. 
Superior Flake Graphite Co. 
PAPER 
«. B. Hewitt & Bros., Inc 
PASTE, SOLDERING 
Chicago Solder Co. 
PEGS OR PINS, RAWHIDE 
*Chicago Rawhide Mfg. Co. 
PICKS 
The Warren Tool & Forge Co. 
PIPE CLAMPS 
*M. B. Skinner Co. ‘Emergency” 
PIPE SADDLES 
*M. B. Skinner Co. “Skinner” 
PIPE THREADING TOOLS 
Crane Co, 
*Toledo Pipe Threading Machine Co. 
PIPE, STEEL 
National Tube Co. 
Crane Co. 
PIPE, WROUGHT IRON 






Crane Co. 
Somers, Fitler & Todd Co. 

PLATES, BASE 
*Bond Foundry & Machine Co. 
*Dodge Sales & Engineering Co. 

PLATES, FLOOR AND CEILING 
Crane Co. 
The Penn Engineering Co. 
PLIERS 
The Peck, Stow & Wilcox Co. 
PLUGS, BRASS AND FUSIBLE 
*American Injector Co, 
*The Wm. Powell Co. 
*Sherwood Manufacturing Company 
*The D. T. Williams Valve Co, 
POLES, TUBULAR STEEL 
National Tube Company 
POWER TRANSMISSION APPLIANCES 

*Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
Edgemont Machine Co., The 
The Carlyle Johnson Machine Co. 
*The Hill Clutch Co. 
*w. A. Jones Foundry & Machine Co. 
*The Medart Company 
*The Moore & White Co, 
Pyott Foundry Co, 
*hRoyersford Foundry & Machine Co. 
*Standard Pressed Steel Co. 
*T. B. Wood's Sons Co, 

PRESS BOARD 
Cc. B. Hewitt & Bros., Inc. 


PRESSES (DRILL) JEWELERS’ SENSITIVE 
Leiman Bros, 
PRESSES, DRILL AND FOOT 
*Royersford Foundry & Machine Co, 
PRESSES, PAPER BALING 
Somers, Fitler & Todd Co, 
PRINTERS AND BINDERS 
Cuneo-Henneberry Service Co, R 
*R. R. Donnelley & Sons Co. 
*Wynkoop Hallenbeck Crawford Co. 


PROTECTORS, ELECTRIC LAMP 

*Flexible Steel Lacing Co, 
PRUNING SHEARS 

“Pexto”’—Peck, Stow & Wilcox Co. 
PULLEY BUSHINGS 

Arguto Oilless Bearing Co. 
PULLEY COVERING 

*Chicago Rawhide Mfg. Co. 
PULLEYS, CAST IRON 

Birkle Machine Works. 

*Bond Foundry & Machine Co. 


*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
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ONE-HAND-Y Picttrc 





Weizht, 3 lbs. 
Capacity, 14 in. 
Westinghouse Motor 


You’re in Luck With a 
ONE-HAND-Y 


This is the opinion of thousands of satisfied 
users of this sturdy and remarkable little One- 
Hand-Y Electric Drill—that bores holes so 
quickly, easily and accurately in wood or metal 
and without tiring the operator. 


Runs on direct or alternating current at 900 
R.P.M. It is a compact, serviceable electric 
drill for light work—saves time and labor— 
and sells at a very reasonable price. Write 
direct to 


Knight Engineering & Sales Company 
30 W. Walton Place, Chicago 210 W. Seventh St., Los Angeles 


When You Want 
Good Packings, 
Buy Goodsell Brands 





Flexible All-metal Packing 


Goodsell’s ‘‘98’’ Stitched 
Goodsell’s ‘‘Dollar’’? Packing 
Goodsell’s Rubber Back Flax 
Goodsell’s Polar Ammonia 


‘THe reputation that our products enjoy is the 
result of over forty years of manufacturing qual- 
ity packings. We have a packing for every purpose. 
Jobbers everywhere now sell Metalpac and Goodsell 
brands because their customers demand the best. 


Samples and Literature 
on request. 


Goodsell Packing Co., Inc. 


Maywood, Ill. 
Suburb of Chicago 























Most Plumbers and Fitters Know Them as the 


‘“Dependable’’ 
Brass Goods 


and 
Malleable 
Fittings 


Not only through constant ad- 
vertising in trade papers but by 
30 years of actual experience 
with them. They are recognized 
by this trade mark. 


oN 7, 
; Sold 


Through Jobbers 





DETROIT BRASS & MALLEABLE WORKS 


Formerly Detroit Valve & Fittings and Detroit Brass Works 
Holden and Greenwood Ave., Detroit, Mich. 
N. Y¥. Office (Metropolitan District Only) 66 Cliff St. 

H, ROMEYN SMITH, Eastern Sales Manager 
Pacific Coast Representative, E. L. CULIN 
Underwood Building, San Francisco, Calif. 














i } am Tord 7 
I np tana ; Hand-cut, sure-to 
from a separati | ae CT 
billet on heads 4 hold gripping s 
: ee faces on the jaws. 
and jaw forged i Sizes 30 to 2 
one piece, whicl Penn: : 


; pounds. 
means strengti 


Blacksmith 
Vises 


I. think enough of OUIKWERK 

Vises to guarantee them to meet 
your idea of satisfactory wear. And yet 
they cost no more than the ordinary 
kind. 


Ask your Jobber for QUIKWERK Vises 


The Warren Tool & Forge Co. 


258 Griswold St. Warren, 
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*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
Pyott Foundry Co, 
*Royersford Foundry & Machine Co. 
*T. B. Wood’s Sons Co. 
PULLEYS, PAPER COMPOSITION 
‘omposition Wood Products Co, 
PULLEYs, CONE 
*Ww. A. Jones Foundry & Machine Ca 
Pyott Foundry Co 
*Saginaw Mfg. Co. 
*T. B. Wood's Sons Co 
PULLEYS, CONVEYOR 
Medart Company 
Pyott Foundry Co, 
*T. B. Wood's Sons Co. 
PULLEYs, FLANGE 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co, 
*The Medart Company 
*The Ohio Valley Pulley Works, Inc. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
*T. B. Wood's Sons Co. 
PULLEYS, FRICTION CLUTCH 
*Bond Foundry & Machine Co. 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
The Carlyle Johnson Machine Co. 
V. 





bd A. Jones Foundry & Machine Co. 
*The Medart Company 

*The Moore & White Co. 

Pyott Foundry Co 


*Reeves Pulley Co. 
*T. B. Wood’s Sons Co, 
PULLEYS, GROOVED 

Birkle Machine Works, 
*Dodge Sales & Engineering Co. 
*w. A. Jones Foundry & Machine Co. 
*Reeves Pulley Co. 
*The Ohio Valley Pulley Works, Inc. 
*Saginaw Mfg. Co. 
he Medart Company 

Wood's Sons Co. 

PULLEYS, HEADED 
*Dodge Sales & Engineering Co. 
*The Medart Company 
*Reeves Pulley Co. 

PULLEYS, IRON CENTER 
*Dodge Sales & Engineering Co. 
*The Medart Company 
*The Ohio Valley Pulley Works, Inco. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
*T. B. Wood's Sons Co. 


PULLEYS, LOOSE 
*Chicago Pulley & Shafting Co. 
ze Sales Engineering Co. 
e Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
*Reeves Pulley Co 
*The Ohio Valley Pulley Works, Inc. 
*Saginaw Mfg. Co 
*T. B. Wood's Sons Co. 
PULLEYS, MOTOR 
Birkle Machine Works. 
Composition Wood Products Co 
*W. A. Jones Foundry & Machine Co 
*The Ohio Valley Pulley Works 
*Saginaw Mfg. Co. 
*T. B. Wood’s Sons Co. 
PULLEYs, SASH 
Stover Mfg. & Engine Co. 
PULLEYS, STEEL 
*Dodge Sales & Engineering Co 
PULLEYS, STEEL RIM 
*The Medart Co 











PULLEYS, STEP AND TAPER CONE 


*Dodge Sales & Engineering Co. 
*wWw. A. Jones Foundry & Machine Co. 
*The Medart Company 
*The Ohio Valley Pulley Works, Inc. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
*T. B. Wood’s Sons Co. 
PULLEYS, WOOD SPLIT 
*Dodge Sales & Engineering Co. 
*The Medart Company 
*The Ohio Valley Pulley Works, Inc. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
PUMPS, GAS AND VACUUM 
Leiman Bros. 
PUMPS, HAND AND POWER 
F. E. Myers & Bro. Co. 
PUMPs, JET 
*American Injector Co. 
*Sherwood Manufacturing Company 
PUMPS, MINE 
F. E. Myers & Bro. 
PUMPs, OIL 
*Detroit Lubricator Co 
Leiman Bros 
*The Lunkenheimer Co 
The Pickering Governor Co. 
*Sherwood Manufacturing Company 








TT ton : fan Ee ky is oy kh r 
TET UPPLILDES 
PUMPs, TANK 
F. E. Myers & Bro. 
PUNCHES AND DIES 
*Royersford Foundry & Machine Co. 
PUNCHES, SHEET METAL 
Peck, Stow & Wilcox Co. 
RAILS, ELECTRIC MOTOR 
Birkle Machine Works 
RASPS 
*Delta File Works 
RATCHETS 
*Armstrong Bros. Tool Co. 
REAMERS 
*Whitman & Barnes Mfg. Co. 
RED ROPE PAPER 
RB. tlewitt & Bros., Inc 
RESEATERS, BIBB 
\ x Mfg. Co 
RESEATERS, VALVE 
*M. B. Skinner Co. “Skinner” 
ROPE DRIVES 
*Dodge Sales & Engineering Co. 
i. W. Caldwell & Son Co. 
“he Hill Cluteh Co, 
“he Medart Company 
'. B. Wood’s Sons Co. 
RUBBER GOODs, MECHANICAL 
*Diamond Rubber Co., Inc 
*General Asbestos & Rubber Co. 
*Jenkins Bros. 
*New York Belting & Packing Co. 
SAFETY DEVICES 
ie Crescent Machine Co. 
*Dodge Sales & Engineering Co. 
SAND BLAST OUTFITS 
Leiman Bros 
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SAW SETS 
tkins & Co., Inc 
has. Morrill 
SAWS, BAND 
E. «, Atkins & Co., In¢ 
*The Crescent Machine Co. 
SAWS, CIRCULAR 


BE. « Atkins & Co., Ine 
SAWs, HACK (Machines) 
E. (*, Atkins & Co., Inc 


Racine Tool & Machine Co. 
SAWS, HACK (Blades) 


EK. «, Atkins & Co., Inc 
SAWs, HAND 
| Atkins & Co., In¢ 


SAWS, SWING, CUT-OFF 
*The Crescent Machine Co. 


SCRAPERS, FLOOR AND CABINET 


E, ¢. Atkins & Co., Inc 
SCREW DRIVERS 
The Peck, Stow & Wilcox Co. 
SCREW MACHINES, AUTOMATIC 
*The National Acme Company 
SCREW MACHINE PRODUCTS 
*The National Acme Company 
*Standard Pressed Steel Co. 
SCREWS, CAP AND SET 
*Ferry Cap and Set Screw Co. 
SCREWS, SAFETY SET 
*Ferry Cap and Set Screw Co. 
*The Natienal Acme Company. 
*Standard Pressed Steel Co. 
Strong, Carlisle & Hammond Co, 
SCREWS, THUMB 
Victor Products Corp. 
SEPARATORS, OIL AND STEAM 
*The D. T. Williams Valve Co, 
SHAFTING 
*Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
The Carlyle Johnson Machine Co. 
*w. A. Jones Foundry & Machine Co. 
*The Medart Company 
*Royersford Foundry & Machine Co. 
Somers. Fitler & Todd Co. 
*T. B. Wood’s Sons Co. 





SHAFTING, TUBULAR (MATERIAL FOR) 


National Tube Company. 
SHEARS, SQUARING 
Peck, Stow & Wilcox Co. 


SHEAVES, MANILA AND WIRE ROPE 


*The Hill Clutch Co. 

*Ww. A. Jones Foundry & Machine Co. 

*The Medart Company 

*T. B. Wood's Sons Co. 

SLEEVES AND SOCKETS, DRILL 

The Whitman & Barnes Mfg. Co. 
SNIPS AND SHEARS 

“Pexto’’—The Peck, Stow & Wilcox Co. 
SOAP DISPENSERS 

Chas. Morrill 


When writing 


to 


SOCKETS, DRILL 
The Whitman & Barnes Mfg. Co. 
SOLDER, BARK AND WIKE 
Chicago Solder Company, 


SOLDERING COPPERs, FLUX, PASTE AND 
SALTS 


Chicago Solder Company. 

SPROCKETS 
H. W. Caldwell & Sons Co. 
*Ww. A. Jones Foundry & Machine Co. 
*The Medart Company 
Pyott Foundry Co. 

SQUARES, STEEL 
The Peck, Stow & Wilcox Co. 
STEAM SPECIALTIES 

*American Injector Co. 
Crane Co. 
*G. M. bLavis Regulator Co. 
*Detroit Lubricator Co. 
Detroit Brass & Malleable Works. 
*The Lunkenheimer Co. 
*sherwood Manufacturing Co. 
*Sterling & Skinner Mfg. Co. 
Strong, Carlyle & Hammond Co. 
*The MeRae & Roberts Co. 
The Pickering Governor Co. 
*The Wm. Powell Co. 
*Walworth Mfg. Co. 
*The D. T. Williams Valve Co. 


STEEL STAMPS AND MARKING DIES 


*The Hoggson & Pettis Mfg. Co. 
STENCILS, SHIPPING 
*The Hoggson & Pettis Mfg. Co. 
STOCKS AND DIES 
Crane Co. 
The Oster Mfg. Co. 
*Teledo Pipe Threading Machine Co. 
STRAINERS 
*American Injector Co. 
STRAPS, LEATHER 
*Chiecago Belting Co. 
*Chicago Rawhide Mfg. Co. 
STUDs, MILLED 
*Ferry Cap and Set Screw Co. 
Victor Products Corp, 
TANKS, SEAMLESS STEEL 
National Tube Company. 
TAPS, COLLAPSING 
*The National Acme Co. 
TAR BOARD 
( B. Hewitt & Bros., Ine 


TILING, RUBBER, INTERLOCKING 


*New York Belting & Packing Co. 
TIRES, AUTOMOBILE 
*Diamond Rubber Co., Ine. 
TOOLS, BORING 
*Armstrong Bros. Tool Co. 
TOOLS, CARPENTERS’ 
kK. «, Atkins & Co., Inc. 
The Peck, Stow & Wilcox Co. 
TOOLS, ELECTRICAL 
*Jas. Clark, Jr. Electric Co. 
Knight Engineerng & Sales Co. 
*U. 8S. Electrical Tool Co. 
TOOLS, MACHINISTS’ 
*American Swiss File & Tool Co, 
*Armstrong Bros. Tool Co. 
The Warren Tool & Forge Co. 


TOOLS, PLUMBERS’ AND STEAMFITTERS’ 


Crane Co, 
The Oster Mfg. Co. 
The Peck, Stow & Wilcox Co. 
*Toledo Pipe Threading Machine Co. 
*Walworth Mfg. Co 

TOOLS, VALVE RESEATING 
*M. B. Skinner Co. ‘“Skinner’’ 

“TORCHES, BLOW 

Geo. W. Diener Mfg. Co, 


TORCHES, WELDING 

Oxweld Acetylene Co. 
Torchweld Equipment Co. 

TRADE CATALOG PUBLISHERS 
Cuneo-Henneberry Service Co. 
*R. R. Donnelley & Sons Co. 
*Wynkoop Hallenbeck Crawford Co. 

TRAILERS, FACTORY TRUCK 


Sharon Pressed Steel Co. 


TRANSMISSION, VARIABLE SPEED 


*The Moore & White Co. 
*Reeves Pulley Co. 

TRAPS, STEAM 
*G. M. Davis Regulator Co 
Strong, Carlisle & Hammond Co. 
*D. T. Williams Valve Co. 


TROLLEYS 
H. DPD. Conkey & Company. 
TRUCKS, HAND 
Sharon Pressed Steel Co. 
TRUCKS, FACTORY 


H. D. Conkey & Company. 
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“GEARED PATTERN” 


Sells At Sight—Always In Demand 


It’s the only drill chuck with the gears fully 
enclosed beneath the surface. The gears are 
protected—not easily damaged and can't catch 
the operator’s fingers. 


It is an accurate, durable, dependable chuck. 
An unusually firm grip is secured by using the 
square-end wrench to operate the enclosed gears 
wh.ch tighten the jaws. 


On many classes of work an -unusually tight, 
accurate grip of the drill or tap is essential. To 
meet these requirements and to insure the tool 
being held firmly on center, the Skinner ‘“‘Geared 
Pattern” Drill Chuck was developed. 


The last word in Drill Chucks. 





Descriptive illustrated literature upon 








THE SKINNER CHUCK COMPANY 


NEW BRITAIN, CONN., U. S. A. 

Established 1887 
New York Office: San Francisco Office: Chicago Office: 
94 Reade Street Rialto Building 552 





e London Office: 
West Washington Blvd. 139 Queen Victoria St., E.C.4 
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NUTS 


° ALSO STANDARD 


U.S... S..2& S.A, BZ. 
Cap Screws 


THE NATIONAL ACME Fee 


Castellated Nuts 


COM PANY SPECIAL 


CLEVELAND’ OHIO | 2h 55 
NEW YORK s BOSTON + CHICAGO ground parts, made to 
specifications in sizes up 


DETROIT ~ BUFFALO to 4 inch diam. 
WINDSOR VT.» MONTREAL PQ 
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TUBING, RUBBER 
*New York Belting & Packing Co. 
TUBING, STEEL 
National Tube Co. 
TWIST DRILLS 
The Whitman & Barnes Mfg. Co. 
UNIONS, BRASS AND IRON COMBINED 
Crane Co. 
Illinois Malleable Iron Co. 
*Walworth Mfg. Co. 
VALVE LEATHERS 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
VALVES, AIR 
Detroit Brass & Malleable Works. 
*The Lunkenheimer Co. 
The Penn Engineering Co. 
*Sterling & Skinner Mfg. Co. 
VALVES, BALANCED, FLOAT 
*Mason Regulator Co. 
VALVES, BLOW OFF 
Crane Co. 
*Jenkins Bros 
*The Lunkenheimer Co. 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 
*Walworth Mfg. Co. 


VALVES, CHECK 
Crane Co. 
*Jenkins Bros 
Detroit Brass & Malleable Works. 
*The Ohio Brass Co. 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 
*Walworth Mfg. Co 


VALVES, GATE, GLOBE AND ANGLE 
Crane Co. 
Detroit Brass & Malleable Works. 
*Jenkins Bres 
*The Lunkenheimer Co. 
*The Ohio Brass Co 
*The Wm. Powell Co. 
*Walworth Mfg. Co 
*The D. T. Williams Valve Co 


VALVES, HIGH PRESSURE 
Crane Co 
Jenkins Bros 
*The Ohio Brass Co. 
*The Wm. Powell Co. 
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*The D. T. Williams Valve Co. 
*Walworth Mfg. Co. 
VALVES, HYDRAULIC 
Crane Co. 
*Jenkins Bros. 
*The Wm. Powell Co. 
*Walworth Mfg. Co. 
*The D. T. Williams Valve Co. 


VALVES, POP SAFETY AND RELIEF 
Crane Co. 
*Detroit Lubricator Co. 
*The Lunkenheimer Co. 
*The Wm. Powell Co. 
*Walworth Mfg. Co. 


VALVES, PRESSURE REGULATING AND 
REDUCING 
Crane Co. 
*G. M. Davis Regulator Co. 
*Mason Regulator Co. 
*Walworth Mfg. Co. 


VALVES, PUMP OR RUBBER 
Crane Co. 
*Diamond Rubber Co., Inc. 
*jJenkins Bros. 
New York Belting & Packing Co. 


VALVES, RADIATOR 


Detroit Brass & Malleable Works. 
*Detroit Lubricator Co, 

*jJenkins Bros. 

*The Lunkenheimer Co. 

*The Ohio Brass Co. 

*The Wm. Poweil Co, 

*Walworth Mfg. Co. 

*The D. T. Williams Valve Co. 


VALVES, THROTTLE 


*Detroit Lubricator Co. 
*jJenkins Bros. 

*The Lunkenheimer Co. 
*Walworth Mfg. Co. 

*The D. T. Williams Valve Co. 


VISES, BENCH 
Modern Grinder Mft Co 
*The Chas. Parker Co. 
*Walworth Mfg. Co. 
VISES, DRILL PRESS 


*The Skinner Chuck Co. 


VISES, PIPE 
Crane Co. 
*The Chas. Parker Ce. 
*Toledo Pipe Threading Machine Co. 
*Walworth Mfg. Co. 
WASHERS, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
WASHERS, RUBBER 
*Diamond Rubber Co., Ine. 
New York Belting & Packing Co. 
WASTE, COTTON AND WOOL 
*The J. Milton Hagy Waste Works. 
WATER CLOSETS, FROST PROOP 
Jos. A. Vogel Co. 
WELDING EQUIPMENT 
Oxweld Acetylene Co. 
Torchweld Equipment Co. 
WHEELS, GRINDING 
*New York Belting & Packing Co. 
WHEELBARROWS 
The Akron Barrow Co. 
WHISKBROOMS 
Long Island Broom Works 
WIPING CLOTHS, MACHINERY 
*The J. Milton Hagy Waste Works. 
WIRE SOLDER 
Chicago Solder Co. 
WRENCH SETS 
*Armstrong Bros. Tool Co. 
WRENCHES, ADJUSTABLE 
The Peck, Stow & Wilcox Co. 
*Walworth Mfg. Co. 
WRENCHES, ENGINEERS’ & MACHINISTS’ 
*Armstrong Bros. Tool Co. 
“Pexto’—The Peck. Stow & Wilcox Co. 
WRENCHES, PIPE 
The Peck, Stow & Wilcox Co. 
*Walworth Mfg. Co. 
WRENCHES, SOCKET 
*Armstrong Bros. Tool Co. 


























differential 
use it. 


gears 





Jersey City, N. J. 





For Spur and 


oOo. 675 


For Universal Joints t 
o,. 67° 














The owner of a car, truck or 
tractor who has once used 


DIXON’S 677 


for lubricating the transmission and 
will continue to 
Merit has its own reward. 


Dixon's 677 is the result of 





tific study of gear box 

ments by the makers of th 

finest lubricants Deal 

Service stations report 

repeat business 

Write for trade price-list No. 71-G. 


JOSEPH DIXON CRUCIBLE CO. 
Established 1827 


sevel Gears Use 
Gear Lubricant No, 677 
For Worm Drives Use Dixon's 


Dixon's 
Gear Oil 


e Dixon's Grease 
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| It keeps my 
| customers sold 


They are made right— 
Sell at the right prices— 


They arc 
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LISBON, OHIO, U. S.A 








When writing to Advertisers please mention Mitt Supptigs. 
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Small 
Size 


BIRKLE Motor Rails 


be installed on 





tiny motor in a few minutes 


Th y keep the motor anchored ‘on the exact spot where it 
tee long 

A turn of the set screw and the motor can be moved back- 
ward or forward to keep the belt at the proper tension 

We carry a complete stock of Motor Rails from 6” to 32” 
enters, for immediate shipment 


Catalog, with all the dimensions, will be mailed upon request. 


Birkle Machine Works. 


128 S. Clinton St., Chicago 








AMERICAN SWISS 


The File of Precision, manufactured to a gauge and with 
quality first requisite. Used by manufacturers of quality 
products, tool and die makers, instrument manufacturers, 
machinists, jewelers, and other skilled workers. 








Booklet with list of distributors and ‘other interes* ing data sent 
upon request. Sold by the foremost dealers. 


American Swiss File & Tool Co. 


Sales Office, 26 John Street, N. Y. Factory, Elizabeth, N. J. 





























Independent, 

Combination, 

Universal Geared 
Scroll, 

Universal Geared 
Screw, 


Box Body, 2-jaw, 

Round Body, 2- 
jaw, 

Face Plate Jaws, 


Drill Press Vises. 








THE HOGGSON & 
PETTIS MFG. CO. 


New Haven, Conn. 








ELEVATOR 
BUCKETS 


’ Since 1880, when the Salem Buckets 
were given the premium for superior- 
ity, no other make of bucket has ap- 















proached the Salem for quality, long 
wear and unusual service. Send for 
price list of buckets in stock. Special 


sizes for every requirement made to 
order promptly. 
Mullms Body Corporation 
102 Mill St., Salem Ohio 


Successor to The W. J. Clark Co 























































































‘ 
GRAPHITE GREASE Goa 
GRAPHITE PAINT 
The MORRILL Lubricating Graphite Boiler Graphite GRAPHITE 
Pipe Joint Compound oy 
Bench Stop SUPERIOR FLAKE GRAPHITE COMPANY 
76 West Monroe St., Chicago, Il. 
Has the unique record I 
havins been on the mat - 
Ket tor ove 1ort years 
with never a complaint 
registered against it indis McCAULEY BELTING COMPANY 
pp nsable to aw oodworke Yr ¢ nad out i 
| lasts the bench Write : FOr « LEATHER BELTING | 
alog and price s | 
ee 412-420 ORLEANS STREET, CHICAGO, ILL. 
¢ atayette | 
CHAS. MORRILL, Inc. * Sica’ New York — Fe 
The Best and Most Powerful 
Car-Mover Made == co 
In strength, power as Fag the ee ge 
‘stiestion of Ue sguts mene oabaiag Mapenleen SASH PULLS TS 
One man with the ATLAS can easily move a loaded The better your sash ey'll sel 
car, while 12 men without it can hardly budge an when ¢ qu pped with weve pul = s. One piece 
empty car. fr: ‘ Wheels grooved—not cores Grooves 
Let us tell you all about its many fea- PE Vid lt 
tures. Write for literature and cites eG tm - tenable a ee eee 
Appleton Stover quality and re p uti ition f STOVER MFG. 
Car-Mover Co. aa kn pen Ag Pose a, - & a il 
Add our reputation to , 766 Lake St., Free; > mi 
Appleton, Wis. yours! een Ae I igen Me or crs 
Mail Coupon NOW! / wat tite ture ia A i 
STOVER MFG. ed 
Atl —_— & & ENGINE CO. e 
as | Freeport, Ill. / Street Address 
y City State 
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The All-Service Belt 


We have been making belts for many years—belts that work, belts that last, belts that 
deliver the goods. We have made them of light and heavy belt ducks, with and with- 
out rubber covers, with various grades of rubber friction. 


We have studied belts painstakingly, we have watched their performance, we have tabu- 


lated their first and final cost. And NOW we offer you a belt that we feel in sober 
truth, is 


The best all-around belt we have ever produced. 


The duck is above the average in weight and strength . . . The friction is 
unusual in its tenacious and lasting quality . . . Each ply is cushioned with 
high grade rubber . . . The friction surface is red. 


We call it DEFIANCE! 


Strong enough for heavy loads Good enough for high speeds 
Flexible enough for small pulleys Proof against moisture and steam 


NO MATTER WHERE YOU PUT IT, IT WILL SERVE YOU WELL, AND AT MINIMUM COST 


Get sample and quotation from our nearest Distributor or branch 


THE DIAMOND RUBBER COMPANY, Inc., Akron, Ohio 


Diamond 


efiance ‘Transmission ‘Belts 
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BOSTON STOCK GEARS 


Cost Much Less Than Made To Order 
Do Away With Expensive Samples 
Stock Gears are Interchangeable 


1200 Sizes Carried in Stock to 
Meet Your Urgent Needs 


SOMERS, FITLER & TODD COMPANY, 


327 Water Street PITTSBURGH, PA. 
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SAFET) SET SCREWS 


Sell Mac-it Safety Set 
Screws and you will find 
that repeat orders come in 
without urging. Mac-its 
don’t mushroom, the 
wrench never turns in the 
socket and the screws 
never split — facts that 
every user remembers. 








We gladly furnish 
samples for your 
salesmen to carry 
and demonstrate. 


The STRONG, CARLISLE 
& HAMMOND CO. 
Cleveland, O. 


BRANCHES 


Boston Philadelphia Detroit 
New York Chicago 








t Make Mac-it Endurance Your best insurance. | 
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